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How Wuinter Sales May Be Increased—“Handy Man” 


Service Is Trade 


Builder—Teamwork by Dealer and Carpenter Spells 
Profit—Small Jobs That Total Big 


An experienced carpenter and 
cabinet maker who has had a 
long and useful career as a 
builder talked to this depart- 











“Sometimes when it’s hard to find 

a place for additional bedroom 

closets I build a storage closet or 

chest in the attic for articles sel- 
dom used.” 


Ment about repair work and 
small remodeling jobs which 
elderly carpenters are especially 
well qualified to undertake. 
“When a carpenter reaches the 
age when he no longer feels like 
making a full hand on a house 
job,” he said, “his usefulness is 
far from being at an end. He’s 
the very man to do the smaller 
jobs which often go undone be- 
Cause the younger carpenters 
don’t like to bother with them and 
don’t encourage people to want 
them done. They used to call 
them ‘shirt-waist’ jobs. Every 


It’s bet- 
ter to 


house, and especially every old 
house, could be made more com- 
fortable and useful by small 
changes and additions that are 
too much for the householder to 
undertake. The old carpenter 
has the skill and the tools and 
frequently would be glad to be 
busy at the old trade. If the 
local dealer would arrange to 
help him find such jobs, by ad- 
vertising that handy-man serv- 
ices could be gotten by telephon- 
ing the yard, he’d be doing his 
customers a favor and adding to 
his own sales of material. It’s 
a matter of getting started. Once 
a few people have had this kind 
of help they’ll tell their neigh- 
bors. I’ve been surprised at the 
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“Flooring the heretofore unusable 

attic after making it accessible by 

means of a movable stairway that 

could be pushed out of the way 
when not needed.” 


Read the Realm 


volume of work discovered in 
this way, and I’m sure the sur- 
face has hardly been scratched. 
I’ve learned by talking to 
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“It is easy to build commodious 

shelving or cupboards in the base- 

ment, and these things always 
prove highly useful.” 


friends that there’s hardly a 
housewife who doesn’t want 
more storage space or a larger 
window in the pantry 
or some other of many 
possible small changes 
and additions. But she 
gets along without 
them because she 
doesn’t know whom to 
ask. Contractors are 
busy and not inter- 
ested; so these little 
jobs are left undone.” 

This carpenter was 
asked to prepare some- 
thing for the AMERI- 
CAN LUMBERMAN about’ 
small repairs and re- 
modelings. Following 
is his reply: 


regularly 
than to 


Closets, like everything else 
about a house, have become archi- 
tectural features and are built 
for appearance as well as for 
use. Styles change. I remem- 
ber a time when almost no clos- 
ets were built. It was the fash- 
ion for chests and wardrobes 
and other movable pieces of fur- 
niture to be used for storage 
purposes. But that style has 
passed, and these houses are not 
so desirable as they were. A 
good many other houses have 
too few closets because the build- 
ers did not take the trouble to 
plan for them. I suppose thou- 
sands of households are getting 
along without enough storage 
space, and they don’t need to do 
it. Nearly always places and 
ways can be found for building 
shelves and drawers and cup- 
boards. In one house I took out 

(Continued on page 38) 



































“Tt seems strange that so many women put 
up with inconvenient and depressing con- 
ditions in the kitchen when it is so easy to 


change them.” 


Wish You Had 
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Behind the Mill 
are all men who have scored big in- 
dividual successes in the manufacture of 
Northern Hardwoods. They know hard- 
wood lumber, and all have reputations = 
| ‘h M to maintain. Surely, here is a guarantee =— 
ese en that you'll get satisfaction when you buy WHOL! 
Have a Message from this organization. 
Put to the test on Hardwoods, 
f or YO! J “S Hemlock or Pine. The Ex 
And this message should be mighty interesting to d 
you for it has to do with your making bigger profits. 
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Pondosa Pine, Idaho White Pine, Sugar Pine and P 
California White Pine, you can make more money, 
can’t you? OFFIC 

Here’s our proposition. Tell us exactly what you 
buy in the above woods and let us tell you what we 
can do for you. If we can’t do anything “extra” — 
for you, you’re under no obligation whatever. If TERMS 
we can, and most likely we can, you’re going to IN TH 
make some extra money. $¢ 

A two-cent stamp is all it’ll cost you ) i] LAC-S$00 
to investigate. Write us what you're Pag 
in the market for today. LUMBER COMPANY alg 
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Reg. U.S. Pat. Off. and 
throughout the world. 


Strength=Service 


NE joint of Alligator Steel Belt 
Lacing lasts many belts their full 
life. The belt ends are clinched in a 
powerful uniform érip of steel. This great sur- 
plus of strength is seldom called upon, but with 
it, the lacing carries on in long efficent service. 
Alligator Steel Belt Lacing saves belting and 
operating costs, Made in 11 sizes for all belts 
from 1/16 to 5/8 inch thickness. 


Easily purchased throughout the world 
FLEXIBLE STEEL LACING CO. 
4673 Lexington St., Chicago, U.S. A. 

In England at 135 Finsbury Pavement, London, E.C.2 
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Living Trees Convey Christmas Greetings 


LUMBERMAN this week told of a unique method of extending 

Christmas greetings to his trade which he is using this year. 
Instead of sending out engraved greeting cards, or other remem- 
brances, he is planning to send out five hundred little Norway 
spruce trees, which he has ordered from a nursery. These are 
living, thrifty trees, about 12 inches higk. Each will have a card 
attached with printed instructions how to plant them, and extend- 
ing the dealer’s Christmas greetings to the recipient, concluding 
with the facetious assurance that, “If you live long enough you 
will get a carload of lumber out of this tree.” 


A* EASTERN lumber wholesaler in the office of the AMERICAN 


The novelty of the gift is certain to make it appreciated, and 
those who set out and properly tend the little trees will be well 
rewarded for their efforts by having, in a few years, fine young 
spruces in front of their offices, or in the front yards of their homes, 
as they may prefer. Moreover, these growing young trees will 
serve as visible reminders of the need for the annual planting of 
millions of trees, to the end that the country’s lumber supply may 
be perpetuated. To a great many people “reforestation” is merely 
an abstract term, but everyone can understand the lesson of a 
growing tree, and realize that it is only by such slow growth that 
a continuous supply of wood for all purposes is to be assured. 
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Good Advice Justifies Good Prices 


DEALER in a county-seat town has been putting out vari- 
A ations of the following advertisement: 

“The Sunny Slope Lumber Co. takes pride in being a 
place where good lumber is sold at fair prices, and we are careful 
to see that this part of our business never departs from our 
standards. 

“But twenty years of experience has shown us that poor build- 
ings are sometimes built of good materials. 

“The reason? 

“There are several. 

“Good planning has much to do with good building. We are 
prepared to make or get plans for any kind of building and to 
see that these plans are right in every detail. 

“New and better ideas about farm building design are coming 
out from time to time, and we take pains to keep up with these 
things. 

“For instance, we have the design for a new poultry house, pre- 
pared by the State agricultural college. It costs no more to build 
than the less satisfactory kind, and yet by reason of its better 
ventilation and lighting it pays extra dividends in conserving feed, 
keeping chickens in good health and maintaining egg production 
during the cold months. 

“This is but a sample of the sort of building information we have 
collected, and we want you to have the advantage of it. Of course 
-we like to sell our good materials, and we want them to yield 
maximum value when you use them. We take a personal pride 
and satisfaction in helping our customers get the best possible 
value from their building investments.” 

Some lumbermen have built up extensive departments for offer- 
ing this kind of building advice. But if a lumberman decides that 
local demand does not warrant an architectural department, the 
fact remains that every experienced dealer knows much about 
building structure and design and can give valuable suggestions 
about avoiding bad results and securing good ones. A little classi- 
fication of this knowledge and some trifling publicity will often get 
the yard started toward becoming a building service station. 

One dealer expresses it this way: “I want my customers to feel 
that when they’ve bought lumber of me they’ve hired my building 
knowledge. Not all of them want or need it, but a surprising num- 
ber do. I never cut prices; but by means of practical advice I 
can increase the value which my customers get for their money. 
This reputation of course doesn’t hurt my sales, and it gives me 
some satisfaction over and above the profits I make.” 





Inspiration Needs Aid of Perspiration 


OST PERSONS ENJOY the experience of being patted on 
Dh) the back, praised for their accomplishments and compli- 

mented upon their disposition to go forward to greater 
achievements. Unfortunately, however, under the spell of the 
inspirational speaker the flattered auditor may go away with the 
impression that, having reached the pinnacle of success, there is 
nothing more for him to aspire to, nothing greater for him to do. 
After soaring into the realms of the imagination, the commonplace 
duties connected with the handling of boards and scantlings are 
driven from his mind if they are not made to appear unworthy 
of his efforts and beneath his notice. 

As a form of entertainment the inspirational address is entitled 
to some consideration, but it may be doubted whether any speaker 
unfamiliar with the problems of the lumber industry can make a 
substantial contribution to their solution either directly or through 
those who give him their attention. Persons, therefore, who at- 
tend the conventions of their associations with the purpose of 
acquiring something that will be helpful in the conduct of business 
are apt to be disappointed with a program that does not keep 
pretty close to lumber. 

Without at all undervaluing inspiration, it may be ventured that 
perspiration is more effective in bringing profit out of any business. 
Some dreaming and a lot of headwork are indispensable, no doubt, 
but muscle and sweat must make their proportionate contributions. 
The most real thing in the life of any business man is his business, 
for from the satisfaction he derives in its conduct and the profits 





he realizes as a result of his own efforts must flow all the other 
pleasures he can hope toenjoy. It is with his convention as with hig 
everyday job, that convention is best for him in which he performs 
the biggest part, and from the viewpoint of the industry ag , 
whole, that convention program is best that is most largely made 
by the lumbermen themselves. 

Everybody likes to hear an eloquent address, whether its ey. 
cellence is owing to humor, wit, or wisdom, or a happy combina- 
tion of the three, and the inspirational speech doubtless has an 
appropriate place on the lumber convention program. But it 
should be to the program what the sauce or the dessert is to the 
meal. It should give relish and appetite for but should not take 
the place of the more substantial viands on which the guest must 
ultimately rely for the vigor and energy that are indispensable to 
the successful carrying on of the battle of life. 


Fertilizers and Feeds as Side Lines 


J NCREASED USE of commercial fertilizers appears to be a 





normal development in agriculture. The amounts and kinds 

of fertilizers used are determined by the needs of the soils, 
the kinds of crops and the methods of farming. On the more 
fertile soils it is practicable by means of systematic rotation in 
which legumes regularly have a place to maintain the supply of 
nitrogen. When the grain and hay crops are fed on the farm and 
the manures are carefully conserved and systematic rotation is 
practiced there need be little loss of other elements of fertility. 
But it is not always practicable to stick to the rotation, and few 
farmers in the United States yet protect their barnyard manures 
from losses due to exposure to the weather. 

It is cheaper to keep a soil fertile and productive by frequent 
replacement of elements removed by cultivation than to bring back 
fertility to soils that have been robbed to the point of poverty. It 
is also a well-established fact that fertilizers in moderate amounts 
bring better returns on their cost than do larger applications. In 
other words, the law of diminishing returns has its Application to 
the use of fertilizers. But inasmuch as practically the only addi- 
tional cost involved in its use is the cost of the fertilizer itself 
and its application, any gain in production due to its use is net. 
Farmers who have become skilled in using commercial fertilizers 
can predict with startling accuracy the profits they will realize 
from their investment in them. 

Closely related to the use of commercial fertilizers is the feed- 
ing of concentrates to live stock. Often the scheme of farming 
can not be made to supply proteins in form and quantity needed 
for the animals fed. It may therefore pay the farmer better to 
buy his concentrates than to raise them, for in doing so he not 
only makes his feeding more efficient but he realizes added bene- 
fits from his barnyard manures. The use of fertilizers and the 
feeding of concentrates are forms of labor-saving as well as of 
fertility conservation. They therefore have a special interest to 
farmers during periods of high-priced labor and inadequate returns 
from crops and live stock. That is to say, their use in farming is 
calculated to reduce the costs of producing both grain and live 
stock, at the same time that it protects the farmer’s capital—his 
soil fertility. 

Most farmers probably know something about balancing of rations 
and discriminating the use of feeds, and likely many who have not 
yet used commercial fertilizers know enough about them to be 
interested in using at least small quantities if they were readily 
available. There are doubtless hundreds of rural communities in 
which both could be used profitably. In some towns the retail 
lumbermen have informed themselves on the subject and have 
put in stocks of feeds and fertilizers with profit to themselves 
and to their communities. All business men will of course realize 
that fertilizers and feed concentrates are merely aids and supple- 
ments to methods of farming that in themselves have been dem- 
onstrated to be effective. As they involve an expenditure in cash 
in the form of an investment, they must be so used as to bring 
definite and adequate returns. This end will be realized only 
through the exercise of intelligence in the choice and use of fertil- 
izers and feeds. The lumberman dealer can perform a valuable 
service by informing himself in the matter and passing along the 
information to those most likely to profit by it. 
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Protecting Young Tree Growth 


ENERALLY SPEAKING, it has been pretty well established 
G that the owner of forest lands must choose between trees 
and livestock; he can not have both at one time on the same 
jand. While all kinds of farm animals do not injure all kinds of 
trees equally at all periods of growth, there are few trees that are 
not injured at some period by some animal. It may be admitted 
that young trees sometimes suffer more from the fires set by 
grazers than from direct injury by the animals. The combination, 
however, of hogs and other farm animals running at large and fires 
set with the purpose of stimulating grass growth is more than a 
young forest can survive. 

In parts of the southern pine region the razor back hog has 
proved to be one of the worst enemies of longleaf timber, and 
shortleaf is killed off by fire which the longleaf might survive. 
Owners of cut-over lands in the South, therefore, who have started 
to reforest them are sometimes almost in despair owing to depre- 


from “time whereof the memory of man runneth not to the con- 
trary” cattle have run at large and the owners have claimed the 
right to free range in the forests, land owners have had difficulty 
in fencing land off. 

It appears to be impossible to enforce the fence law or any other 
statute designed to curtail rights that have been enjoyed immemo- 
rially. The alternative is education of a sort calculated to show 
that the real interest of those claiming the so-called rights is not 
in the rights themselves, but in other benefits that may be realized 
by the surrender of the rights. In the case of the coniferous forests 
it is practicable to allow grazing at certain seasons at certain 
stages of growth and by certain animals if fires are kept out. Fenced 
lands protected from fires encourage the propagation of birds and 
game generally, as well as fish. The benefits of these in com- 
bination certainly are well worth getting in exchange for the doubt- 
ful advantages of range burning and indiscriminate pasturage. 
Fences must come, no doubt, and of course protection from fire. 
As soon as the public as a whole in forest regions recognizes that 















dations of men with fires and hogs with long plow-like snouts. The 
fence has seemed to be the only protection from either. 


But as 


fact, the sooner wood-using industries will be placed on a perma- 
nent basis by perpetuating the forests. 








Notable Gain in Softwood Orders 


{Special telegram to American LumBEeRMAN] 

Wasuincton, D. C., Dec. 15.—Again last 
week the order files of the organized lumber 
industry of the United States revealed a sub- 
stantial margin of gain over the preceding 
week and also over the corresponding period 
of last year, according to telegraphic reports 
received today by the National Lumber Manu- 
facturers’ Association from 469 leading lumber 
mills, Shipments and production were also 
ahead of those of last year. Compared with 
the immediately preceding week, production 
was about the same, with some decrease in 
shipments and a good gain in new business. 

In the softwood lumber industry, produc- 
tion last week was about the same, with a heavy 
decrease in shipments and a notable increase 
in new business. There were increases in all 
three items—particularly heavy in orders— 
when compared with the corresponding week 
a year ago. 

In the hardwood operations, there are, appar- 
ently, decreases in production and shipments 
and little change in the new business column 
this week. Apparently last week’s hardwood 
movement was below that of the correspond- 
ing week of 1926. 

The unfilled orders of 227 southern pine and 
West Coast mills at the end of last week 
amounted to 551,992,619 feet, as against 534,- 
128,201 feet for 225 mills the previous week. 
The 111 identical southern pine mills in the 
group showed unfilled orders of 208,509,101 
feet last week, as against 199,421,139 feet for 
the week before. For the 116 West Coast 
mills, the unfilled orders were 343,483,518 feet, 
a against 334,707,062 feet for 114 mills a week 
earlier, 

Altogether the 333 comparable reporting 
softwood mills had shipments 80 percent, and 
orders 90 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 89 and 103; and for the West 
Coast mills, 72 and 84. Of the reporting mills, 
the 333 with an established normal production 
for the week of 222,179,628 feet, gave actual 
Production 102 percent, shipments 81 percent, 
and orders 92 percent thereof. 

The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—226,746,000 feet, against 
229,937,000 feet the week before, and 204,877,- 
000 feet last year. Shipments—180,812,000 
feet, against 217,189,000 feet the week before, 
and 175,668,000 feet last year. Orders—205,- 
202,000 feet, against 193,634,000 feet the week 
before, and 175,997,000 feet last year. 

The hardwood figures for last week, the 


week before and the same week last year fol- 
low: Production—17,535,000 feet, against 17,- 
604,000 feet the week before and 21,508,000 
feet last year. Shipments — 16,849,000 feet, 
against 16,912,000 feet the week before, and 
22,313,000 feet last year. Orders—17,611,000 
feet, against 14,339,000 feet the week before, 
and 19,861,000 feet last year. 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. Fif- 
teen of these mills, representing 57 percent of 
the cut of the California pine region, gave 
their production for the week as 15,132,000 
feet; shipments, 15,459,000 feet, and new busi- 
ness, 17,459,000 feet. Last week’s report from 
21 mills, representing 66 percent of the cut, 
was: Production, 20,142,000 feet; shipments. 
19,341,000 feet, and new business, 17,241,000 
feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 116 mills re- 
porting for the week ended Dec. 10 was 16 
percent below production, and shipments were 
28 percent below production. Of all new busi- 
ness taken during the week, 51 percent was 
for future water delivery, amounting to 50,- 
859,367 feet, of which 40,120,769 feet was for 
domestic cargo delivery and 10,738,598 feet 
export. New business by rail amounted to 
43,925,228 feet, or 44 percent of the week’s new 
business. Forty-seven percent of the week’s 
shipments moved by water, amounting to 39,- 
924,433 feet, of which 27,166,343 feet moved 
coastwise and intercoastal, and 12,758,090 feet 
export. Rail shipments totaled 40,839,723 feet, 
or 48 percent of the week’s shipments, and 
local deliveries 4,536,142 feet. Unshipped do- 
mestic cargo orders totaled 110,774,764 feet: 
foreign, 122,408,725 feet, and rail trade, 110,- 
300,029 feet. 


Pine woods work and lumber manufacturing 
are now at the season’s low point, according to 
the 4L employment service, with 70 percent of 
the major operations closed for the season. 
Several Douglas fir mills are down for repair 
periods of from one week to one month. 
Douglas fir logging has been hampered by 
heavy rains and some camps have already 
closed until after the first of the year. There 
are many unemployed in all districts, but the 
situation is little worse than last year at this 
time. 

The Western Pine Manufacturers’ Associa- 
tion reports some decreases in production and 


shipments and new business somewhat below 
that reported for the previous week. 

The California Redwood Associati 1, with 
one less mill reporting, shows production about 
the same,-and notable decrease in shipments 
and new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports production about the same, a 
marked decrease in shipments and approxi- 
mately 100 percent increase in orders. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with two fewer mills reporting, shows 
some decreases in production and shipments 
and a good gain in new business. 

Reports from 18 hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (two less mills than reported 
for the preceding week) show noticeable de- 
creases in production and shipments and a 
noticeable increase in new business. 

_({The barometer of the Southern Pine Asso- 
ciation appears on page 50.—Eprror. | 


[Special telegram to AMERICAN LuMBERMAN] 
Mempuis, TENN., Dec. 14——The Hardwood 
Manufacturers’ Institute preliminary report for 
the week ended Dec. 10 covers operations of 
118 units. Each unit represents a normal daily 
capacity of 28,000 feet, so that total normal 
production of these units during the six days 
of the week is 19,824,000 feet. Their actual 
output was 15,443,000 feet; shipments, 14,776,- 

000 feet, and orders booked, 14,960,000. 


[Special telegram to AMERICAN LuMBERMAN] 
NorFoitk, Va., Dec. 15.—For the week ended 
Dec. 10, thirty-six mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 8,856,000 feet, manufactured 
6,870,980 feet, shipped 5,985,157 feet, and 
booked orders for 4,494,500 feet. 


Suspends Lumber Rate Increases 

[Special telegram to AMERICAN LuMBERMAN] 

WasuHincton, D. C., Dec. 15.—The Inter- 
state Commerce Commission has suspended 
until July 15, next, the operation of certain 
schedules as published in supplements Nos. 12 
and 13 to the Kansas City Southern Railway 
Co.’s tariff ICC No. 4,483. 

The suspended schedules propose to increase 
5 cents a hundred pounds the rates on lumber 
and related articles from stations on the Kan- 
sas City Southern Railway, and connecting 
lines in Arkansas and Oklahoma to East St. 
Louis, Ill, St. Louis, Mo., and other points 
in the St. Louis district. , 
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I understand there is quite a lot of timber 
land for sale in Cuba and I would like to know 
if you have any information on this as to the 
kind, amount etc. I am interested in the propo- 
sition with a view to purchasing and would 
like to get some reliable and complete informa- 
tion. If you can give me any information or 
refer me to a source of it I shall appreciate it.— 
Inquiry No. 2,055. 


{This inquiry comes from the secretary and 
treasurer of a midwest lumber concern. For 
more than 400 years Cuba has been the source 
of supply of some of the finer cabinet woods 
and dye woods. In the beginning, of course, 
the greater part of the Cuban exportation was 
to Europe, but in late years the United States 
has taken more than any other country. A 
very large part of Cuba originally was for- 
ested, but most of the western end of the is- 
jand has been deforested for agricultural pur- 
goses. However, it is understood that much 
of the eastern and southeastern portions of the 
island is still heavily covered with timber. 
Considerable portions of this timber are yel- 
low pine, as well as other woods, including 
hardwoods that would be suitable for struc- 
tural purposes. Nevertheless Cuba has been 
an imp.rier rather than an exporter of build- 
ing lumber. In 1920 it took 45 percent of all 
the yellow pine exported from the United 
States and three-fourths of the lumber ex- 
ported from the United States to the West 
Indies. 

With respect to the amount and character 
of timber that is for sale, little information is 
available. The inquirer, however, has been re- 
ferred to official sources that should be able to 
supply the information that he requires.— 
Eprtor.] 


Selling Floors on Instalment Plan 

Can you or your readers outline a safe and 
preferably a tried plan for installing hardwood 
floors or similar work on term payments? Re- 
cently we noticed an article about such trans- 
actions being backed by life insurance. Any 
information on this matter will be appreciated. 
—Inquiry No. 2,059. 


[This inquiry comes from a California con- 
cern evidently specializing in the laying of 
hardwood and other floors. Some time ago a 
New York insurance concern set aside a rather 
large amount for lending to prospective home 
builders. For awhile the activities of this in- 
surance company in the home building field 
were frequently mentioned. Selling on instal- 
ment seems to be definitely growing in the re- 
tail lumber industry. Some months ago an 
article was published in the Realm of the 
Retailer explaining the instalment -sales plan 
of an Illinois retailer and including forms used 
in handling this business.—Enprror.] 


Specifications for Pontoon Bridge 

We have an inquiry about pontoon bridges. 
The parties have about 500 feet of water which 
is 18,inches deep that needs bridging. There 
is no danger from storms as it is an inland 
lake. They would like to know the amount of 
material and approximate cost of same. There 
would be no load go over this bridge of more 
than four tons. We will appreciate it if you 
can furnish us specifications as to the construc- 
tion of such a bridge and any other information 
you might have at hand.—Inqumryr No. 2,064. 

[This inquiry comes from a Michigan retail 
lumber concern. “Pontoon bridges have been 
used from the earliest times, especially in war 
for the passage of troops over streams and 
bodies of water. There is, therefore, a fairly 
well established technique for the construction 
of military pontoons but whether these data 
would be available to the public or not is not 
at this time known. 

It should be practicable, knowing the prin- 


ei 


ciples of displacement involved, to construct 
a pontoon to meet any ordinary requirements. 
There may be some question whether a pontoon 
bridge would be the most practicable for use in 
still water that does not exceed 18 inches in 
depth. It might be practicable to construct a 
wood bridge with supports underneath that 
would strike bottom when weights were placed 
on the bridge. Pontoon bridges have been used 
in a few cases by railroads for crossing large 
streams. For many years the Milwaukee road 
had such a bridge across the Mississippi River 
from McGregor, Iowa, to Prairie du Chien, 
Wis. A floating bridge, of course, rises and 
falls with the water and therefore is adapted 
to use at all stages of the river. 

This inquiry is published with the hope that 
readers of the AMERICAN LUMBERMAN may 
have had some experience in supplying specifi- 
cations for pontoons and therefore may be able 
to give the inquirer some help.—Ebrror.] 


Measuring Tree Heights 

From whom can I obtain tree estimating 
tools? What I want are instruments to meas- 
ure the heights and diameters of trees.—INQUIRY 
No. 2,065. 

[This inquiry come from Arkansas. There 
are several devices that are used for determin- 
ing the height of trees without actually meas- 
uring them. The Abney clinometer and Faust- 
man’s height measure, the Biltmore stick and 
various dendrometers are often mentioned in 
books on forestry. 

Diameters ordinarily are measured with a 
common rule or special caliper at a point about 
four feet from the ground or “breast high,” 
commonly referred to as “D. B. H.” These in- 


struments may be obtained from dealers who 
specialize in that line—Ebrror. ] 


Information on Wood Boxes 
I should like to know how to secure informa. 
tion regarding the various wooden boxes and 
crates used, with sizes and descriptions, and any 
information that would be helpful in se 
wooden boxes and crates.—INquiry No. 2,061, 


[This inquiry comes from Utah. The Na- 
tional Association of Box Manufacturers has 
published an excellent book, “Wooden Box and 
Crate Construction,” in which are given data 
prepared by the Forest Products Laboratory, 
The bureau of foreign and domestic commerce 
of the United States Department of Commerce 
has published a book of about 440 pages entitled 
“Packing for Foreign Markets,” which con- 
tains a great deal of very valuable information 
about box making and crate making. The 
bureau also has published a series of bulletins 
on packing for domestic shipment which should 
be helpful to this inquirer. The larger book 
may be obtained from the Superintendent of 
Documents, Government Printing Office, Wash- 
ington, D. C., at $1.25 a copy and the bulletins 
may be obtained at the same place for a few 
cents each. The bulletins are known as. the 
Domestic Commerce Series: 

No. 11—Cleated Plywood Boxes 
. 12—Wirebound Boxes 
No. 13—Cooperage and Steel Barrels 

No. 14—Wooden Boxes . 

No. 15—Nailed Wooden Crates 

The Forest Products Laboratory has made 
numerous experiments in box making and has 
conducted classes for box makers. Doubtless 
the laboratory has considerable information in 
available form that would be helpful to this 
inquirer.—Eb1ror. | 
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A tree recently cut at one 


would more than pay for such a 


They struck the lower boom in 








of the camps located in the vi- 
cinity of Burrard inlet on the 
Pacific Goast, furnished seven 
logs 24 feet long. The largest 
was five feet nine inches in dia- 
meter; the seven logs made 
25,540 feet of lumber. 
* 8 * 

The mill interests in Beau- 
mont, Texas, are daily coming 
more into notice and millmen 
from Michigan and northern 
and western States are arriving 
there every week looking for 
sites on which to build mills. 
Some Texas mill and log men 
have been in town looking for 
locations, and it would not be 
surprising to see two or three 
new mills under construction 
in a few weeks. 

Ss © 


J. L. Major, of Manistee, 
Mich. has invented a log 
stamping instrument for stamp- 
ing the number of feet, con- 
tained in each log, as allowed 
by the scaler. This device will 
test the scaler, if particular or 
careless in measuring or exam- 
ining the quality of logs before 
ae | the number of feet. 
By having careful scalers it 








stamp in every 50,000 feet of 
logs. 
s * & 


The long litigation in regard 
to the Shawano County ( Wis.) 
pine lands in which there was a 
conflict of titles between those 
who held patents from the 
United States and those who 
bought them after being ceded 
to the State, has been decided 
by the United States Supreme 
Court in favor of the latter. 

7s * ® 


Lumbering on Wolf River, 
Wis., will be much larger than 
usual this winter, 

ss 8 ® 


The rain of last week pro- 
duced quite a flood in Andro- 
scoggin River, Maine. The lum- 
bermen with their batteaux had 
a busy day Tuesday. About 9 
a. m., the Rips, four miles above 
Lewiston, gave way. In this 
boom there were about a mil- 
lion logs, and word at once 
came that a million logs were 
swooping down on the city. By 
rare good fortune, however, 
only about 300,000 of these took 
to flight; but these in one body 
came rushing down on the flood. 





a mass, and although it might 
have been expected that they 
would have cut their way 
through and gone Hopin 
down to the sea, they di 
nothing of the sort. Although 
the strain on the lower boom 
must have been enormous, it 
held its ground. Only a few 
logs leaped over the rest and 
went down river. Immediately 
there was a great bustle among 
the lumbermen. 
* 8 ® 

The total of shipments by 
water this year from the Sagi- 
naw Valley, Mich., shows an 
increase over the previous one 
of nearly 100,000,000 feet. Shin- 
gles and lath also show a large 
increase. In this increase of 
products may be found the ex- 
planation of the low prices 
which have ruled the whole 


season. 
*- # *® 


The late rise in the Susque- 
hanna River, Pa.,-has brought 
down all the logs that were 
hung up with very few excep- 
tions. About 17,000,000 feet 
have reached the boom at Lock 
Haven. 
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Some Southern Pine Mills Announce Curtailment 


Average production of southern pine was slightly 
lower during the week ended Dec. 9, being somewhat less 
than single-shift basis, while average bookings made a de- 
cided gain. Shipments were evidently interfered with by 
recent rains, which give explanation of an increase in files 
of unfilled orders. The gain in average bookings may be 
due to large placements by line-yard or industrial buyers, 
as some of these have been seeking to place forward busi- 
ness at present prices. Many mills need orders, and the 
softwood market is highly competitive, so that mill accept- 
ances are probable. Since yard business in the North 
tapered off, bookings have run rather strongly to lower 
grades, but it is expected that higher grade shed stocks wi!l 
be good property as retail yards come into the market after 
inventory. Not much domestic business is being done in 
timbers, but mills are well booked. Dimension is slow 
also. Returns are very unsatisfactory, and some mills have 
announced extended shutdowns. As buyers stocks are 
low, curtailment should soon strengthen the market. 


Severe Weather Shuts Down Coast Mills and Camps 


Heavy storms, rains, cold.and snow are reported in dif- 
ferent sections of West Coast producing territory. Many 
mills have been forced to close down, and log production 
is at a low point. As fir log supplies are small, and No. 1 
already bring a premium, it is predicted that there will be 
advances, in log prices as soon as mills resume cutting. 
These storms have occurred since the period last reported 
on, the week ended Dec. 10, during which production was 
fairly active, with bookings 16 percent below, while the 
fact that shipments were 22 percent below production gave 
some evidence that stocks are becoming broken. It is 
claimed that holdings of stock-carrying mills have been 
reduced 3 percent during the year. Rail bookings are fairly 
good, but future business is not being accepted at the lower 
range of prices. Domestic cargo volume is probably helped 
by intercoastal consignments. 


Eastern Spruce Dimension Makes Another Advance 


There has been a further advance made in quotations on 
eastern spruce dimension by the New England mills. 
Stocks are very low, and only two of the large dimension 
mills are operating, while as a result of flood damage this 
fall there has been a good call from home territory. Base 
for dimension is now $42 and appears quite firm, but some 
business is being lost to West Coast mills. Random fram- 
ing from Canadian mills is less plentiful, as Maritime mills 
have low stocks and few of them are running, so that 
prices show a tendency to advance. There is not much 
demand for boards and quotations remain at old levels, 
though supplies of dry stock are light. Spruce lath are 
in abundant supply in Atlantic coast markets, while buying 
is seasonably dull, so that prices remain low. 


California Pine Stocks Low; Quotations Strengthen 


California pine operations have continued fairly active 
for so late in the season, but demand has also been rather 
good. It has been tapering off recently, but shipments for 
the four weeks ended Dec. 10 averaged 92 percent of the 
production. To date this year, shipments have taken 8 per- 
cent more than the output. Nov. 1 total stocks were 1.2 
percent less than on the same date last year, while there 
had been an increase of 4 percent in the unfilled orders. 
In upper grades, the improvement in the statistical posi- 
tion of the mills is striking, as there had been a decrease 
of 7 percent in the stocks and an increase of 19.4 percent in 
the unfilled orders compared with Nov. 1 last year. Buy- 


Lumber Statistics Appear on Pages 50 and 51; 


ers, as a result of recent inquiries, appear to be convinced 
that stocks are none too plentiful. A tendency toward 
strength in quotations is noted. 


Inland Empire Mills Closing; Market Is Stronger 


Production in the Inland Empire is rapidly being reduced 
to winter basis, as about seventy percent of the larger mills 
are now closed, and practically all of those that go down 
for the winter season will soon have ceased operations, 
while only a few of the smaller mills are running. The 
fact that mill stocks are low for the end of the summer cut- 
ting season, appears to be making its impression on buyers. 
Not many of them are in the market for immediate needs, 
but those recently in contact with mills have found the 
price situation firm. Many have become convinced that 
the market has reached its low and are placing forward 
orders, so that prices tend to strengthen. 


Arkansas Soft Pine Prices Reported a Little Weaker 


Arkansas soft pine mills find business rather dull, but 
those with well assorted stocks are doing better than the 
others. Order files have been getting rather thin, as ship- 
ments have run ahead of bookings, and there have been 
efforts to stimulate business by price concessions, though 
these are said to be of small amount. The result has been 
the placing of some retail yard orders for delivery after the 
first of the year. These run rather strongly to boards, and 
include little dimension or finish items. Industrial items 
have been in rather good call, there being a fair number of 
orders on mill books, but railroad buying is light. Large- 
mill cut is notmal; few small mills are running. 


Northern Hardwood Production Active; Prices Fairly Firm 


During the five weeks ended Dec. 3, average production 
of northern hardwoods, per mill per week, was 129,000 feet, 
against 69,500 feet last year. This year’s shipments for 
the period averaged 164,500 feet this year, against 145,500 
feet last year. Bookings averaged the same this year and 
last. While shipments are running well ahead of the out- 
put and reducing mill stocks, they are still further ahead 
of bookings, so that the mills must have small order files. 
They are said not to be very eager for business now, as 
high production in the South has brought keen competition 
and lowered southern prices. Quotations are reported 
fairly firm, with a little business being taken for delivery 
after the first of the new year. 


Southern Hardwood Mills Have Curtailed Production 


Telegraphic reports are that production was down to 
twenty-two percent below normal during the week ended 
Dec. 10. It is now about equal to volume of sales, though 
business is naturally quite slow at this season. Consumers 
appear to be holding their purchases to a minimum, but a 
few of them have become convinced that quotations are 
at the low point, and have been seeking to place forward 
business at present market. Others continue to seek bar- 
gains, and succeed occasionally in finding weak sellers. 
Most mills, however, refuse to sell ahead at current prices, 
as the general expectation is that there will be an advance 
as soon as buyers begin to build up their stocks. Cutting 
for the present market is becoming unattractive to an in- 
creasing number of mills, as they find logs high, because 
rains have been curtailing woods operations in some sec- 
tions. Some plants declare that as soon as they cut up the 
logs now on hand they will close down. 

Exporters have been offering some large orders at low 
prices, though few of these have been booked. Furniture 
plants are the most active domestic buyers, but there are 
expectations of an early gain in automobile takings. 


Market Prices and Reports on Pages 74 to 80 
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Contest Brings in 350,000 Slogans 


Prize Offer by National Lumber Manufacturers’ Association Draws Entries From 
Every State and Canadian Provinces as Competition Ends 


[Special telegram to American LumBEeRMAN] 

Wasuincton, D. C., Dec. 15.—Final count of slogans received in 
all mail deliveries yesterday showed a total for the day of approxi- 
mately 48,000. The first mail opened this morning brought in an addi- 
tional 35,000 slogans, with many thousands coming in every following 
delivery. Headquarters will not be surprised now if the final total 
reaches 350,000 slogans, since all slogans dropped in the mail and 
postmarked up to midnight tonight will be eligible. 

Among the slogans received today were 100 telegrams from all sec- 
tions of the country, including cables from Honolulu. 

On account of the huge increase in the volume of incoming slogans, 
fifteen additional judges will be taken on tonight. 





Wasuincton, D. C., Dec. 13.—By telegraph, special delivery, air mail 
and registered and regular mail, last minute slogans are pouring in to 
the National Lumber Manufacturers’ Association at the rate of about 
18,000 a day and to date 210,000 slogans have been entered in the asso- 
ciation’s $15,000 prize contest. All slogans postmarked not later than 
midnight Dec. 15 will be eligible, and it is estimated that when the 
contest closes close to 300,000 slogans will have been received. 

Nation-wide interest in the lumber industry’s quest for a good ad- 
vertising slogan is indicated by the returns which show that every 
State in the union, every Canadian Province and also America’s outly- 
ing territories are represented. While no official check has yet been 
made as to the number received from each State, those in charge of 
the big mailing room which is handling the flood of correspondence, 
say that Pennsylvania is leading all other States. New York, Michigan, 
Ohio and Kansas appear to be near the top of the list. 

The largest number of slogans submitted by one person at one time 
is 387. One man has been sending in slogans from time to time for the 
last few weeks, his most recent entry making a total of 833 submitted. 

Over 1,500 pieces of registered mail containing slogans have been 
received. Monday and Tuesday slogans began arriving by wire and 
thousands of persons have used air mail and special delivery to rush 
their slogans to the contest headquarters. 

Distribution of “The Story of Wood,” including bulk and individual 
requests, copies sent to editors and to technical lists totals 355,500. Of 
this distribution 160,587 copies of the booklet were mailed in answer to 
individual requests. 


The “The Story of Wood” was successful in its purpose of presenting 
to the people of America in an interesting and instructive way the real 
story of wood and facts about the lumber industry is indicated by the 
many tributes to the booklet expressed iin letters received by the asso- 
ciation, 

Hundreds of well-known editors, correspondents and authors are 
among those contributing to thé slogan material. 

An anthology of lumber and tree poetry might be compiled from the 
hundreds of verses which “The Story of Wood” inspired. 


Unique Submittals of Slogans 


The National Lumber Manufacturers’ Association might also start a 
museum to display the many interesting exhibits which have accom- 
panied slogans. A piece of tapa cloth pounded by the natives of Samoa 
from wood and purported to have been used on Robert Louis Steven- 
son’s wall, a specimen of wood 677 years old from ruins in Mexico 
and a piece of wood from the famous Washington elm are among the 
curios which have been sent in. 

Unique ways of submitting slogans have been devised by hundreds 
of contestants. One woman sent in thirty slogans in the inside of a 
little wood house, hand carved with infinite pains and cleverly set with 
real glass windows. Another is inscribed on the stump of a tree on 
which stands the carved figure of a woodchopper and many have been 
received in elaborately carved and painted wooden boxes. Several 
attractive wall panels or plaques fashioned of wood and bearing the 
contestant’s slogan have been sent in. One woman embroidered her 
slogan on a black satin wall panel. 

A favorite way of submitting slogans is in booklets, many of which 
have elaborate hand painted covers and contain attractive pictures illus- 
trating the slogans entered. 

Preliminary judging of the slogans began the evening of Dec. 8. 
There are seventeen judges and a supervisor in the first group of judges 
and six judges and a supervisor in the second group. Slogans passed 
by the first group of judges are sent on to the second group, which in 
turn, will pass on the slogans they select to a third group of judges, 
composed probably of publicity and advertising men and a group of 
lumbermen. Final selection will be made by the trade extension com- 


mittee. All rejected slogans are being carefully filed by States for future 
reference. 








Most Recent Developments in Trade Extension 


Wasuincton, D. C., Dec. 13.—An investiga- 
tion of open air dance floors of wood in Chi- 
cago is being made’ by Donald R. Brewster, 
hardwood specialist of the central division, at 
the request of Arthur T. Upson, eastern divi- 
sion manager. Mr. Upson desires this infor- 
mation for use in preparing specifications for 
wooden tennis courts, a request for which has 
come to him in connection. with trade exten- 
sion activities. Mr. Brewster’s inquiry has 
elicited the information that where floor stock 
was properly treated such floors held up well. 

Mr. Brewster also reports that investigation 
shows that retail dealers of office furniture 
who stocked extensively with steel desks when 
they first came out find that these desks are 
disappointing and have reduced their stocks 
considerably and now are handling principally 
wooden desks. Steel desks, Mr. Brewster says, 
are found by retailers to be cold to the touch, 
noisy and apt to look shabby after a year or 
two of use. 

Mr. Brewster likewise is planning a survey 
to determine the value of different grades and 
species of lumber in grain doors. 

E. O. Siecke, director of the Texas forest 
service, College’ Station, Tex., and H. F. 
Eberly, chief of the division of forest protec- 
tion, have suggested to W. F. Shaw, central 
division manager, the need for specifications 
for wooden lookout towers of various heights. 
Trade extension engineers will follow this sug- 


gestion through, making a study of the types 
of steel towers now being used and drawing 
up specifications for wooden towers. 

Frank Alcott, building code engineer of the 
eastern division, is now making a survey of 
flooring costs in New York City. In this con- 
nection he has interviewed builders, architects 
and dealers and is securing comparative costs 
on maple, linoleum, cork-linoleum, concrete 
fill, terrazo, magnesite, ceramic floor tile and 
rubber tile floors. 

Reuben W. Smith, of the western division, 
reports that wood sash have been specified for 
the large and beautiful Sherman school, now 
under construction by the board of education 
in San Francisco. Mr. Smith is calling upon 
a number of builders in the interest of wood 
sash. He recently interviewed a builder in 
Berkeley who used steel sash in one house but 
will use wood sash in eleven new houses to 
be constructed immediately. This builder was 
furnished a copy of the steel sash information 
booklet put out by the engineering department 
of the National Lumber Manufacturers’ Asso- 
ciation. 

Earle E. Bowe, of the western division, has 
reported the opening of a new factory of the 
Premier Bed & Spring Co., San Francisco. 
The factory will start manufacturing a line 
of cribs and will need some Pacific coast hard- 
woods, Oregon maple in particular. 

Manager A. C. Horner, of the western divi- 


sion, has been invited to address the annual 
meeting of the Lumbermen’s Club of Arizona, 
which will be held the latter part of February, 
on the subject of trade extension. 

From the central division Manager Shaw 
reports that as a result of the radio address 
he delivered from Station WLS on Nov. 21 
on the $15,000 Slogan Contest 700 requests for 
the “Story of Wood” were received by that 
station. 

John M. Gibbs, trade extension manager, will 
address a meeting in New York Dec. 19, which 
will bring together the salesmen of the Red 
Gulf Cypress Co., the millmen and salesmen 
of the Cummer Cypress Co., Wilson Cypress 
Co. and the J. C. Turner Lumber Co 
Forestry Journal Supports Trade Extension 

Trade extension headquarters finds no little 
encouragement in the support given the move- 
ment by the Journal of Forestry, official organ 
of the Society of American Forests, in an 
article in the November 1 issue, commending 
the national and regional advertising and re- 
search work being conducted by the lumber 
industry. 

One of our greatest industries—the lumber 
industry—has been ill for a long time. Many 
have even given up hope for its recovery. The 
diagnosis as to the character of its ailment 
differed widely with the point of view of the 
diagnostician. The foresters made their diag- 
nosis. The financiers in the industry thought 
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they knew what was ailing it. The rank and 
file in the industry had their opinions. 

The most encouraging thing that has 
happened in a long while is that the patient 
is throwing to the wind the advices of his 
many physicians, grabbing hold of himself, 
and making up his mind to get well at any 
cost. His spirits have already brightened and 
he shows signs of rallying. As with humans, 
a cure for deep-seated ills can. follow only 
when the patient helps with a will of his own. 
This “will” the lumber industry is expressing 
in an ambitious campaign for trade extension. 
Some $3,000,000 is to be spent each year for 
this work. 

The National Lumber Manufacturers’ Asso- 
ciation has embarked upon a campaign to 
promote the use of wood in general, involving 
an annual expenditure of a million dollars. 
The West Coast Lumber Bureau is spending 
$500,000 each year in the promotion of Douglas 
fir and associated species. The Western Pine 
Manufacturers’ Association is backing its prod- 
uct with an expenditure of over $100,000 a 
year, and the redwood people are keeping pace. 
The southern pine manufacturers are also 
spending large sums, and several smaller 
regional groups and individual companies 
swell the total to nearly $3,000,000. 


Progress in Wood-users’ Survey 

Engineers of the National association are 
now at work on “An Analysis of the Adver- 
tising Claims of Common Brick,” the third 
“Letter to Lumber Salesmen,” which will be 
distributed early in the New Year. Wide inter- 
est has been shown in the second letter, deal- 
ing with the advertising claims of steel sash, 
and in the first publication, which answered 
the claims of Gyp-lap and gypsum wallboard. 

The western division office has reported that 
good progress is being made in its survey of 
wood-using industry requirements. Plans have 
been completed to pursue this study sys- 
tematically in conjunction with the major pro- 
motion work. <A list of 1,200 retailers and 
wood-using companies in California has been 


obtained and reports of typical plants are in 
course of compilation. The survey will be 
gradually extended in the north Pacific coast 
States. 

In the trade extension campaign the younger 
folks are not being overlooked. Because of 
the demand for the wood sample sets which 
the National association has been supplying 
for some years past at a cost of $10, complete, 
and because of the demonstrated inability of 
many schools and other institutions to pay 
this price, Messrs. Shaw and Upson are plan- 
ning a smaller and less expensive collection 
which may be sent to schools and used for 
minor exhibit purposes at a nominal price, 
which may be held down as low as $1. 


New Type of Wood Refrigerator 


Wasuincton, D. C., Dec. 13.—Designed to 
test airplane parts, which are naturally sub- 
jected to quick changes in temperature, a new 
type of reversing refrigerator has been evolved 
which will create an atmosphere as cold as 
that of the North Pole or as hot as the Sahara 
desert. 

An airplane leaving the ground where the 
temperature is 90 degrees Fahrenheit or moré, 
may soon be above the clouds where the tem- 
perature is perhaps 40 degrees below zero. 
Perfection of the delicate parts on which the 
aviator stakes his life requires meticulous care 
and testing under wide varieties of tempera- 
ture. To obtain the extremely low tempera- 
ture mechanical refrigeration must be used. 

Unlike metal, wood not being susceptible to 
contraction and expansion from extremes of 
heat and cold, and being also of low heat 
conductivity, has been chosen for the pro- 
tective covering of the refrigerator cabinet and 
the framework of the doors and jambs. 

While wood, being unaffected by extremes 
of temperature is naturally the best material 
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Business in Brief 


Whatever may be the condition of business in general and apparently regardless of minor. 

fluctuations in employment, when the holiday season rolls around, in the United States at least, 

retailers of goods suitable for holiday gifts report unprecedented purchases. 

GENERAL It is so this year, and with record breaking Christmas savings in the banks 

ample funds are available for fianncing the purchases that in any other 

country and at any other time would be deemed extravagant. Revenue car loadings for the 

week ended Dec. 3 were heavier in all commodities than during the week immediately preced- 

ing, owing to the observance of Thanksgiving during the earlier period. So far as basic 
factors indicate, the outlook for business during the earlier months of 1928 is excellent. 


For the latest week reported Dun’s Review shows 35 advances compared with 28 declines in 
wholesale commodity prices; and Dun’s index has steadily advanced for the last five months. 
July 1 the index was $185.598; Aug. 1, $186.335; Sept. 1, $188.298; Oct. 1, 
$190.217; Nov. 1, $191.715; and Dec. 1, $193.342, the highest point reached 
since Feb. 1, 1926. Recent increases have been chiefly in agricultural prod- 
ucts, breadstuffs having advanced 3.3 percent last month and meats, 2.8 percent, the average 
for all foods being 1.6 percent higher than on Nov. 1. Harvard University’s index of whole- 
sale commodity prices declined to 144 for the week ended Dec. 7 from 144.3 for Nov. 30. 


In the steel industry improvement is more im the nature of anticipation than in actual 
realization, inasmuch as orders booked are chiefly for delivery after Jan. 1. 
ments thus anticipated are those of the railroads principally, for rails and 
other material, but orders for fabricated structural steel have been so heavy 
as to imdicate a continued high level in building. As has been so long fore- 
cast, the automobile industry has shown signs of coming into the market for steel in a more 
These increased bookings, owing to the time of delivery, have not 
yet been reflected in enlarged operations of steel mills. 


During the week ended Nov. 26 the total output of soft coal, including lignite and coal 
coked at the mines, as estimated by the bureau of mines, was 8,830,000 tons, being a reduction 
of 1,168,000 tons below the preceding week, owing to observance of Thanks- 
giving Day. Coal loadings for the week ended Dec. 3 totaled 158,196 cars, 
compared with 152,765 cars for the week ended Nov. 26. As reported by the 
American Petroleum Institute, the average daily production of crude oil for the week ended 
Dec. 10 was 2,487,500 barrels, a small increase over the output for the week immediately 


Steel require- 











for this unique type of refrigerator, engineers 
point out that it is also the best material for 
the ordinary type of kitchen refrigerator as it 
is a non-conductor. Steel, on the other hand, 
is a strong conductor of heat and cold. 


News from the Washington Office 


[Special telegram to AMertcAan LumBERMAN] 


WasuHiIncrTon, D. C., Dec. 14.—John L. Kaul, 
president of the National Lumber Manufac- 
turers’ Association, spent today here confer- 
ring with John M. Gibbs, trade extension man- 
ager, and other members of the headquarters 
staff. 

W. F. Scales, architectural engineer, who 
joined the central division staff early this 
month, will be assigned to the new district 
office to be opened in Dallas, Tex. Mr. Scales 
has had wide experience in the architectural 
and construction field and for the last two 
years has been southern manager for the firm 
of Frederick Wallick, architect, Indianapolis. 

Since graduating from the University of IIli- 
nois in 1914, Mr. Scales has been engaged in 
some phase of construction work. 





Foremen’s Annual Safety School 


MitwavuKkeE, Wis., Dec. 15.—Woodworking 
plants and wood-using industries are again co- 
Operating with the Milwaukee Association of 
Commerce in the eighth annual Foremen’s 
Safety School which has started in Milwau- 
kee. A special woodworking section is one 
of the features of the school, and William C. 
Funk, of the Kiel Furniture Co., is chairman 
of it. He is assisted by E. H. Schroeder, John 
Schroeder Lumber Co., vice chairman; -Frank 
Bauer, Milwaukee Chair Co:; Peter Graf, Mil- 
waukee Sash & Door Co.; H. M. Gebhardt, 
West Side Manufacturing Co.; and Conrad 
Wilckerling, Interior Woodwork Co. 

The first meeting of the school was held 
on Dec. 7 at the Milwaukee auditorium and 
the speaker for the woodworking section was 
E. A. Roberts, district manager of the engi- 
neering department for the American Mutual 
Liability Insurance Co., Chicago, who talked 
on “Unusual Accidents in Woodworking and 
the Lessons They Teach.” 

Four other meetings are to be held, one each 
month until April. The second meeting will 
occur on Jan. 11, with Mark D. Moore, man- 
ager of employment for the Worden-Allen Co., 
Milwaukee, as the main speaker, with the sub- 
ject, “Foremen—The Determining Factor.” The 
third meeting is on Feb. 13 and C. J. Alger, 
of the Corn Products Refining Co., Chicago, 
will speak on “The Control of Explosive 
Dusts.” Henry Schreiber, deputy for the Wis- 
consin industrial commission, will speak on 
March 13, on “Maintaining Safety in the 
Operation of Woodworking Machinery.” A. 
W. Rosmann, safety engineer with the General 
Accident Assurance Corporation, Philadelphia, 
is the speaker on April 11 his subject being, 
“The Need of Improvement in Safeguards.” 

There are other sections of the school for 
different trades and following the sectional 
sessions at each meeting all of the people at- 
tending the school gather in the main hall of 
the auditorium to hear an inspirational address 
by a nationally known speaker.’ 

The purpose of the school is to conserve 
human life by educating foremen in the in- 
dustries of Milwaukee on the value of safety, 
fire prevention, first aid, leadership, efficiency, 
labor turnover, production, employment and 
kindred problems. 

At the school held in 1926, 6,200 men and 
women registered, representing 300 Milwaukee 
companies. The school is now the largest of 
its kind in the country and has proved its 
worth by gradually reducing the accident and 
death curve in Milwaukee’s plants. 





OxeEN are still extensively used in logging 
operations in Tasmania, they having been found 
to be more hardy than horses. 
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[Continued From Front Page] 
the partition between two bed- 
rooms and in its place built a 
range of hanging and tray clos- 
ets; half of them opening into 
one room and half into the 





















“Doors with removable panels that 
are screen doors in summer and 
storm doors in winter are great 
conveniences. They can be fitted ac- 
curately to the opening and remain 
in place, summer and winter.” 


other. This was a real remodel- 
ing job; but it didn’t take much 
material and was not expensive 
when measured by its useful- 
ness. When I suggested it the 
man of the house thought it 
couldn’t be done; and he would 
have persuaded his wife that it 
was impossible if I hadn’t been 
there. When finished it looked 
as though it had been built with 
the house. 

A householder usually thinks 
such additions must be fastened 
to the wall and set out into the 
room; while a carpenter knows 
he can cut into the wall and use 
its thickness for storage space. 
I once put a linen closet into an 
upstairs hall by cutting through 
the wall beside a chimney. The 
chimney had an offset in the cor- 
ner of a bedroom, and I simply 
continued the offset to the bed- 
room door to make room for the 
linen storage that had its open- 
ing into the hall. It took a mini- 
mum of space, and the owners 
said it had improved the appear- 
ance of the bedroom into which 
I had backed it. 

A woman called me in to see 
if I could find space in the bath- 
room for towel storage. The roof 
cut across the room, making it 
irregular; and at the end of the 
tub was a slope, leaving a space 
that was quite useless except to 


catch dust. So I built in a chest 
of drawers. The bottom drawer 
was quite deep from front to 


back, the top one not so deep. 
and those between were of vary- 


ing depth to fit the slant of the 
back wall. The chest improved 
the appearance of the room and 
of course added the needed 
drawer space. 

Sometimes when it’s hard to 
find a place for additional bed- 
room closets I build a storage 
closet or chest in the attic. 
Nearly every clothes closet is 
cluttered with seasonal garments 
that might better be hung else- 
where; the man’s dress 
clothes that he wears but 
half a dozen times a year, 
avercoats that are un- 
used during the summer, 
old suits and dresses that 
are seldom worn except 
during vacations at camp. 
If all these things were 
stored elsewhere, the 
closet might be large 
enough. Storage space in 
the attic, lined with red 
cedar, is the satisfactory 
answer. It is reasonably moth 
proof. In fact many people 
think cedar is a complete pro- 
tection against moths; and gar- 
ments hung away keep in better 
condition than they do if they 
are pawed over in a closet that 
is in daily use. Such an attic 
closet can be made of any de- 
sired size. It can have cedar 
lined drawers as well as hang- 
ing space. 

Once when I suggested an at- 
tic closet the owner of the house 
said that while he had lots of 
attic space there was no way of 
reaching it. No stair had been 
built, and there seemed no place 
for one. He felt cheated that 
so much space was being un- 
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A carpenter knows where to look 
and what to do in fixing a leaking 
roof 


used, especially as the household 
needed it for various kinds of 
storage. He even suggested that, 
much as they needed closet 
space, he would sacrifice a bed- 
room closet if I could install an 
attic stair in it. But such a stair 
would ‘be little more than a 
ladder. So I suggested a pat- 
ented movable stair in the up- 
per hall; one that can be pulled 





down when needed and pushed 
up out of the way when not 
needed. He had never heard of 
such a thing; but the local lum- 
ber dealer showed him pictures 
of it and at his request ordered 
one. I installed it, and his prob- 
lem was solved. I floored the 
attic. There were windows in 
the attic, and at some risk to 
himself and to the ceiling plas- 
ter the owner had crawled up 
through the one manhole and 
had hung curtains. Now the 
family hardly knows how it ever 
got along without a usable attic. 
I’ve installed half a dozen such 










“Defective steps are dangerous; and a 
broken tread may mean a broken leg. Cel- 
lar steps often need special attention.” 


stairs, and a request comes in 
every little while from someone 
who has seen one in a friend’s 
home. They can’t always be in- 
stalled, of course. That depends 
on the attic. But when they can 
be, it’s an easy way to add stor- 
age space to the house. 

Sometimes an extra room can 
be finished in the attic; a play 
room or gun room or a shop. 
In summer it may be hot, and 
in winter it may be cold. Much 
depends on the house and the 
use to which the room is to be 
placed. But quite aside from fin- 
ishing a room there, many 
houses can be made warmer by 
finishing the attic with some one 
of the good insulating boards. 
Few people realize what a differ- 
ence this makes in the comfort 
of the household and in the sav- 
ing in coal bills. 

Few basements have sufficient 
shelving and cupboards. A fam- 
ily bought a house and found an 
old cupboard built into the pan- 
try. It was serviceable enough, 
but the mistress of the 
house wanted to use a kitchen 
cabinet there. So the cupboard 
was removed and set up in the 
basement. The only storage 
space for canned fruit and the 
like had been a few rough 
shelves under the cellar stairs. 












This old cupboard has done goog 
service in its new location. Of 
course it’s easy to build new 
shelving or cupboards in the 





basement, and these things gl}. 
ways are highly useful. 

It seems strange to me that 
so Many women who must spend 
much time in their kitchens put 
up with inconvenient and de. 
pressing surroundings in this 
important room; especially when 
it is so easy to change them. In 
the house where the pantry cup. 
board was taken to the basement 
there was a commonplace and 
rather unhandy kitchen; no bet- 
ter nor worse than hundreds of 
others. The new owners put 
attractive open shelves above 
the gas stove, turning a corner 
with them and using them not 
only for the things needed near 
the stove but also for flower 
vases, pottery, decorative trays 
and the like. A new sink 
went in, with a storage 
chest for canned goods, 
dry groceries and the like 
between the sink and the 
corner. This chest has a 
poplar top and is used for 
holding dishes as they are 
dried. Above the sink is 
a wall cupboard, built in, 
with glass doors below and 
small paneled doors above. 
The floor is maple, the 
woodwork and cupboards 
painted white, and the walls are 
papered with a carefully selected 
and gay paper to keep the white 
enamel from looking cold and 
like a hospital. Visitors ask to 
see this kitchen. The room is 
one of the most attractive in the 
house, and it is thoroughly con- 
venient. The changes were made 
at rather small cost, but the dif- 
ference could hardly be measured 
in-money. Instead of being a 


place to be endured, the kitchen 
is now a room where it 
pleasure to linger. 
cupboards 
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A built-in ironing board is 
ful article that can easily 
stalled 
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pefore were built by a retired 
carpenter. He ordered the doors 
through the lumber yard and 
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“Much garden furniture is being 

used these days. Very handsome 

pieces can be bought through local 

lumber yards, or built by the car- 
penter.” 


had the paneled ends built at a 
planing mill. But when there is 
such a wealth of ready-made 
built-in furniture it is easy to 
find articles that will add to the 
ease of work and the pleasure 
of living. Many can be installed 
readily in old houses. The lum- 
ber dealer carries them in stock 
or can get them in a few days. 
A carpenter of my acquaint- 
ance who is something of a cabi- 
net maker, as most carpenters 
are, built a serving table mount- 
ed on rubber-tired wheels. Such 
things are not uncommon; but 
this one is wired -for electricity 
so that it can be connected by 
an extension cord to a_base- 
board or floor socket, and it has 
a whole row of outlets. It is 
possible to attach a coffee perco- 
lator, a toaster, a waffle iron, or 
any other combination of the 
electrical appliances used for 
cooking at table. This piece was 
carefully finished to match the 
dining room furniture. There 
may be such tables for sale 
ready-built; but I’ve never heard 
of them. There are the more 
usual small repair and installing 
jobs. Weather stripping has been 
well advertised and has proved 
its worth. It reduces heating 
bills and increases comfort. 
Weather stripping of a perma- 
nent kind needs a carpenter for 
its installation; though there 
are temporary kinds of real 
value that can be put on by any 
handy householder. Lumber 
dealers sell both kinds. 
Screens, storm doors and 
storm windows are generally ac- 
cepted as necessities. The doors 
with removable panels that are 
screens in summer and storm 
doors in winter are great con- 
veniences. They can be fitted 
accurately to the opening and 
remain in place, summer and 
Winter. A few minutes of work 
Serves to change the panels. Any 








outside door, unless it is very 
earefully fitted with weather 


stripping, needs to be fortified 
with a storm door. A _ screen 
will be needed in summer, any- 
way, so a combination is the 
best thing. Storm windows have 
proved their worth through 
many years. Weather stripping 
makes them less necessary, but 
the dead-air space between the 
inner and outer windows will 
check the radiation of heat, even 
though no wind can blow in 
around the sash. 

Leaking roofs are sometimes 
hard to mend. It’s strange about 
a roof. Often one that turns 
water readily will have dozens 
of holes that can be seen as one 
stands in the attic, while a 
leaky roof will appear to be per- 
fectly tight. A carpenter may 
have to try several times before 
he is successful, but usually he 
has better success than a house- 
holder does in locating the leak. 
He knows where to look and 
what to do. 

It seems a simple thing to 
build a set of steps to the back 
porch—until a person tries it. 
Defective steps are dangerous; 
and a broken tread may mean 
a broken leg. Cellar steps often 
need special attention. Fre- 
quently they are built too steep 
and often do not have a hand 
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This corner china cabinet can take 

away the vacant look in a room 

and be utilized to display precious 
bric-a-brac 


rail. They need to be _ safe- 
guarded, for a person often car- 
ries an armful of heavy articles 
to or from the cellar and can’t 
see just where he’s going. Notice 
how often you see newspaper re- 
ports of injuries received from 
falls on cellar stairs. Porch 
floors call for the aid of the re- 
pair man. Sometimes it is pos- 
sible to replace the broken or 
rotted boards without laying an 
entire new floor. 

They tell me there are more 
books being bought and read 
than ever before. People with 
many books and no separate li- 
brary must house these books in 
living rooms or halls or bed- 
rooms; and it is quite easy to 


have satisfactory bookcases built 
on the premises. 
either be built in or made mova- 


These can 


ble. In fact a bookcase is one 
of the easiest pieces of furniture 
for a carpenter to bring off with 
complete success. It needs some 
sense of proportion to get the 
height and depth right, and 
usually it should be built to 
match the woodwork in the 
room. The same kind of mold- 
ings should be used. If the 
woodwork of the room is heavy, 
the book case should be corre- 





Storage space for the extra clothes 

of the man-of-the-house can be 

found if this kind of a closet is 
constructed 


spondingly massive; if light and 
graceful, the bookcase should 
match. It should match, too, in 
finish; whether that finish is 
stain and wax, varnish or paint. 
Much garden furniture is be- 
ing used in these days. Very 
handsome pieces can be bought 
through local lumber yards; 


it would look like a chest rather 
than a stair step, would have 
very little storage space and 
would certainly squeak when 
stepped on. The stair is or 
should be the most conspicuous 
and handsome of the interior 
finish, and to disfigure it would 
be a mistake. I persuaded her 
instead to install a hall seat 
with ample storage space under 
the hinged cover. 

In most instances the carpen- 
ter’s knowledge and _ skill is 
more than equal to the demands 
made. He and the local lum- 
berman are experts and _ special- 
ists in house building and altera- 
tion. Together they are capable 
of working wonders by way of 
adding to the comfort, appear- 
ance, efficiency, and utility of a 
house. 


Branch Managers Meet 


LrtTLe Rock,-ArK., Dec. 12.—A 
business meeting of the manag- 
ers of the 25 branches of the 
Arkmo Lumber Yards was held 
at Hotel Marion last Friday. 
Sessions were held in the morn- 
ing and afternoon and the Little 
Rock managers were guests of 
the company at a luncheon at 
noon. W. C. Chamberlin, general 
manager of the company, whose 
offices are in the Rector build- 
ing, had charge of the meeting. 

W. C. Ribenack, vice president 
of the Bankers Trust Co., is 
president of the lumber firm, but 
he was unable to attend the 
managers’ meeting, having left 
Little Rock Thursday for Cali- 
fornia where he will spend about 
ten days. F. W. Niemeyer is 
secretary of the company and 
Mr. Chamberlin is general man- 
ager. 





or, if the customer prefers, 
satisfactory tables and set- 
tees can be built by the car- 
penter. He can build or 
install lattice work and per- 
golas. Play apparatus is in 
his line; 
tables, swings and play 
houses. He can build shelves 
and cabinets in the garage 
for the extra car equipment 
and supplies and for garden 
tools. 

While most people are un- 





necessarily cautious about il 


having these small things \ 
done that add so much to 
the comfort and efficiency 
of the home, there are a few 
over-hopeful souls who 
seem to think a carpenter 
can do everything. Some- 
times he has to tell these people 
that what they want can not be 
done or should not be done 





or will cost too much. This, 
too, is a service. An honest 
and capable carpenter will 
not let his customers start 


something which he knows will 
be disappointing. I had a hard 
time persuading one lady not to 
have the bottom step of the 
front stair hinged to make a box 
for holding rubbers. I told her 


sand boxes, sand 
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A breakfast nook is one of the modern 


labor savers for the housewife 


Announcement was made at 
the meeting of the opening on 
Thursday of the company’s new 
$150,000 plant in North Little 
Rock, 2 

The North Little Rock yard 
will take care of both wholesale 
and retail trade and serve Little 
Rock as well as North Little 
Rock. Large stocks have been 
received at the yard and the new 
plant has its own dry kilns. The 
firm also will handle wallpaper 
and paints, it was announced. 
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News and Business Ideas for Retailers 


“Follows Up” Visit of “Hen Train” 


Trintmpap, Coro., Dec. 12.—“That certainly 
was a good write-up of the Better Poultry 
special train in the AMERICAN LUMBERMAN of 
Dec. 3,” remarked Ray Andrews, of the South- 
ern Colorado Lumber Co., this city. 

The reference was to the article entitled 
“Widening the Market for Lumber—Increasing 
the Demand for Poultry Houses,” that ap- 
peared on front cover and page 42 of the issue 
mentioned, describing recent tour of a dem- 
onstration train operated by the Burlington 
railroad in the interest of better poultry rais- 
ing, which recently traversed five States, visited 
77 towns, and was inspected by over 55,000 
people. 

“It is my belief,” continued Mr. Andrews, 
“that if the complete results of the visit of this 
train to all of the various points could be accu- 
rately measured, the total volume of lumber 
sales resulting from same would be astound- 
ing.” 

The Colorado Lumber Co. was one of the 
concerns that was not content with merely 
codperating in the arrangements for the train’s 
stop. On the contrary, Mr. Andrews made 
careful plans to “cash in” on the interest and 
enthusiasm about better poultry engendered by 
the demonstrations, lectures etc. that featured 
the train’s stay at each point visited. One of 
the ways in which he has sought to accomplish 
this was by sending a special circular letter to 
every person on the company’s mailing list who 
might possibly be interested in better poultry 
and, accordingly, in better poultry buildings. 

This letter read as follows: 

Dear Mr. and Mrs. Jones: 


You got a lot of good ideas from the Better 
Poultry Special exhibits, but what are you 


going to do with these ideas? If you are 
going to profit by your visit to the Better 
Poultry Special, you must put into action the 
ideas you gathered from that visit. 

One of the primary necessities for better 
poultry is better housing conditions than most 
people now have. 

The best poultry in the world will not pro- 
duce profit for you without proper housing 
facilities. 


Now that new building material we have, 
especially adapted for use in poultry houses, 
is a thing you should know about. We have 
enclosed a pamphlet telling something of its 
uses. Read this carefully, then drop in at our 
office and let us help you solve your building 
problems. 

Mr. Andrews says that on account of two 
snow storms and very severe weather imme- 
diately following the sending out of this letter, 
it has not produced all the results that were 
anticipated. “However,” said he, “we know 
from inquiries we have had that we are going 
to get satisfactory results from our efforts.” 


Retailer Sells Christmas Trees 


MILWAUKEE, Wis., Dec. 14.—Christmas trees 
are being used as a good-will builder by the 
John Schroeder Lumber Co., of this city. The 
company shipped down hundreds of trees from 
its own forests in the north woods and has 
notified Milwaukee families, through news- 
paper advertising, that it has choice balsam 
and spruce trees, six, eight, and ten-foot 
lengths ready for delivery. Telephone orders 
are accepted. 

This is building up the company’s list of 
prospective lumber customers. Ben Springer 
says that many people not regular customers 
are buying their trees from the Schroeder con- 
cern. 





system: 


tents. 





This Week’s Timely Tip | 
Car Record System Makes Big Saving | 


A car record system in use by C. Starkweather & Son, Beaver 
Dam, Wis., effects a saving to the firm of a good many hundred 
dollars each year, according to Mr. Starkweather, who has kindly 
supplied the following information regarding the working of the 


“When we receive a notice of a shipment, a form is filled out 
giving car number, initial, date of shipment and character of con- 
This form is made out in duplicate, one copy being kept 
in the office and the other given to the yard foreman, the latter copy 
being long enough so that the entire contents of the car can be 
tallied thereon. The foreman notes on his copy the date the car 
arrives, the serial number of any other cars arriving at the same 
time (which is a help in case of bunching), the hour the car is un- 
loaded, and the hour and day the car is removed. A record also is 
kept of any rain during the time the car is on our tracks. 


“When the car is pulled out the yard féreman’s copy is sent to 
the office and the invoice is checked up from it, the office copy being 
attached to the left end of the freight expense bill, and all filed by 
serial number, which is also shown on the invoice. During the last 
year demurrage bills amounting to more than $1,000 have been pre- 
sented by the railroad company, of which amount we have actually 
had to pay less than $40, the balance being avoided because of our 
systematic records as to bunching, rain, etc.” 


Watch for Next Week’s “Tip” 








Keep in Touch with Progress 


New ideas are the food that makes a retaj 
lumber business, or any other business, grow 
healthy and strong—that is, provided they are 
good ideas, and that they are put into effect. 
Sometimes, but not often, good business-build. 
ing or cost-cutting ideas may seem to jump 
out of the surrounding atmosphere and say 
“Here I am,” but more often they grow out 
of something that someone else has done. Com- 
paratively few people are “self-starters” when 
it comes to evolving practical ideas for pro- 
ducing certain results, but most folks cap 
recognize the germ of a workable plan when 
they see it or read about it; and, as someone 
has said, “Good ideas belong to those who can 
use them!” 

That is why the AMERICAN LUMBERMAN js 
constantly combing the country for the latest 
and best plans and methods adopted by suc- 
cessful retailers everywhere. Some of the 


, business-building ideas that this journal digs 


up out of the actual experiences of real re 
tailers will be found each week under the de- 
partmental head “Realm of the Retailer,” 
others are “boxed” under the caption “This 
Week’s Timely Tip,” while still others often 
may be found buried in inconspicuous news 
stories and items. It will pay any retailer to 
form the habit of looking through the paper 
for these ideas, and making use of such as 
may be applicable to his own business. In 
fact, that would be an excellent resolution to 
put at the head of the lumberman’s list of 
“Things I Am Going to Do in 1928.” However 
good an idea may be, it is of practical value 
only to the extent that it is applied and used. 


Cashing In on Henry’s New Model 


Axron, Onto, Dec. 13.—Everyone in the 
country has heard about the new Ford car, but 
the Kurtz Lumber Co., of this city, is perhaps 
the first retail lumber concern to capitalize to 
its own advantage the popular interest in the 
new model. 

Coincident with big newspaper spreads an- 
nouncing the new car the Kurtz company came 
out with a good-sized advertisement of its own 
(occupying double-column space, with depth of 
eight inches), headed: 


“A MESSAGE TO NEW FORD OWNERS” 


Under that caption appeared the following 
“selling talk”: 


You will want a good, strong and substan- 
tially built garage to house your new Ford. 
We are equipped through our own lumber 
yard, mill and erecting crews to give you the 
best there is in garages. 

Prices start at $90.00. A size and style that 
will correspond with your home. Why pay 
out good money, month after month, to house 
your car at a neighbor’s garage when we will 
build you a first-class garage right on your 
own property, which will soon pay for itself 
in the rent you have been paying for some- 
body else’s garage? 

Terms are as low as $10 down, and monthly 
payments as low as $6. May we suggest that 
you place your order with us now so that you 
will not be forced to wait when your car 
arrives? Just call Main 3511 and we will have 
our garage man call at your home, day or 
night, and go over this matter without any 
obligation to you. 


eaneaee4eanaae 


Lumber Salesman Buys Retail Yard 


Sturcis, Micu., Dec. 12.—The yard of the 
Citizens Lumber Co. at this point has recently 
been sold to E. C. Godfrey, a commission lum- 
ber salesman at Jackson, Mich., who has: been 
traveling this territory, selling lumber, for 
thirty years. His father, who is now 76 years 
of age, is an active retail lumberman of Elk- 
hart, Ind. 
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Increased Sales and Cut Expense 


“What good new ideas have you worked out 
lately?” was asked A. I. Cram & Co., lumber 
retailers at Burwell, Neb., by the AMERICAN 
LUMBERMAN recently. 

“Well, I might mention two plans that we 
have adopted within the last two years,” said 
Roy G. Verley, of the above concern, in reply. 
“Qne of these has increased our sales, while 
the other cuts down the unloading expense.” 

“With regard to the latter,” continued Mr. 
Verley, “for some time I wanted to hire a 
man by the month to do our unloading, but 
rather held off, on account of unfavorable 
discussions of such action from larger places. 
But about two years ago it came to a head, 
and we put on a man for this work. This 
teamster when not busy unloading is delivering 
and doing other work around the yard. We 
make a small charge for each trip. A record 
js kept of the amounts received from that 
source, which last year were sufficient to pay 
the man’s salary and in addition credit expense 
account $60.80, besides giving better service. 

“The other idea which has worked out very 
much to our satisfaction was the putting on of 
a one-half ton truck. We feel that we have 
increased our sales and made money by giving 
our trade this service. With this little car we 
can slip out to a job with a few boards, a 
little flooring or molding, a sack of cement, a 
can or two of paint, or any other items that 
may be needed and be back to the yard in 
just a few minutes, and in that way do not 
have to pass up any chance prospect who may 
want to see the estimator.” 


A Clever Telephone Stunt 

MarsHALL, Tex., Dec. 12.—A_ telephone 
booth in their exhibit at a recent fair was used 
by the Marshall Supply Co. to attract and hold 
attention. 

The exhibit, featuring Laminex doors, in- 
cluded a telephone booth encased in the wall. 
While moving pictures showing the manufac- 
ture of Laminex doors were being shown, an 
alarm clock would be 
rung. The man in 
charge of the picture | 
would stop it and an- |} 
nounce that the tele- 
phone must be an- 
swered. Then, while all 
was quiet and the at- | 
tention of everyone was 
centered upon the tele- 
phone booth, he would 
go to the telephone and 
answer as follows: 


“Yes, this is the Mar- 
shall Supply Co. Oh, 
yes, Mr. Smith, we 
handle Laminex doors. 
What? That’s too bad. 
Well, you won’t have 
that trouble with Lami- 
nex doors, they are 
guaranteed not to swell, 
shrink, or warp. Yes, 
indeed, we will be glad 
to deliver immediately 
fifteen 2-panel Laminex doors. Thank you very 
much,” ; 

Then the film would be continued. Com- 
ments from the spectators never failed to fol- 
low the stunt. 

During the fair the Marshall company con- 
ducted a five-day Laminex soaking test, giving 
a $5 gold piece to the person out of 4,500 en- 
tries who guessed nearest the exceedingly small 
imcrease in weight made by the door standing 
in water for five days and nights. 


Yard Victimizer Is Caught 


SoutH Benp, Inp.., Dec. 12.—A little post- 
card send out by C. D. Root, secretary of the 
Retail Lumber Dealers’ Association of Indiana, 
has resulted in the arrest near here of a man 
who is believed to have victimized lumber deal- 
ers and building supply men in various parts 
of Indiana. The name of the man has not 














been learned, but details of the plan were made 
public. 


The man’s general plan was to call at a lum- 
ber yard, buy a small bill of lumber, or per- 
haps some nails or roofing, the total being very 
small and then tender a check for an amount 
considerably larger. If the check were cashed 
by the dealer and his change given, the man 
announced that he would return later for the 
merchandise. He never returned, but his 
checks did. 


Just recently in Sullivan, the man hit a snag 
when he called at the W. V. Jennings Lumber 
Co. and tried to work his scheme, giving in 
payment, or rather attempting to do so, a check 
supposed to have been signed by a man in a 
nearby city. Mr. Jennings happened to have 
lived in this other city and did not recall any 
man by that name and he asked his prospective 
purchaser to get the check cashed at the bank. 
That was the last seen of him in Sullivan. 

Various dealers began reporting the manipu- 


lations to the association and Mr. Root got out 
warnings to all members and arranged for a 
radio broadcast warning. It was near South 
Bend that the man was caught when he tried 
the old gag on a dealer who happened to have 
received the warning. The arrest followed and 
the alleged forger is awaiting trial. 

“You wILt always find the least direct buying 
in the community where the dealer is always 
impressing on the consumer the quality of 
his merchandise, his ability to serve with 
fair prices, the desirability of his stocks over 
mail-order merchandise, and his responsibil- 
ity in standing back of the purchases. In 
other words, you will find least direct buying 
where retailers are exercising to the fullest 
extent their natural advantage of being on 
the ground and of meeting the prospect with 
personal, face-to-face salesmanship.”—FRank 
STEVENS, manager sash and door department, 
William Cameron Co. (Inc.), Waco, Tex. 


How to Runa Retail Lumber Yard 


[By Mrs. C. C. Wall*] a 


In the spring, the summer and fall 
Don’t open your office till eight; 

Let the customers stand outside on the walk, 
What business of theirs if you’re late? 


And close your gates early in summer 
Say at three, or a quarter to four, 

Tell the folks you’ve a date to play tennis 
And it’s time you were closing the door. 


Don’t spend too much time with your sweep- 
ing, 
And no sense in dusting at all, 
For you are not paid for your cleaning 
In winter, spring, summer or fall. 


Once a week is enough in the summer, 
And the very best time to do that 

When the office is full of the fellows 
Who drop in to read and to chat. 











An original telephone stunt added to the effectiveness of this display 


Don’t empty the cuspidors, ever, 

But when they run over—‘by Jove,” 
Just sweep them into the sewer, 

Let the customers spit in the stove. 


Don’t put away letters in drawers, 
But always keep fresh in your mind 
That you left them spread out on the table 
Where they’ll always be easy to find. 


And don’t wash the bowl or the pitcher 
And don’t wash the bench where they set 
For nobody ever will notice, 
And the exercise might make you sweat. 


Don’t go in the yard to look over the stock 
When you want to make up an order 

But sit in an easy chair close to the fire; 
No need to make life any harder. 





*Mrs. Wall is wife of the manager of the 
La Crosse Lumber Co.’s yard at Montgomery 
City, Mo. 


When piling your lumber, don’t stack it too 
smooth 
But take the advice of a friend 
And make a stairway where children may play 
By sticking boards out at the end. 


Don’t give folks a start with your knowledge 
of art 
Nor advertise what you’ve in stock; 
And if others are trying new methods for 
sales, 
Just sit in your office and knock 


On any new means that others may try 
And if sometimes too much you have said 
For fear the reflection may drive home to you, 
Just turn in your swivel, and tap on your 
head. 


If a fellow steps in to ask your advice, 
Don’t tell him all that you know 
About oil and white lead and ready mixed 
paints : 
And which one the farthest will go. 


Just tell them that painting is out of your 
line 
That you have both raw and burnt umber, 
And linseed that’s raw and linseed that’s boiled 
But your business is just to sell lumber. 


Just point to the card that hangs by the door, 
If he cares or wishes to look, 

Perhaps he may find some color that he likes, 
While you read on in your book. 


When figuring a bill with foundation in, 
If advice your customers seek 
Don’t tell them the difference in Merimac 
gravel 
And the gravel that comes from the creek. 


For any fool knows where the creek gravel 
grows 
And if you should mention the river, 
They’d think you as green as the fellow who 
spoke 
Of a Hudson or Nash as a flivver. 


When buyers come in and quote you a price 
From mail order houses, just sigh 
Don’t tell them perhaps there’s a difference in 
grades, 
But tell them to go there and buy. 


Don’t ever refuse to credit a man 
No matter the length of the time, 

Your business is selling and not in collecting 
The bill of a house (including the lime). 


Don’t worry about your collections 
When your customer is ready to pay 

He’ll come in and give you the money, 
Be that for a year or a day. 


When a fellow comes in for roofing or lime 
Send him out to the man in the yard 
Or wait on himself—you’ve on your good 
clothes 
And don’t want to get your hands hard. 


And now about circular letters 
Don’t worry to read them today, 

They are not meant for you, but for others, 
So you can just file them away. 
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Holiday Display That Sells Flooring 


Kansas City, Mo., Dec. 13.—We firmly be- 
lieve that wood products can be just as attrac- 
tively displayed as any other items of mer- 
chandise.” The speaker is Allen K. Gibbon, 
vice president and manager of Leeds Lumber 
Co., of this city, who has “proved his faith by 
his works,” in the planning of a series of 
Christmas windows, the first of which is shown 
in the accompanying illustration. 

In this series of Christmas displays are being 
—and will be—shown various items of stock 
which possess special appeal as being suitable 
for holiday. gifts. The first window, shown 
in the picture, features oak flooring, it being 
felt that this is something that appeals espe- 
cially to the women, both because of the beauty 
of a nice hardwood 





floor and the ease 
with which it may be 
kept clean. The plac- 
ard in center back- 
ground reads: “Gift 
Suggestions — Beauti- 
ful Oak Floors—In- 
formation Inside.” 
The display is both 
attractive and educa- 
tional, one of the pur- 
poses being to give a 
clear idea of the dif- 
ferent kinds and 
grades of flooring 
handled by the firm. 
In the background of 
the display will be ob- 
served three piles of 
short length flooring, 
in bundles, composed 
respectively of No. 1 
(common) red oak, 
clear oak, and select 





flooring of the same grade. Then in front of 
each of these finished panels is laid out a loose 
panel of unfinished flooring, so that passersby 
may compare the unfinished product with that 
shown in the finished panels. 

Another very important feature in connec- 
tion with this display is that on the large 
cards placed on each pile with description of 
the product and grade, the price is stated “per 
square foot.” “We have endeavored to appeal 
to the women,” said Mr. Gibbon, “by stating 
the price per square foot, in order that they 
may more easily compare the cost with that of 
other floor coverings. In the past we have 
found that when flooring is priced on basis of 
one thousand feet, board measure, it is so be- 


— 


wildering to the uninitiated—especially women 
buyers—that considerable explanation is neces. 
sary. We want to avoid this and make it jug 
as easy as possible for women, or any other 
buyers, to know exactly what it is going to cog 
them to floor a room of any size, as all they 
have to do is to figure the number of square 





feet and apply the unit price per square foot.” 

It will be observed that the display also jp. 
cludes a small assortment of paste filler, shel. 
lac, varnish and wax, to emphasize the fagt 
that the company is prepared to furnish not 
only the materials for the floor itself, but those 
needed to give it the proper finish after it js 
laid. 

The very attractive decorations and: embel- 





lishments of the win- 
dows are worthy of 
special notice. These 
include the pictur. 
esque lattice work, 
with the two large 
panels, each bearing 
the initial “‘L,” stand- 











oak. Immediately in 
front of each bundle 
is placed a finished 
panel, with border of 
molding, made up of 


Taming the “Hard-Boiled” Contractor 


[These experiences “out of the day’s work,” 
related by F. J. Enderson, with the Britting- 
ham & Hixon Lumber Co., Oconomowoc, Wis., 
are interesting as well as instructive—Ep1ror.] 


I have been engaged in retailing lumber and 
building material in several different States 
and I have found that retail lumbermen, more 
than any other merchants, are inclined to sell 
for what they can get rather than having a 
definite sales price for everyone and sticking 
to it. Too many times a close and hard cus- 
tomer is able to get a price that is not enough 
above cost to give the retailer a fair margin. 

I believe that dealers should stick to a fair 
retail price in spite of losing a few of these 
sales which would result in no or very little 
net profit. By standing by your prices in 
spite of the hard guys who peddle bills all 
over the country you win in the long run. 

I have in mind now a hard customer we 
had several years ago. He was a retired con- 
tractor from the city; used to low wholesale 
prices. He had moved out here to take it easy 
but, as he said, to keep from “dying off” he 
kept busy with small jobs around the lake. 
He was forever bringing in bills for us to fig- 
ure, but we could never sell him at our price 
and we got to hate to see him come in the 
door. 

Finally, one day he brought in a bill and 
asked for a cash price on it. “This is spot 
cash,” he said, “and if you get it you will get 
your money just as soon as it is delivered on 
the job.” 

We figured it and gave him a price of $160. 








Attractive Christmas window display of the Leeds Lumber Co., Kansas City, Mo. 


The next day he dropped in again and said to 
send it out. We did, and the next day he 
dropped in and shoved a check for $156.80 on 
the desk. After looking at the figure we asked 
him if he had not made a mistake, as our 
price was $160. “Well, I always get a cash 
discount,” said he. 

We explained that this was a net cash quo- 
tation and we could not accept one nickel less 
than the price quoted. He stormed around in 
great style and finally put his check in his 
pocket, saying that we would have to wait for 
our money. After slamming the door and 
going off a dozen steps he came back in the 
door grinning and tearing up the check. Then 
he pulled out his check-book and wrote a 
check for $160.00, and laughed about it, al- 
though about five minutes before he was as 
mad as anyone could be. 

Then he told us an experience he had in the 
city. A friend of his who had a factory al- 
ways called on him every month for repair 
jobs. The first of the month, in bringing 
around his statement, this friend would always 
give him a check for the job, but knock off 
the odd dollars or odd cents, thus taking away 
a good deal of the contractor’s profit in the 
business. 

So the contractor determined to get even. 
The next month he just made a mistake in 
adding, making the total $10 more than the 
right amount. When he presented this bill his 
friend without a word gave him a check for 
the full amount as billed. “Then,” he said, “I 
was ashamed of myself for sticking on that 
$10 and I told him just why I did it; but do 


ing for “Leeds Lum- 
ber”; the handsome 
drape at the top of 
the window, and the 
ropes of holly fes- 
tooned across the lat- 
tice work. 

Mr. Gibbon says 
that the company has 
been gratified by the 
interest shown in this 
window and the num- 
ber of inquiries that 
have resulted from it. 

It 1s reported that 
two of Canada’s larg- 





est paper companies 
plan_ consolidation, 
with a total annual 
production of 600,000 
tons of newsprint. 


you know, that man has never since then paid 
less than the amount billed.” 

We might say that our contractor friend 
has ever since been a good customer of ours 
and never peddles his bills any more; Just 
calls up and orders his material, which runs 
into a considerable sum in the course of 2 
year, and we bill him monthly. During the 
last three years there never has been any 
question of price. 

Another interesting experience has been in 
selling coal. Recently we have been bothered 
by certain dealers making ridiculously low 
prices on coal. As our price was fair, and 
lower than prices quoted by dealers in neigh- 
boring towns, we decided to stick to our quo- 
tation and not meet the competing prices. One 
dealer seemed to be selling at about a half 
dozen different prices and as a result one party 
got coal at from $1 to $1.50 less than another. 

Naturally they found out about it and also 
knew that the more responsible dealers in 
the city were selling for more than either of 
them paid. A good many buyers who filled 
up on the cheap coal are now wondering 
whether they got 2,000 pounds to the ton, and 
we have heard a good deal of comment on it. 
This happened the last summer and fall, and 
we can say that our coal business has been 
better this year than for some years past; I 
do not believe that we lost a half dozen sales 
that we might have obtained had we cut our 
price down. : 

When we had an inquiry as to coal prices 
and mention was made of fower prices offered 
by a certain dealer, we explained that we de 
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fivered coal 2,000 pounds to the ton and that 
we did not see how anyone could stay in busi- 
ness and sell it for less, at the same time 
showing the customer the advertised coal 
prices in surrounding towns; and it was very 
seldom that we lost an order. 

We think we have won the confidence of 
coal consumers by sticking to our price in 
spite of this bad competition, and as a result 
our coal sales were increased. 


An Excellent Idea, But— 


CHILLICOTHE, Onto, Dec. 12.—Holding a regu- 
Jar auction sale of lumber, with all the usual 
“rimmings” of such events, including sales 
pills posted all over the county, lunch served 
on the grounds etc., is a brand-new idea in the 
retail selling of lumber that has just been given 
a thorough workout by the Chillicothe Lumber 
Co., of this city. 

This reporter wishes that he might be able to 
say that the sale was an unqualified success, and 
that it resulted in the disposal of a lot of lum- 
ber at good priees; but, alas, the truth must be 
told at any cost. Anyway, it probably is as 
important to the retail trade to know about 
ideas that will:not work out satisfactorily—and 
retail auction sales of lumber seem to be one 
of such ideas—as it is to know about those 
that do produce good results. From that point 
of view, C. A. Gallaher, manager of the Chilli- 
cothe Lumber Co., has rendered a service to the 


trade by supplying the laboratory, or clinic, for 
testing out this apparently perfectly good idea. 

And he certainly gave it a good tryout, for 
there was no lack of preparation, either in the 
way of advertising or other arrangements. The 
publicity consisted of a display ad announcing 
in big, black type that an auction sale of new 
lumber, roofing, doors, sash, ladders, ironing 
boards, garage 12x16-foot, brooder house 8x10- 
foot, etc., would be held at the yard of the 
Chillicothe Lumber Co. on Tuesday, Nov. 22, 
starting at 10 a.m. The advertisement further 
stated that the sale would be held “rain or 
shine,” and that lunch would be served on the 
grounds. In addition to the newspaper adver- 
tisement, the same announcement was printed 
on large sale bills, which were posted all over 
the county by one of the company’s own em- 
ployees. - 

“Came the day”—as they say in the movies— 
with weather favorable and everything in read- 
iness for the crowd—which, unfortunately for 
the success of the affair, failed to show up— 
to anything like the extent hoped for. How- 
ever, the impression must not be given that the 
sale was a complete failure, for some buyers 
did appear and some material was sold, al- 
though at very low prices, especially the odds 
and ends. Each item was put up and auctioned 
off separately according to a list previously 
prepared. 

Mr. Gallaher stated that no one connected 
with the company had ever before heard of such 


a thing as an auction sale of lumber, but the 
idea had struck him that this might be an 
effective way to work off an accumulation of 
odds and ends in lumber and millwork which 
the company found on its hands, as a result of 
mistakes made in ordering, either by customers 
or employees. The storage of these items was 
taking up entirely too much space to justify 
holding them longer in the hope that they 
might be worked off in the regular course of 
business. 


Along with these odds and ends 
were listed a number of items of new mate- 


rial in lumber and millwork in order to make 
the sale attractive. 
attendance, however, not much new material 


On account of the small 


was sold, and the odds and ends went at very 
low prices, according to statement of Mr. Gal- 
laher following the conclusion of the sale. 


Retail Yard Under New Management 


Atwoop, ILL., Dec. 12.—The partnership be- 
tween W. L. Huff and Earl R. Evans, owners 
of the Atwood Lumber & Coal Co., having ~ 
been dissolved, and Mr. Huff having acquired 
the stock owned by Mr. Evans, the business 
will be continued under the same name under 
the management of George Vermillion, assisted 
by Harvey Terril. Mr. Evans is moving to 
Cosmos, Minn., where he will enter the grain 
business with C. A. Bunyan, a former business 
partner. Mr. Huff makes his headquarters at 
Decatur, Il. 


American Lumberman House Plan No. 161 





The outstanding feature of this 
very attractive and out-of-the-ordinary 
small house, of course, is the spacious 
porch, which imparts an air of roomi- 
ness, comfort and hospitality that is 
very pleasing. Moreover, it gives the 
impression of being a really integral 
part of the structure, and not some- 
thing tacked on. The broad sweep of 
roof, relieved by the dormer, ties the 
whole structure into a harmonious 
whole. The floor layout apportions 
the available space to excellent ad- 
vantage. Altogether, this is a very 
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pleasing little home and one of which, 
because of its simplicity and quiet good 
taste, neither the occupants nor neigh- 
bors are likely to grow tired. 


Complete working drawings of this 
plan, with list of material and specifi- 
cations, may be ordered from the 
AMERICAN LUMBERMAN at $3.50. 


Electrotype of the house, made 4 
inches wide for use in newspaper ad- 
vertising, will be furnished at $2.75, 
and electrotypes of the floor plans, 2 
inches wide, for $1.65. 
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Connecticut Dealers Plan Advance Steps 


Urge Promotion of Home Construction Through Building and Loan—Profit, Not 
V olume, Should Be Chief Aim—Research Report Discussed 


New Haven, Conn., Dec. 12.—As briefly re- 
ported by telegraph on page 52 of the Dec. 10 
issue of the AMERICAN LUMBERMAN, the out- 
standing feature of the thirty-sixth annual 
meeting of the Lumber Dealers’ Association of 
Connecticut was the general approval of the 
following trade policies for 1928: 

Moderate stocks and rapid turn-over. 

Efficient utilization of accurate cost-finding 
methods. 

Profitable business rather than volume busi- 
ness. 

Refuse to cut prices. 

Develop new business instead of “stealing” 
from competitors. ; 

Coéperate to the fullest extent in the trade 
extension campaign promoted by the National 
Lumber Manufacturers’ Association. 

Get more out of the association by putting 
more into it; utilize to the fullest extent the 
opportunities offered by organization of group 
meetings of dealers in every section. 

Promote home building and home ownership 
by means of building and loan associations 
and similar methods of financial assistance. 


Another very interesting and important fea- 
ture of the annual was the analysis by Wil- 
liam Lucas, managing director of the Eastern 
Millwork Bureau, and general discussion by 
the dealers, of the report published last August 
by the Bureau of Business Research of the 
Harvard University Graduate School of Busi- 
ness Administration on the costs of doing busi- 
ness in the building supply industry and the 
relation of profits to sales. 

The business session was opened by the 
president, H. E. Thompson, of the Watertown 
Lumber Co., Watertown, who presented Wil- 
liam J. Riley, of the Hartford Lumber Co., 
Hartford, to preside as chairman. 

Presenting the secretary’s report, J. Francis 
Smith, of J. E. Smith & Co., Waterbury, told 
of the cooperation of this organization with 
the Chamber of Commerce of the U. S. in the 
drive for Federal income tax reduction. An- 
other important recent activity was that led by 
John C. Barry, Strong & Hale Lumber Co., 
Portland (Conn.), to secure official reinspection 
of West Coast lumber on the Atlantic seaboard. 
A petition has been submitted on behalf of the 
Connecticut retail distributers of Coast woods 
to the West Coast Lumbermen’s Association by 
Mr. Barry, and these activities have received 
the full approval of the directors of the Con- 
necticut association, Secretary Smith reported. 

Fred B. Grant, Lampson Lumber Co., New 
Haven, presented the treasurer’s report show- 
ing the association is in healthy financial con- 
dition. 

The nominating committee recommended the 
slate of officers printed on page 52 of the Dec. 
10 issue of the AMERICAN LUMBERMAN and 
they were declared to be unanimously elected. 

Warren M. Beers, Shelton Lumber Co., Shel- 
ton, was elected a director te succeed Mr. Warr 
for term ending in 1929 and Albert Seibold, 
DeForrest & Hotchkiss Co., New Haven, was 
elected national councilor. 

The Connecticut retailers were guests of the 
New Haven Lumbermen’s Club, and a special 
resolution of appreciation was presented by 
John A. Dodd, chairman of the resolutions 
committee, and enthusiastically adopted. Appre- 
ciation of the dealers for the handsome ban- 
quet menu and program contributed by the 
lumber mutual insurance companies was also 
voted in appropriate resolutions. 

The dealers stood in respect and for a few 
moments of silent prayer in accepting appro- 
priate resolutions on the death during the last 
year of their two fellow dealers, Willis Austin 
and William Harley Judd. 


Discusses Harvard Bureau’s Report 


_In presenting Mr. Lucas to lead the discus- 
sion of the Harvard business research bureau 
report, Chairman Riley said this report had 
aroused a great deal of discussion, and that 
many were convinced it did not correctly re- 
flect conditions in the retail lumber trade. 
Study of the facts was needed and that would 
give the solution correctly. Because of the 
great importance of and wide-spread interest 
in this subject, Mr. Lucas’ opening remarks are 
here given in some detail. He said in part: 

The report itself and the discussion which 
has followed its publication will no doubt be 
of assistance to the building supply dealers 
throughout the country, since it has awakened 
them to the fact that the profits reflected by 
the report are, to say the least, ridiculous 
for the amount of investment, effort and re- 
sponsibility required to conduct a retail build- 
ing supply business. My opinion is that «he 
report is not representative of the profits 
earned by dealers in our eastern territory. 
This is true in relation to both the masons’ 
materials department and the lumber depart- 
ments. 

The method of classifying the five different 
major merchandise divisions is such as will 





W. J. RILEY, 


JOHN A. DODD, 
Middletown, Conn. ; 
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Hartford, Conn.; 
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prevent any real comparison with figures at 
present developed by the average retail lum- 
ber dealer. The. lumber division comprises 
58 dealers whose sales were over 75 percent 
lumber; the masons’ materials division is 
made up of 48 dealers whose sales were Over 
75 percent masons’ materials. Another di- 
vision termed “masons’ materials and coal 
combined” consists of 25 dealers whose sales 
were over 75 percent masons’ materials and 
coal combined. Still another division is inade 
up of “lumber and masons’ materials om- 
bined” and reflects results from 26 dealers 
whose sales were over 75 percent lumber and 
masons’ materials combined. A division con- 
sisting of 46 dealers whose sales were over 
75 percent lumber, masons’ materials and coal 
combined is considered. 

In every case, according to the Harvard 
bureau’s statement, it has included in its costs 
“interest on investment,” and as a result the 
total expense in relation to sales reflects con- 
siderably higher than the average expenses 
of our eastern yards, who do not as a rule 
wish to consider interest on investment a fac- 
tor of costs. 


Comparative Figures Close 
The classification of expenses in the ma- 
jority of cases averaged very closely to the 
figures developed by our bureau. For in- 
stance, office salaries and wages in the lumber 


a 


department averaged approximately 2.2 per. 
cent in the Harvard report, which our experi- 
ence is an average of approximately 2 percent, 
The executive salaries in- the lumber depart- 
ment averaged approximately 3.5 percent, 
which is almost identical with our experience, 

Office salaries and wages in the masonyg 
materials department, according to the Hap. 
vard report, averaged about 1.5 percent, which 
is slightly greater than what our records re. 
veal by about 0.3 percent. According to the 
Harvard report the masons’ materials execy- 
tive salaries in relation to sales averaged ap- 
proximately 2 percent while our figures re. 
flect approximately 2.5 percent. 

Percentage of delivery cost in relation to 
sales as developed by table No. 1 of the Har. 
vard report agrees almost exactly with our 
experience, which is 3 percent on lumber and 
6 percent on masons’ materials. 

The gross of profit developed by the Har. 
vard report, which, by the way, is the para- 
mount cause of all this discussion, shows that 
lumber has earned for the dealer an average 
of 0.3 percent, while masons’ materials have 
developed profits of 2.8 percent for the dealer 
in relation to sales. This does not agree with 
what we have found to be the case at all. Of 
course, you must bear in mind that our figures 
are developed by firms who operate the Na- 
tional cost accounting method, and, therefore, 
should not be considered a fair comparison 
with figures collected at large. The particular 
benefit which I see accruing from the publica- 
tion of this Harvard report is the awakened 
interest among dealers generally to learn why 
they do not earn better profits—and that of 
itself will eventually lead to much better 





business and merchandising practices. 


General discussion brought out that there is 
a saving in handling masons’ materials through 
the use of labor-saving machinery instead of 
the man power usually employed on lumber. 
It was pointed out that proper and sufficient 
effort is not being made to develop new busi- 
ness in lumber, and that many dealers seem to 
be obsessed with the idea that volume must be 
maintained regardless of the chances for mak- 
ing any profit. 

The matter of selling costs received consid- 
erable attention. Mr. Lucas said his researches 
showed that selling costs had been reduced dur- 
ing 1922 and through 1925, while this last year 
selling costs have been going up “very rap- 
idly.” 


Value of Building and Loan 


John C. Barry, president of the Strong & 
Hale Lumber Co., led the discussion on build- 
ing and loan associations. This was the finest 
and best meeting of lumbermen he had ever 
attended in Connecticut, he said, and then told 
his fellow dealers they are missing a wonderful 
opportunity for developing new business in not 
working harder to promote more and bigger 
building and loan associations. Connecticut 
lumbermen should get to work at once and get 
more, he said, continuing : 


To develop more lumber business we dealers 
must get behind the building and loan asso- 
ciations. We need one hundred more of them 
in Connecticut right away and we ought to see 
to it that we get them this coming year. We 
must remember that 40 percent of the lumber 
business is building homes, and 65 percent of 
these homes are financed throughout the Unit- 
ed States by building and loan associations. 
In California 90 percent of homes are financed 
in this way. We have our mutual savings 
banks in Connecticut but they are not satis- 
fying the need. Every dealer should use the 
plan service of our association hooked up with 
the building and loan association movement. 
I know this is very successful for we are 
proving it in our town. This is a real oppor- 
tunity for the lumber dealer. Starting 4 
building and loan association means the in- 
vestment of no capital on your part. The 
only investment for you is a little work. 
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Discussion brought out that these associa- 
tions in Connecticut are loaning 80 percent on 
new homes, and the borrower pays as he’ would 
pay rent. The problem before most people of 
moderate means today is financing their desired 
homes, and if this is solved the result for the 
dealer is a lumber bill for another home. There 
is no money for extension work in developing 
new associations, hence the local lumber dealer 
must overcome inertia and get them started in 
his locality. A 

J. Francis Smith suggested danger of mak- 
ing too large loans on an individual home . 
since the building and loan association is not 
under the same careful checks as are the banks. 
Mr. Barry replied that this is up to the asso- 
ciation committee that makes the appraisal, 
ysually including the local lumber dealer, and 
“ng one knows better the value of a house than 
a lumberman.” He added that the successful 
lumber dealer of the future will be a “sales- 
man of homes and not of a thousand feet of 
lumber.” ; 

John M. Gibbs, director of the trade exten- 
sion campaign of the National Lumber Manu- 
facturers’ Association, told in interesting detail 
of this important and ambitious project. He 
said that the response has already been so en- 
couraging that it is hoped to get $3,000,000 a 
year to finance it, or a total of $15,000,000 for 
the 5-year program. 


Develop Business, 


In interviews with some of the leading Con- 
necticut and Northeastern lumber dealers gath- 
ered by the AMERICAN LUMBERMAN represent- 
ative, it was the consensus that retailers should 
be on their toes, seeking new methods and new 
sources for business during 1928. The. inter- 
views follow: 

ALBERT SEIBOLD, DeForrest & Hotchkiss Co., 
New Haven, Conn.—Prospects for next year 
look good. We have had a good, fair lumber 
business this year and I am looking forward 
to an acceleration of building in 1928. I think 
we will have a nice volume of business in 
alterations and improvements. Our yard has 
just supplied the seats for the new Yale base- 
ball stadium. The stands have been built 
with steel frames and the seats and foot- 
ways are of wood. Vertical grain Douglas 
fir, very close-ringed and beautiful lumber, 
is being used. The pieces are 2x10, surfaced 
on four sides and with rounded corners and 
edges, 60,000 board feet in all. The specifica- 
tions required that the moisture content 
should not exceed 10 percent and this fine lot 
of lumber arrived here from the Coast in per- 
fect condition. It came up to us on lighters 
under canvas covers. 


JOHN C. Barry, president, Strong & Hale Lum- 
ber Co., Portland, Conn.—The most profitable 
and worth-while opportunity for the retail 
lumberman today and next year is selling 
homes. And the easiest way to sell homes 
is to make it easy for the prospective home- 
owner to buy. The dealer should see to it 
that his community has a strong, enterprising, 
well-managed building and loan association. 


H. E. THompson, Watertown Lumber Co., 
Watertown, Conn.—The lumber trade has been 
somewhat quiet around Watertown this year, 
and I am looking for quiet business in 1928. 
Building activities are likely to be confined 
largely to repair work in our section of the 
State. I don’t anticipate much new building 
for the early part of the coming year, any- 
way. Up in our section brass is the big in- 
dustry and this has let down a little of late, 
and is bound to have a very decided influence 
upon the building industry. In some sections 
the lumber dealer can do considerable to stim- 
ulate repairs, alterations and improvements, 
and while there is some opportunity in this 
direction in Watertown, such efforts are lim- 


ited by the present dullness in the brass busi- 
ness, 


JOHN A. Dopp, Strong & Hale Lumber Co., 
Middletown, Conn.—The recent floods which 
caused so much damage to residential prop- 
erty in some sections of New England early 
in November will not bring lumber dealers 


Fred B. Chapman, of Glens Falls,, N. Y., 
president of the Northeastern Retail Lumber- 
men’s Association, delivered one of his charac- 
teristic inspirational talks and he was very 
heartily applauded. He thought the dealers 
should improve their yards and show rooms, 
give service, wake up, change their selling 
methods, and take more thought about profit 
than volume. 

Albert Seibold, a past president of the asso- 
ciation and one of its most prominent mem- 
bers, told of the great value of group meetings 
of the dealers and what has been accomplished 
in New Haven in this way, where these meet- 
ings are held on the first Monday of each 
month. 

Paul S. Collier, secretary of the Northeast- 
ern Retail Lumbermen’s Association, urged the 
importance of cost finding and a one-price pol- 
icy. The association now has under way some 
very important projects to help the dealers. 
He said that dealers’ business in hardwood 
flooring in the larger cities has recently been 
cut in half, .because it is now going through 
flooring layers and contractors, and this is one 
thing that the association is trying to work out. 
Another project is roofings, and a question- 
naire has just been sent out to get details in 
each dealer’s community, to see if anything can 
be done to hold this business on a profitable 
basis for the retail lumber dealer. 


Connecticut Aim 


much business in our part of Connecticut, as 
there was not much damage done to the homes 
of our Nutmeg State citizens. Some of our 
yard stock is still under about two feet of 
mud, however, and we don’t know the full 
extent of our loss yet. I am not sure we 
want to know it. We are looking for some 
pretty fair business in our section next year. 
There has been, perhaps, some over-building 
around the larger cities, but I am confident 
that this condition is not general. The enter- 
prising, wide-awake lumber dealer was able 
to make some money this year and I think 
he ought to do as well or a little better in 
1928. 


STANLEY E. Braprorp, East Side Lumber Co., 
Hartford, Conn., (widely known as the “Sil- 
ver-voiced Songbird” of the Nutmeg State 
lumber trade)—Keep smiling should be the 
slogan and motto of the lumber dealer this 
winter and next year. He should try to love 
his competitor—at least, to give him a square 
deal, and his chances of getting an cven 
break himself will be about 100 percent better. 


GEORGE E. KB&ATING, Hartford Lumber Co., 
Hartford, Conn.—I look for as good business 
in 1928 as we have had in 1927, and we in- 
tend to make it better. This convention of 


our State association of retailers has been a . 


most delightful and worth-while experience, 
producing some very valuable ideas and lots 
of things to think about carefully and re- 
member during the coming year. 


WILLIAM LUCAS, managing director, Eastern 
Millwork Bureau, New York City—The big 
objective for the lumber dealer this coming 
year should be to develop new business, re- 
duce selling costs to the minimum and insist 
on getting a fair profit on every stick of lum- 
ber that goes out of his yard. By new busi- 
‘ness I mean new business—not stealing orders 
from competitors by cutting prices. The 
live-wire dealer who is in business for a 
profit and not for volume can develop lots of 
strictly new business if he goes after it with 
whole-souled enthusiasm. 


ARTHUR G. BEEBE, credit manager, Hartford 
Lumber Co., Hartford, Conn.—This is a time 
when the lumber dealer should watch his 
credits very carefully. Loose credits is a 
policy that works two ways—it is bad imme- 
diately for the lumber dealer and bye and 
bye there is a lot of cheap construction to 
restrict the market demand for new building 
materials. It is bad for everybody, for no 
one makes any money on the material that 
went into the cheap job, and the ultimate pur- 


chaser is stung with a shoddy piece of prop- 
erty. If 35 percent of the builders—the shy- 
ster builders—were weeded out around Hart- 
ford it would be better for everyone. I be- 
lieve there has been some overbuilding in our 
section of all kinds—double and three-family 
houses, apartments and even some excess of 
singles, but I believe we shall find our best 
chance in singles this coming year. 


FreD B. CHAPMAN, Glens Falls, N. Y., pres- 
ident, Northeastern Retail Lumbermen’s As- 
sociation—This is a time when the retail lum- 
ber dealer must improve his yard, and his 
show rooms, give service, wake up to the 
fact that he must change his selling methods, 
and take more thought about profit than 
volume. Every year can be a good year for 
the wide-awake, up-to-date retail lumber 
dealer, and there is no reason why we can’t 
make 1928 a happy and prosperous year for 
all of us who support our associations luyally, 
read our trade journals faithfully, and prac- 
tice what we preach. 





Baltimore Exchange in Annual 


BattimorE, Mp., Dec. 12.—The annual meet- 
ing of the Baltimore Lumber Exchange, held 
recently at the Merchants’- Club, brought to- 
gether upward of a hundred of the members, 
and an active interest was manifested in the 
proceedings. The business session, preceding 
the banquet, was short. President Daniel Mac- 
Lea, head of the MacLea Lumber Co. and 
who came up for reélection, occupied the 
chair and presented a brief survey of the con- 
ditions that have prevailed during the year as 
he saw them. He said: 


“It is true that the last year has not been 
a year that we can rejoice over, but the lum- 
ber business has not been the only one that 
has felt the decline in trade. In my talks 
with people interested in other lines of busi- 
ness I find that their business has not been 
up to the standard, either. But I think in 
proportion to the business offered, we have 
received our share, and I do not feel there is 
anything to be alarmed about in the 10 to 20 
percent decrease in business this year as 
compared with 1926. I expect that a great 
many of us will be very agreeably surprised 
at our balance sheet the first of the year. 
While competition has been keen all during 
the year, yet I think the figures will be on 
the right side and that we will feel encour- 
aged to go into the year 1928 with renewed 
vigor, and make it one of our banner years.” 

Secretary L. H. Gwaltney submitted his re- 
port and gave figures regarding the work of 
the exchange. The exchange, he said, has 
held its membership well and has proved an 
effective medium for adjusting difficulties be- 
tween members and otherwise upholding trade 
practices and traditions upon a high plane of 
ethics. As treasurer, Mr. Gwaltney stdted 
that the finances of the exchange are in good 
condition and that the outlook is encouraging. 

W. Hunter Edwards, of B. W. Bdwards & 
Sons, chairman of the inspection committee, 
reported that a total of 29,966,817 feet of lum- 
ber of all kinds passed through the hands of 
the official corps, the aggregate being made 
up of 25,839,671 feet of yellow pine, 583,442 
feet of gum, 1,116,842 feet of cypress, 313,480 
feet of longleaf pine and 2,113,382 feet of 
hardwoods. 

Lewis Dill, of the James Lumber Co. and 
Lewis Dill & Co., who as national councillor 
attended the annual meeting of the Chamber 
of Commerce of the United States, presented 
the high lights of the proceedings and point- 
ing out their significance for the business of 
the country. 

The report of the nominating committee, of 
which Wilbur F. Harrison was chairman, was 
unanimously adopted, resulting in the reélec- 
tion of Daniel MacLea, of the MacLea Lumber 
Co., as president, and of L. H. Gwaltney as 
secretary-treasurer. 

After the business meeting the banquet was 
held, with John L. Alcock, of John L. Alcock 
& Co., presiding. One of the features was an 
address by F. W. Besley, Maryland State for- 
ester, on the scientific development and con- 
servation of timber and the value of the tim- 
ber supply to the State. The discourse was 
illustrated with moving pictures showing the 
staff of the forester at work and what is 
being accomplished at several experiment sta- 
tions. 
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Hardwood News From Principal Centers! 


Output Is Being Curtailed 


Mempuis, Tenn., Dec. 12.—Some southern 
hardwood mills have already closed down, 
others are closing daily, and production is get- 
ting down to where it about equals sales. De- 
mand is fair for this time of year. Appar- 
ently better business conditions throughout the 
United States, better demand from overseas, 
and prospects of the automobile group getting 
back into the market, have made the southern 
operators feel considerably better. The demand 
is coming principally from the furniture manu- 
facturers. They have been buying practically 
all the time, though not in large quantities. The 
automobile people are beginning to look around. 
It is felt sure that there is bound to be a better 
demand after Jan: 1. The export business con- 
tinues good. Plenty of overseas business is 
being offered, but southern exporters do not 
want to take it on, as they feel that better 
prices will be paid within thirty days, and 
export orders are for delivery well into the 
new year. One foreign order for 165 cars has 
been accepted, as well as a lot of smaller orders 
for delivery into the new year. The flooring 
plants are still out of the market but will prob- 
ably start buying shortly after the first of the 
year, as their stocks are getting low. The 
building trade demand still lags, and demand 
from the box and crate manufacturers is sub- 
normal. Weather conditions are not good. 
Winter has set in and logging is being cur- 
tailed. Prices for logs, however, are un- 
changed. 


Buyers Seek Low Prices 

3ROOKHAVEN, Miss., Dec. 12.—Low prices, 
not warranted by conditions, are being offered 
freely. The cost of logs here is high, as loggers 
have to operate at rather long distances. Hard- 
wood mills are making no new log contracts, 
but plan to curtail operations as soon as logs 
on hand are cut, which should be around Jan. 
15. A number of orders are on hand for ship- 
ment the last week in the month, as a number 
of buyers do not want their purchases to arrive 
until after inventory time. A lot of orders are 
being offered for items not on hand dry, but 
these have to be declined on account. of the 
prospective shutdown. Poplar is being called 
for rather freely, and stocks are very low. 
There is considerable call for gum, both plain 
and quartersawed, but prices are so very low 
that operators have not booked the orders. 
Some sales of oak are being consummated at 
very low prices. Tupelo has been moving quite 
well, at fairly satisfactory prices, and stocks 
of dry lumber are very low. 


Demand Fair; Prices Easy 

LouIsvILLeE, Ky., Dec. 12.—The hardwood 
movement is fair, while prices favor the buyer. 
Some domestic business is being done, and 
there is a fair export'inquiry. Flooring oak is 
being moved by several houses. Walnut is in 
very fair movement at steady prices. In wal- 
nut, FAS and selects are easy to move, but 
No. 1 common is low, and No. 2 is hard to 
sell. Low grade walnut brings best returns 
when cut to dimension stock. Chestnut, poplar, 
sap gum, black gum, gum box boards, red and 
white oak, birch, beech and butternut sales 
were reported last week. Cottonwood is fair. 
Poplar is not as active as it was. Gum is a 
little sluggish. Prices of inch stocks, at Louis- 
ville: Walnut, FAS, $230@240; selects, $155 
@165; No. 1, $85@95; No. 2, $40@45. Pop- 
lar, FAS, $85@95; selects, $60@70; No. 1, 
$47@52. Quartered white oak, FAS, $120@ 
125; common, $65@75; plain red oak, FAS, 
$70@85; common, $53@58; plain white oak, 
FAS, $85@90; common, $60@63. Ash, $80 


and $50. Cottonwood, $55 and $37. Quartered 
red gum, $100 and $57; plain red, $100 and $50; 
quartered sap, $60 and $48; plain sap, $55 
and $40. 

W. A. Gates, of W. P. Brown & Sons Lum- 
ber Co., Louisville, has been nominated on one 
of the tickets for the presidency of the Louis- 
ville Transportation Club. 

Frank E. Bibb, of the Fred G. Jones Co., 
sash and door jobber, Louisville, as president 
of the Optimists Club is leading one of the 
organizations here in the drive for funds to 
make Mammoth Cave a National Park. A 
sum of $2,500,000 is needed. 


Specializes in Quick Service 
CLARKSBURG, W. Va., Dec. 12.—An evidence 
of the trend of factories and wood-consuming 
industries to confine their purchases largely to 
hand-to-mouth buying, and to depend upon 
lumber producers and railroads for quick and 
efficient service, was noted here a few days 


ee 


Increased Buying Foreseen 


Cincinnati, Onto, Dec. 12.—Hardwood 
lumber has been quiet this week. Hand-to. 
mouth orders come from concerns that wish 
to tide themselves over the inventory period, 
Orders are mostly for mixed carlots of oak 
gum, maple and poplar, with some ash and 
walnut, and a few lots of sound wormy chest. 
nut. Wholesalers reports a definite inclination 
of furniture factories and other consumers, 
such as auto body builders and the cabinet 
trade, to contract from mills and wholesalers 
for future delivery. Many mills are refusing 
to take on any but immediate shipment orders, 
because of the general opinion that prices will 
be much better in January and February than 
they are now. Dealers look for a good run 
of buying after the turn of the year and say 
that all inquiries support that viewpoint. Prices 
generally are irregular, but without any definite 
change. Some items in gum are firm and the 
same is true of poplar. Export business js 

















“Seek Ye First the Kingdom” 


— ————$____, 


A. Trieschmann, of the Crossett Watzek Gates 
interests, Chicago, for many years was located at 
Crossett, Ark., 
of the most attractive and happiest sawmill com- 
munities in the South. 
mottoes that stimulate to higher endeavor but, in 
his own words, “being a little old fashioned I still 
stick to the basic motto found in Matthew 6-33 :” 


“But seek ye first the kingdom of God, 
and his righteousness; and all these 
things shall be added unto you.” 


Mr. Trieschmann believes there is no better advice 
for a young man, banker, lumber editor, or even 
“an ordinary sawmill operator.” 


where he helped to build up one 


He has seen many clever 














ago in the efficient manner in which the Delphi 
Lumber Co. handled an important hurry-up 
order. A concern in the East that makes chil- 
dren’s desks, tables and furniture of that kind, 
suddenly found itself with not sufficient stock 
on hand to take care of its holiday trade. 
Knowing that the Delphi Lumber Co. made a 
specialty of taking care of requirements of 
this kind, an order was sent by wire for a car 
of bone-dry oak, surfaced, and request made 
for immediate shipment. Carrying a stock in 
its yard of ample quantity, with dry kiln and 
planing mill facilities, the Delphi company was 
enabled to load immediately, and car number 
was wired the purchaser the same day the 
order was received. More and more is it be- 
coming the practice of lumber buyers, espe- 
cially among the wood-using industries, to 
carry smaller stocks and order out material 
from the mills only as needed, and the Delphi 
Lumber Co. is catering especially to this class 
of trade. This company is one of the group 
that for several years has been engaged in ad- 
vertising the particular merits of West Vir- 
ginia soft textured hardwoods, the AMERICAN 
LUMBERMAN being the principal medium used. 


dead for the time being, but dealers are hope- 
ful of a change for the better in January. 

Southern pine is about stationary, due to 
inventory dullness. Stock in yards and con- 
sumers hands are reported low. 

The January meeting of the Cincinnati Lum- 
bermen’s Club has been postponed from the 
first Monday in January until the second Mon- 
day in that month, on account of the first 
Monday being celebrated as New Year’s Day. 
An interesting program is being arranged by 
a committee composed of Thomas F. Thames 
and Henry Winkler, both hardwood lumber 
wholesalers. 

Bert Westover, a building code expert of the 
trade extension department of the National 
Lumber Manufacturers’ Association, is eX- 
pected to be in the city shortly to confer with 
Ross C. Kuhkmann, secretary-manager of the 
Cincinnati Retail Lumber Dealers’ Association, 
and Henry Winkler, hardwood dealer, who 
were appointed a committee by Roy E. Thomp- 
son, president of the Cincinnati Lumbermen’s 
Club at its meeting Dec. 5, to look after 
the drafting of the new building code in Cin- 
cinnati. Mr. Westover will be prepared to 


For Current Market Prices on Hardwoods See Pages 76 and 77 
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ll 
remain in Cincinnati for some time to advise 
with local lumber dealers and manufacturers 
for the protection of the lumber industry. 

The sawmill and hardwood yard attached to 
the car shops of the Southern Railway at 
Ludlow, Ky., were destroyed by fire late last 
week, entailing a loss of about $75,000, fully 
covered by insurance, 


Notes of Buffalo Trade 


BurFraLo, N. Y., Dec. 14—Damage estimated 
at several hundred thousand dollars occurred 
here on Dec. 8 as the result of an 84-mile 
gale, which piled up the waters of Lake Erie 
and the Niagara River, flooded many acres 
of land and forced five lake vessels’ on to the 
beach. Not much damage was done to lum- 
ber yards, but the Betts Lumber Co.’s yard 
was overflowed, and the office cellar flooded 
when the Niagara River rose six feet above 
normal. The lower end of Tonawanda Island 
was inundated. 

Lumbermen who are contesting in a handball 
tournament at the Buffalo Athletic Club gave 
a dinner on Dec. 9 at the club. Gerard 
Zimmermann presented a fine mantel clock to 
Milton Hronek, who is to be married next 
month. The bowling team of T. Sullivan & 
Co. stands at the head in the season’s tourna- 
ment of the Riverside Industrial Bowling 
League. The team has continued at the top 
for nine weeks. 

Millard S. Burns, of Palburn (Inc.), was 
one of the speakers last week at a forum con- 
ducted by the Chamber of Commerce to de- 


termine what steps may be taken to enlarge 
its usefulness. Mr. Burns recommended that 
committees be appointed by the different 
luncheon clubs to stimulate interest in the 
chamber. 

H. T. Trotter, C. R. Kelleran and H. C. 
Kelleran leave for New York at the end of 
this week to attend a trade promotion con- 
ference of the Gulf Red Cypress Co., at the 
Hotel Roosevelt. 

The Cook Forest, in northwestern Pennsyl- 
vania, may be sold to lumber interests, in- 
stead of becoming the property of the State. 
The forest contains the largest stand of virgin 
white pine east of the Mississippi, and covers 
8,200 acres. It was offered to the State at a 
price of $650,000, and an arrangement was 
made to raise by popular subscription the 
$200,000 required in addition to the General 
Assembly appropriation. Efforts to collect the 
money are said to have failed. The Cook 
heirs have declined to defer a sale beyond 
Jan. 1. 


Lumbermen Are Optimistic 


Wuitessurc, Ky., Dec. 13.—Considering the 
season, business is holding up fairly well 
throughout the eastern Kentucky hardwood 
field, and inquiries continue to come to local 
dealers and mill operators. There is an opti- 
mistic feeling prevailing among most lumber- 
men. Though prices are a bit low, there will 
be a notable improvement, it is predicted, within 
the very near future. Building operations will 
be quite active, it is believed, in eastern Ken- 
tucky territory, inasmuch as a number of the 


largest coal operating concerns are preparing 
for extensive building work. 


Improvement Is Expected 


Jackson, Miss., Dec. 10.—Hardwood pro- 
ducers of this section report that business is 
somewhat slow. Only common grades are 
moving, and these are being bought sparingly. 
A better general tone is indicated, those best 
posted being inclined to believe that things are 
going to change for the better. They point 
to the Ford operation as one of the primary 
causes for a betterment in the hardwood 
market. All the mills report a large supply 
of logs on hand, and say recent bad weather 
has in no way affected production. 


Export Demand Is Active 


Macon, Ga., Dec. -12.—Better than average 
export demand is helping the hardwood mar- 
ket. Mills are also filling scattering orders 
for the domestic trade. Many inquiries are 
pouring in as the year is nearing a close, which 
would indicate a general improvement in con- 
ditions shortly after the first of the year. 
Hardwood mills are running close to capacity 
but expect to close down on Friday of the 
coming week, until two or three days after 
Christmas. 

‘The Norris Brothers Co., of Greenville, 
S. C., has just closed a lease for erection of 
a hardwood plant here for the manufacture 
of bobbin and shuttle blocks. 


Produces Masterpiece in Woodwork 


WasHiIncton, D. C., Dec. 12.—Always a 
lover of wood, David C. Green, of East Lib- 
erty, Ohio, an old-time sawmill man, has taken 
a particular interest in collecting and working 
with rare and beautiful specimens in recent 
years since he has been an invalid. 

Mr. Green’s masterpiece in woodwork is a 
unique and beautiful wall plaque fashioned of 
many varieties of beautifully grained and col- 
ored woods. The plaque, which is 16x20 inches 
in size, represents an attractive living room, 
entirely finished in wood. A _ small electric 
light which may be placed in an opening in 


the back shows through the transparent wood 
in the fireplace and gives a realistic effect of 
a fire burning in the grate. 

In a letter to the National Lumber Manu- 
facturers’ Association, Mr. Green writes: 

I have been an invalid most of the time 
for thirty years. I have not been able to do 
anything at all for the last few years and 
have found much relief from my suffering 
when I have been concentrating on my wood 
art. 

Mr. Green believes that his unique piece of 
woodwork would be particularly appropriate 

. 











Wall plaque fashioned from many varieties of wood by David C. Green, of East Liberty, Ohio 


and decorative for the clubrooms or office of 
some lumberman’s organization and hopes to 
sell it. Other portions of his letter may be of 
interest to sawmill men. He continues: 

Forty years ago I was considered the best 
sawmill man in Ohio. -The Simonds Manu- 
facturing Co. refused to warrant a 12-gage 
60-inch circular saw to stand up in hardwood 
but I had faith in my secret knowledge of 
tension adjustment and backed it up with an 
order. Some time later they sent a represen- 
tative from the factory to learn what success 
I was having. He reported back to the office 
that “David ©. Green of Bellefontaine, Ohio, 
was the only man that he had ever known 
to have perfect success with a 12-gage 60-inch 
circular saw in hardwood.” At that time we 
were cutting some of the most beautiful black 
walnut in the world and while many millmen 
were cutting 5/16-inch and %-inch kerf I 
allowed only %-inch for saw kerf. At that 
time the band saw was not considered depend- 
able. But I- was striving to save as much 
of that beautiful black walnut as possible. 
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Douglas Fir Bridge Material 


Loncview, Wasu., Dec. 10.—The bulk of 
America’s bridge timber is in the forests of 
the Pacific Northwest, according to a booklet 
just issued by the West Coast Lumber Bureau 
on “Douglas Fir Bridge Material.” Douglas 
fir trees, which grow tall and straight, yield 
big timbers readily. Orders which are filled 
only with difficulty in other regions, the book- 
let states, are welcomed by the Douglas fir 
mills. Demands for large sizes, long lengths, 
with a low percentage of sapwood, are handled 
in the Northwest with ease. 

The booklet covers the various grades of 
Douglas fir, grade-strength relationship, 
stress-property relationship, gives recommended 
grades for bridge items, and working stresses 
for structural grades and the No. 1 common 
grades. Other subjects treated include avail- 
able sizes, records of performance and preserv- 
ative treatment. 

Approximately 51 percent of all the stand- 
ing timber of the United States is on the 
Pacific slope. Sixty-two percent of this is in 
Washington and Oregon and 56 percent of all 
the timber in these two States is Douglas fir. 
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Developments of Interest in the South 


Outstanding Developments in Arkansas 


Littte Rock, Ark., Dec. 12.—A few of the 
outstanding developments in Arkansas during 
the last twelve months are pointed out by W. C. 
Chamberlin, manager of the Stout Lumber Co., 
of Little Rock, in a recent letter to the AmEr- 
ICAN LUMBERMAN. He states that Arkansas 
is making tremendous strides in road building, 
hydroelectric development, manufacturing and 
educational improvement. In commenting on 
the latter activity, Mr. Chamberlin mentions 
the new Little Rock High School Building, 
which is only one of a large number being 
erected in the State, and is evidence of the de- 
termination on the part of the people to do 
things right. In connection with this new 
high school building there has been prepared 
a handsome brochure, containing interesting in- 
formation regarding the new structure, show- 
ing views of the building, its various depart- 
ments etc. 

According to Mr. Chamberlin, one of the larg- 
est and most up-to-date pulp and paper mills in 
the world, costing $6,000,000, is being erected at 
Camden, Ark., and will be operating in Febru- 
ary. Others located in different towns will 
follow. Four big cotton textile mills have 
been built during 1927 in Arkansas towns, and 
the International Shoe Co. is completing ar- 
rangements for a large factory at Malvern. 
The Nash automobile interests are doubling 
the capacity of their body building plant at 
Pine Bluff, which will supply them with prac- 
tically all of their body requirements. 


Company Elects Officers 
LaureL, Miss., Dec. 12—At a meeting of 
the stockholders of the Mason Fiber Co., held 


here last week, officers and directors were 
elected as follows: President, Ben Alexander, 


Wausau, Wis.; first vice president, William 
H. Mason, Laurel; second vice president, 
D. C. Everest, Rothschild, Wis.; secretary, 


Aytch P. Woodson, Wausau, Wis.; treasurer, 
Brown Katzenbach, Wausau, Wis.; and di- 
rectors, A. J. Glassow and Charles Green, 
Laurel; S. B. Bissell, Wausau, Wis., and M. P. 
McCullough, Schofield, Wis. 


Railroads Speed Lumber Deliveries 


New Orveans, La., Dec. 12.—How the Mis- 
souri Pacific and the Southern Pacific rail- 
roads combined to deliver three cars of lum- 
ber from Elizabeth, La., to Del Rio, Tex., 600 
miles away, in two days’ time, is one of the 
most interesting incidents of present day rapid 
transportation in railroad annals. 

The story is being told by the Industrial 
Lumber Co., of Elizabeth, as an illustration of 
the service offered by these two roads. On 
Friday, Nov. 25, about 1 o'clock in the after- 
noon, John F. Grant, of Houston, phoned the 
Industrial an order for ten cars of yard stock 
for Del Rio. Some pipe line company wanted 
this particular stock (as an example of the 
value of trade-marking the order came through 
the purchaser having seen some _ lumber 
branded “Industrial”) and stated they would 
have trucks in Del Rio on Wednesday, Nov. 
30, to carry the first three cars of the shipment 
to the job, about 100 miles away. 

The Industrial was requested to ship these 
first three cars by express, but found that ex- 
press cars would be needed, that there would 
be delay in getting them, and that, further, the 
cost would be $3.50 per hundredweight, or in 
the neighborhood of $2,100 a car. The Mis- 
souri Pacific volunteered, if the lumber would 
be loaded in regular box cars, to get it out of 
Oakdale, its connecting point ten miles from 
Elizabeth, by Saturday noon, Nov. 26, and de- 
liver it to Lake Charles in time to get it on 
the Southern Pacific’s Red Ball, from New 
Orleans to the Pacific coast. 

The lumber was loaded and the Missouri 
Pacific picked it up with a special train, again 


voluntary on its part and, without the Indus- 
trial knowing it was to be handled that way, 
turned it over to the Southern Pacific, and the 
three cars were in Del Rio on Monday morn- 
ing, Nov. 28, at 8 o'clock. 

This truly marvelous service is an example 
of the ability and willingness on the part of 
the railroads to serve their customers, and is 
an indication of the rapidity with which lum- 
ber can -be transported today when urgently 
needed. weil a 


Fence Law as Forestry Measure 


New Orteans, La., Dec. 13.—Considerable 
interest in a movement now under way to 
bring about the enactment of a State-wide 
“fence” law is felt by lumbermen and other 
owners of large tracts of cut-over pine lands. 
The enactment of such a statute is regarded 
by these owners as of immense benefit because 
it would force the owners of stock, including 
the famous “razor-back” hog, to construct 
fences and keep their property on the hoof 


“Better Built” Home for Show 


New Orteans, La., Dec. 13.—Construction 
of a “better built” lumber home will be 
effected by the Southern Pine Association jp 
conjunction with the seventh annual home 
show in Indianapolis, Ind., April 7 to 14, 1928, 
according to announcement made here. The 
erection of the model home will be in conform- 
ance with the promotion campaign for the 
coming year." 

The annual home exposition in Indianapolis, 
which is promoted by the real estate and build- 
ing trade interests, attracts thousands of visj- 
tors and is considered one of the outstanding 
events in the State. Arrangements for the 
southern pine exhibit were made by J. F. Car- 
ter, field representative of the association, with 
M. M. Miller and J. F. Cantwell, representing 
the Indianapolis show. 

The association plans the erection of a bet- 
ter built home featuring end-matched and cut- 
to-length southern pine and embodying the 
fifteen points of safe and permanent frame con- 

















Grandstand of Louisiana Jockey Club, New Orleans, La., built of yellow pine at City Park 
race track and subsequently dismantled and reérected at the fair grounds; showing the safe con- 
struction that may be achieved through the proper use of lumber 





from invading young growth and destroying 
the timber of the future. 

Exception to statements made by antago- 
nists of proposed statute was taken by George 
W. Law, secretary-treasurer of Lock, Moore & 
Co. (Ltd.), lumber manufacturers of West- 
lake, La. The statement which follows sum- 
marizes a condition that is typical of many 
sections in the southern States. 

I have before me the 1925 annual report of 
the Louisiana State Tax Commission, stated 
Mr. Law, and from it I find that agricultural 
and pasture land in Beauregard Parish is as- 
sessed at $340,000, while denuded pine land 
is assessed at $2,730,000 and virgin pine at 
$1,260,000. Horses, mules, cattle and sheep 
pay only on an assessment of $299,000, or less 
than one-tenth of the land values. 

Mr. Law said further that in his opinion 
with a fence law and fire protection, the de- 
nuded pine lands in a few years would reseed 
themselves and again be a large asset to the 
parish and State. The open range on the cut- 
over land is now seriously handicapping the 
owner in any endeavor to reforest. 

Louisiana, he said, is one of the few States 
to remain unfenced and hundreds of thousands. 
of dollars of the taxpayers’ money have been 
wasted in endeavoring to rid the State of 
the fever tick, an impossibility until the 
cattle can be segregated and taken off the 
open range. 


struction developed for storm resistance. The 
structure will be full size and similar to those 
erected in Chattanooga, New Orleans, Dallas, 
Fort Worth, Houston and Miami. 


To Promote Sales of Fir Doors 


ATLANTA, Ga., Dec. 12.—Announcement has 
been made by the Wheeler, Osgood Co., manu- 
facturer of the well known “Laminex” doors, 
with headquarters at Tacoma, Wash., of the 
appointment of R. J. Cunningham as district 
sales manager to handle the sales for the south- 
eastern States, to succeed P. H. Holliday, who 
has been transferred from the southeastern ter- 
ritory to Tacoma. Mr. Cunningham will make 
his headquarters at 310 Bona Allan Building, 
Atlanta. 

It has long been the policy of the Wheeler, 
Osgood Co. to prepare its representatives so 
that they can be of utmost service to the com- 
pany’s customers. Mr. Cunningham is a gradu- 
ate of the Wheeler, Osgood Co. training school. 
He has worked in the various departments of 
the big plant at Tacoma and has gained prac- 
tical experience in the manufacture of doors. 
For some time he did sales promotion work for 
“Laminex” and “Woco” doors out of the Chi- 
cago office. He has developed the best mer- 
chandising methods and has had much experi- 
ence in assisting the trade in building sales 
volume. 
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West Side Hardwood Club Meets 


[Special telegram to AmMerican LumBERMAN] 


Pine Biurr, Arx., Dec. 14.—The West Side 
Hardwood Club met here today with the best 
attendance of the year. A wild duck dinner 
was served, the ducks being furnished by 
Capt. G. R. McSwine. President E. S. Els- 
berry presided. Statistics taken showed 
twenty-three mills reporting stocks on hand 
of 85,800,000 feet; orders 12,000,000 feet; logs, 
16,000,000 feet. Curtailment of production 
and advertising were the outstanding features 
of this meeting. F. McIntyre, of J. F. 
McIntyre & Sons (Inc.), led in this discussion. 
Talks were also made by F. R. Gadd, of the 
Hardwood Manufacturers’ Institute and Dan 
M. Park, of the Metropolis Bending Co. 
Everyone was optimistic about prospects for 
1928. 

Torrential rains throughout the lumber pro- 
ducing territory during the last week, as well 
as heavy rains in the upper watersheds of the 
Arkansas, White and Ouachita rivers that 
will cause these rivers to reach flood stage. is 
causing no little anxiety to the mill operators 
below here, as it is feared the newly repaired 
levees will not be able to withstand a high 
stage of water. 

Guests of the club were George P. Howell 
and Alex. Cook of the Seaman Body Cor- 
poration, Milwaukee, and F. R. Gadd. 

The club will hold its next meeting here 
Wednesday, Jan. 18. 


SASSER ABARBEAAaAB: 


Discuss Cost of Doing Business 


BIRMINGHAM, ALA., Dec. 12.—Dealers of the 
Birmingham district gathered at the Southern 
Club here last Wednesday evening to hear an 
address by W. L. McDougal, of Chicago, on 
cost accounting in retail yards. Secretary 
Allen G. Loehr, of the Alabama Retail Lumber 
& Building Material Association, presided. 

Jack E. Patterson, of the Patterson Lumber 
Co., Mobile, Ala., second vice president of the 
State organization, introduced A. J. Mayes, of 
the Patterson Lumber Co., and S. B. Adams, 
of the Adams Lumber Co., both of Mobile, 
and told of the enthusiasm in his section over 
the results of the codperative meetings held by 
the retailers from time to time. 

Mr. McDougal emphasized the necessity of 
the retailer knowing exactly what it costs to 
do business, where the costs arise and where 
cuts can be made in these costs. “Besides 
knowing your costs, you must know your cus- 
tomer and his credit standing,” Mr. McDougal 
declared. “You must also know that the orders 
you handle will bring you a profit, or you had 
better leave them alone.” 





Cold Weather Slows Up Logging 


SeaTTtLE, Wasn., Dec. 10.—Cold weather, 
accompanied by snow throughout western 
Washington and British Columbia, has put an 
effective crimp in logging operations, and un- 
doubtedly will aid in making log curtailment 
practically 100 percent. Weather predictions 
indicate a continued cold spell. The shift in 
the weather not only comes at the time of 
the seasonal shutdown of logging camps, but 
it happens at an interval when famine condi- 
tions prevail in log supply in every district 
except Puget Sound and British Columbia. 
On Puget Sound the supply of logs is small, 
and if logging curtailment is prolonged will 
soon approach the vanishing point. A report 
from Grays Harbor is that for some time 
logs have been only in excess of mill require- 
ments for a few days, and a week’s cessation 
of logging would close down many mills. 
Practically all the shingle mills are already 
closed, and expect to remain down until the 
market revives in January. One lumber mill, 
the Hoquiam Lumber & Shingle Co., has closed 
down, and is awaiting a better lumber market 
before reopening. With only two exceptions, 
the lumber mills on the Harbor will be down 





from ten days to two weeks, while several 
will use the holiday time to begin repairs 
which will require three or four weeks to 
complete. 

Price schedules on fir logs remain unchanged, 
but the market is very firm. 


November Construction Contracts 


The total volume of construction contracts 
awarded in the 37 States east of the Rocky 
Mountains during November amounted to $466,- 
393,400, according to monthly statement of the 
F. W. Dodge Corporation. These States repre- 
sent about 91 percent of the total construction 
volume of the country. Last month’s record 
showed a drop of 17 percent from the total for 
October of this year, but was only 4 percent 
under the November, 1926, record. 

Analysis of the November building record 


showed the following important classes of 
work: $214,962,700, or 46 percent of all con- 
struction, for residential buildings; $76,089,- 
000, or 16 percent, for public works and utili- 
ties; $52,890,700, or 11 percent, for industrial 
projects; and $43,520,800, or 9 percent, for com- 
mercial buildings. 


During the past eleven months there was 
$5.825.691,300 worth of new building and en- 
gineering work started in the 37 States east of 
the Rocky Mountains, as compared with $5,843,- 
518,900 for the corresponding period of last 
year, the decrease being less than one-half of 
1 percent. 


New work contemplated during November in 
these States amounted to $827,456,700, being an 
increase of 36 percent over the amount reported 
in the preceding month, and a gain of 31 per- 
cent over the amount reported in November of 
last year. 


Wood Grain Forms Human Face 


Wasuinoton, D. C., Dec. 12.—The story of 
a strange phenomenon that occurred in a block 
of wood is recalled by H. Eugene Hall, of 
Fairland, Ind., who writes that he inherits a 
love for wood, as his ancestors on both sides 
were woodworkers. 

Mr. Hall, an old time newspaper man, wrote 
the story when he was a young reporter on 
the Cincinnati Tribune and ran across it re- 
cently in an old scrap book he kept about 

















The face in the wood (from a photograph) 


thirty years ago. Thinking the story might 
be of interest to those who work with wood, 
Mr. Hall, who is now editor and manager of 
the Book-Lovers & Writers Bureau, sent it 
along to the National Lumber Manufacturers’ 
Association. The story Mr. Hall wrote years 
ago when the peculiar freak of nature at- 
tracted much attention, follows: 

One of the most curious discoveries, and 
one about which there has been the leaSt 
plausible explanation, is a little block of wood 
not much larger than an adult hand, now in 
the possession of Joseph G. Meader, of the 
Meader Furniture Co. It will be forwarded 
to Washington, D. C., today or tomorrow. 

On this little slab of common poplar ‘s the 
picture of a man’s face—a perfect profile just 
as true as if done by an artist. Strong in 
character and expression, it shows the face 
of a middle-aged, perhaps older man, the »ut- 
line of the face, from the edge of the hair 
down to the roots of the short flowing beard 
growing from the chin, being correct rnd 
clear in drawing. The wood is common pop- 
lar, the yellow variety, and the grain, fine 
and clear, follows the general outline of the 
features with great fidelity. The eye is wide 
open and staring. A person of imaginative 


mind might insist that it had been transfixed 
by some great fright and reproduced at just 
that moment when the eyeball was most ex- 
posed. 

Expression is lent the features by a beau- 
tiful play of light and shade which becomes 
more or less pronounced as the block is shift- 
ed in the hands of the observer. There is 
that about its origin, or rather discovery, 
that makes it worthy of more than passing 
notice. 

One day about two months ago a sawyer 
at the furniture factory of Streit & Schmidt 
was at work with a band saw, ripping up 
poplar lumber. Some little boys carried away 
the pieces to dump into the furnace, the 
waste blocks being utilized for fuel. The 
two little fellows were tossing in the waste 
slabs nonchalantly when one was observed tv 
stop and cry out suddenly: 

“Hi, Jimmie, ain’t this funny?” 


Jimmie came over to see what was funny. 


They laughed and whistled over it a few mo- ” 


ments as youngsters will and then Jimmie 
earried it to the foreman. That person took 
the block in his hands and he too, whistled. 
What he saw was the subject of this sketch, 
only then the surface was rough just as it 
had come from the saw. Taken to the planer 
it was dressed down to a smooth surface and 
then varnished. 

The block was recently shown to a ieading 
artist of the city. He gazed at it long and 
earnestly. His artistic eye was concerned 
only with the apparent masterly drawing and 
shading. His artistic soul refused to admit 
the possible existence of any other agency 
than man’s. 

“Why this is just a very fine piece of 
drawing,” he exclaimed. Then the custodian 
of the mysterious piece of wood turned it over 
—showing a lighter tracery of the face, and 
certain easily distinguishable features formed 
by the grain of wood. The artist said no 
more, 

The likeness must have penetrated a depth 
equal to several times the thickness of the 
piece exhibited and this is what makes its 
explanation such a mystery. 

A photograph of the face was sent to a 
woman psychologist who is said to give the 
old man of the wood an identity—that of a 
hermit who drifted to our shores from one 
of the Pacific Islands in a prehistoric age, 
and, landing, found a refuge in our dense 
forests, 

The curiosity, it is understood, will be 
placed in one of the big institutions at the 
capital given over to the exhibition and study 
of objects mysteriously affected by nature’s 
forces. 


ConpuctinG the 4,500 acre tract of State 
forest in Clark County, Indiana, along forest 
conservation lines paid all operating expenses 
of the reserve and returned several hundred 
dollars profit during the last fiscal year, though 
only a small area was thinned and timber sold. 
About 100 acres were cleaned of diseased and 
mature timber, these yielding more than $3,000 
worth of crossties, lumber, posts and fuel 
wood. Tops were utilized down to a diameter 
of 2 inches. 
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National Production, Shipments and Orders 


Wasarncton, D. C., Dec. 12.—The following statistics were compil ed by the National Lumber Manufacturers’ Association: 








Softwoods: Shipments Orders 

Week ‘ended 1927, Dec. 3; 1926, Dec. 4— 1927 1926 1927 1926 1927 1926 
Southern Pine Association. . eccressococecce Cocccccccesccsccces 67,957,162 65,770,920 67,028,860 52,175,540 58,372,679 55,651,200 
West Coast Lumbermen’s Association.....................00 17,866,559 103,234,847 108,095,389 89,455,196 95,984 78,074, 1994 
Western Pine Manufacturers’ Association........+ecececceees 21,253,000 21,151,000 22,154,000 23,995,000 21,452,000 21,369, 000 
California Redwood Association........... Seeveedeccoereooses 8,721,000 7,227,000 6,044,000 6,835,000 7,562,000 5,334,000 
See GeeTee . MUONNIEOM. occnccesceepceconecessecees 5,436,675 7,683,668 5,143,469 7,159,852 5,071,850 4,968,490 
Northern Pine Manufacturers’ Association............++. cocce 6,120,000 2,750,000 6,042,600 6,617,200 3,702,000 5,375,000 
Northern Hemlock & Hardwood Manufacturers’ Association. 1,912,000 2,890,000 :880,000 2,235,000 972,000 2,222,000 

Total softwoods, one week......... ° seaceeeeseeeresess 229,266,396 210,707,435 216,388,318 188,472,788 193,117,397 172,994,684 
California White & Sugar Pine Manufacturers’ Association... Pe” §8«— «cated balet po eee eee BIB ATO.  accvcisces P 

Porty-eight weeks ended above dates— 
Sey et INO, kc dccnovecececencoeecoee eoseesees 3,215,375,592 3,486,141,080 3,160,178,675 3,557,038,974 3,160,923,461 3,504,490,309 
West Coast Lumbermen’s Association............. seccceccace 4,476,006,236 5,078,018,94 17,219 5,073,554,456 4,378,024,252 5,049,937,049 
Western Pine Manufacturers’ eR ERT eHOevesesecene sees 1,397,098,000 1,558,339,000 1,414,111,000 1,591,809,000 1,404,446,000 1,625,992,000 
California Redwood Association............. sececeeceeseesess 374,164,000 371,985,000 984 361,740,000 ,136,000 373,030,000 
North Carolina Pine Association. eocccces eocccecce eccceccccce 344,455,081 371,834,779 344,325,322 380,849,332 292,548,074 318,855,727 
Northern Pine Manufacturers’ Association......... + 420,904,300 390,549,100 ,072,600 441,778,000 365,991,100 420,793,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 151,285,000 158,391,000 178,273,000 158,127,000 158,994,000 139,879,000 

Total softwoods forty-eight weeks..........+.- 10, 11,415,258,908 10,240,461,816 11,564,896,762 10,170,062,887 11,432,977,085 
California White & Sugar Pine Manufacturers’ Association. 1 "Meena ~ siege gh nei 2350 611199 2 ipa Berk Pavel" ie ° ceccccautl 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

OMS WOOK cccccccccccccccccccooscece Tere rer rere eoccvee 3, 1,999,000 . 3,270,000 3,867,000 1,819,000 2,752,000 

OPES MORG WOOD. cc cccececcerscctccecesesovcesetoee oe 222,947,000 207,540,000 213,093,000 208,182,000 198,607,000 196,999,000 
Hardwood Manufacturers’ Institute— . 

SEE WEE, Sacccccccceceethecresstéccdececceseesese eocccece 14,322,000 19,053,819 13,642,000 17,815,548 12,520,000 17,396,334 

Worty-cight Weeks .....ccccscccsccccccccsccccsccccens ++ 1,181,864,000 1,203,311,300 1,215,292,000 1,210,905,981 1,233,782,000 1,251,853,899 





National Analysis 


Wasuincton, D. C., Dec. 12.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Dec. 
3—orders and shipments being shown as per- 
centages of production: 





One Week 48 Weeks 

No.of Ship- Or- Ship- Or- 

Association mills ments ders ments ders 
(n) South. Pine...109 99 86 98 98 
(n) West Coast...114 92 81 97 98 
(n) Western Pine. 34 104 101 101 101 
Calif. Pines*.. 21 96 86 108 103 
(n) Calif. Redwd. 16 69 87 107 109 
(n) N. Car. Pine.. 33 95 93 100 85 
Northern Pine. 8 99 60 91 87 
N.Hem.&Hdw. 20 98 51 118 105 
All softwds.355 95 84 100 98 


N.Hem.&Hdw. 


Hdawd, Mfrs.’ 
ees 95 87 103 104 
All hardwds. .. 96 81 102 102 
All woods .. .. 95 84 100 99 
*Sixty-six percent of cut in region. 
TUnits of production, each representing 


normal daily output of 28,000 feet. 


The five softwood manufacturing associa- 
tions marked “(n)” have a standard for nor- 
mal production, and for the week 334 of their 
members gave actual production as 100 per- 
cent; shipments, 94 percent, and orders, 84 
percent of normal production. Figures for 
normal last year included reports of 315 mem- 
ber mills of the above associations and showed 
production 96 percent; shipments 85 percent, 
and orders, 77 percent of normal. 

Only the Hardwood Manufacturers’ Insti- 
tute, whose figures for 1926 included six- 
sevenths of the total reported hardwood 
production, has a standard for normal produc- 
tion of hardwoods, and for the week it gave 
actual production as 84.8 percent of normal, 
against 92.4 percent for the corresponding 
week of last year. 


California Redwood 


San Francisco, Cauir., Dec. 10.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Dec. 3: 











-———_— Red White- 

No. of Percentof wood 

mills Feet production Feet 

Production .. 16 8,721,000 100. 1,267,000 

Shipments .. 16 6,044,000 68. 1,580,000 
Orders re- 

ceived .... 16 7,562,000 86. 1,344,000 
Orders on 

aa 14 33,552,000 3,104,000 

Detailed Distribution of Redwood 

Shipments Orders 

Northern California*.... 2,938,000 2,615,000 

Southern California*.... 946,000 1,450,000 

ED 'v.. bas o.ae aire wn o 50,000 320,000 

SET, Mere hws oda tect 1,387,000 1,162,000 

id Keowee ea ee 3,000 2,015,000 

4 eee 6,044,000 7,562,000 


*North and south of iine running tnrough 

San Luis Obispo and Bakersfield. 
tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 








Hardwood Barometer 


Mempuis, TENN., Dec. 12.—The hardwood 
Manufacturers’ Institute barometer for the 
week ended Dec. 3, which is made from re- 
ports of 167 units, each representing 28,000 
feet daily capacity—is as follows: 

Percent of—— 


Normal Actual Ship- 
Production*— output output ments 
Normal (iden- 


tical units) 28,056,000 





Feet 


Actual ...... 3,786,000 84.8 ... 
Shipments? . 22,269,000 77.4 93.6 
Orders— 

Bee. ae edece 22,504,000 80.2 94.6 101.1 

On hand end 

WOGE cccsve 161,324,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Western Pine Summary 


PorTLAND, Ore., Dec. 12.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dec. 3, from 
34 member mills: 


Per- 
cent 
Percent Ship- 


Production— Carst Feet. ofcut ments 
Normal* rae 9 =e eee 
DE dvekwawe -+- 21,253,000 oe ones 

Shipments (car).. 817 21,242,000 
Local deliveries ... 912,000 
Total shipments . 22,154,000 100.94 

Orders— 

Canceled ...... 22 572,000 
Booked (car) .. 790 20,540,000 
GD - ahbcecaks cee 4 
Total orders .. 21,452,000 104.24 96.83 
On hand end 
WG. ct vera 2,447 63,622,000 ° 


Bookings for the week by thirty- dour ‘on 
tical mills were 114.16 percent of those for 
the previous week, showing an increase of 
2,548,000. 

+Car basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 

During the week production was 65 percent 
of normal; shipments, 68 percent of normal, 
and orders, 66 percent of normal. Average 
for the corresponding week of last four years 
was as foliows: Production, 73 percent; ship- 
ments, 77 percent, and orders, 84 percent of 
normal, 

Production is so seasonable that, during 
two winter months, actual production amount- 
ed to only 53 percent of normal, while during 
two peak summer months the production in- 
creased to 114 percent of normal. 


| 





West Coast Review 


SEATTLE, WasH., Dec. 10.—For the week 
ended Dec. 3, 114 mills report as follows to 
the West Coast Lumbermen’s Association : 


Production 117,866,559 


Shipments. 108,095,389 8% below production 


Orders 95,984,868 19% below production 
Shipments— 
Water delivery: Feet Feet 

rr 38,207,458 

SE 666 ached wale ane 23,297,122 

Tetel water. (6FG)<ccccercedsce 61,504,580 
NE ID gs ie ie nis ws eG aie 40,497,706 
a Wi ko bab oa On he 8 ee 6,093,103 

eo er ee 108,095,389 
New Business— 
Water delivery: 

ar 31,451,439 

| aa ern 17,314,408 

Total water (51%)...ccccscoce 48,765,847 
0 UO ea ee 41,125,918 
RE EDD Sack eceeconaneaceenes 6,093,103 

Total new business............ 95,984,868 
Unfilled Orders— 
Water delivery: 

Domestic cargo ..... 101,501,175 

DG. <cnene acess xa 126,589,601 

Total water .......... verssees 228,090,776 
RE > sneer ie-a 6a ke eka oa ee 106,616,286 


334,707,062 





Southern Pine Barometer 


New Or.eans, La., Dec. 12.—For the week 
ended Dec. 9, Friday, 111 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Carst Feet Output saat 

Co ae eeee 74,025,262 

po) ee --- 66,111,568 89. 31 
Shipments* 2,856 58,722,216 79.33 88.82 
Orders— 

Received* - 3,298 67,810,178 91.60 102.57 

On hand end 

weekt -10,141 208,509,101 


*Orders were 115.48 percent of diamante. 


tOrders on hand showed an increase of 4.56 
percent, or 9,087,962 feet, during the week. 

tBasis of car ioadings is October average, 
20,561 feet. 

One hundred and seven mills reported the 
following deviations from the standard oper- 
ating time, which is a single-shift week of 
sixty hours: Forty-one ran exactly on time; 
twenty mills ran 588 hours overtime, and 
forty-six ran 616 hours’ undertime—net 
undertime being 28 hours, which means that 
operations were on a basis of 99.56 percent 
of full time single-shift. 











Chest 
a pe 
wood 
ford 
quart 
encal 
of 1’ 

;. 
delpt 
place 
a sp 
dign: 
heel’ 
set a 


builc 
paint 





sta 
yee 
unc 


1927 


2,000 
19,000 


16,334 
3,899 


me 


week 
vs to 


ction 
ction 


eet 


4,580 
7,706 
3,103 


15,389 


5,847 


5,918 
3,103 


4,868 


rage, 


the 
)per- 
k of 
‘ime; 
and 
—net 
that 
rcent 














DECEMBER 17, 1927 


AMERICAN LUMBERMAN a1 





Hemlock and Hardwood 


Osukosu, Wis., Dec. 12.—The following figures were supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about 


one-half the total monthly shipments: 


HARDWOOD 
Firms Cut Shipments Orders 
Weekly average— ‘ 
August .. .. 3,459,000 4,801,000 56,092,000 
Sept. .. 2,742,000 4,618,000 3,877,000 
GER. ocovs .. 2,886,000 4,609,000 3,899,000 
Weekly average, year to date— 
1937 .ccce .. 4,662,000 4,457,000 4,157,000 
BEGG «ene .- 4,173,000 4,413,000 4,150,000 
Weekly report— 
Nov. 5... 21 2,551,000 3,894,000 2,755,000 
Nov. 12 .. 23 2,827,000 4,027,000 3,335,000 
Nov. 19 .. 23 2,955,000 3,779,000 2,780,000 
Nov. 26 .. 24 2,959,000 3,423,000 2,946,000 
Dec. 3... 25 3,750,000 3,966,000 2,761,000 


HEMLOCK 
Firms Cut Shipments Orders 

Weekly average— 

August ...... 3,887,000 4,134,000 3,421,000 

One, cesses --. 3,317,000 3,657,000 3,104,000 

Oct, ......... 2,112,000 3,562,000 3,158,000 
Weekly average, year to date— 

eee whee 3,188,000 3,727,000 3,316,000 

SE ° sta diare's 3,387,000 3,447,000 2,947,000 
Weekly report— 

Nov. 5... 21 1,826,000 4,093,000 2,063,000 

Nov. 12... 23 2,244,000 3,363,000 2,172,000 

Nov. 19... 23 2,558,000 2,622,000 2,743,000 

Nov. 26... 24 2,834,000 2,735,000 2,175,000 

Dec. 3... 25 2,583,000 2,406,000 1,164,000 








North Carolina Pine 


NorFork, Va., Dec, 12.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from twenty-five mills for 
the week ended Dec. 3: 

Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet. output output ments 
Normal*® ..... 7,986,000 et act mR 
eer 5,862,447 73 oa - 

_Shipments ..... 6,374,860 80 109 * 

Orders{ - 7,165,850 90 122 112 


+As compared with preceding week, there is 
a decrease in orders of 18 percent; but that 
week forty-three mills reported. 


*“‘Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





Remodels Colonial Home 


PHILADELPHIA, Pa., Dec. 12.—In historic 
Chester Valley, adjoining Valley Forge, stands 
a perfect example of the lasting qualities of 
wood. It is the residence now known as Straf- 
ford Farms, locally celebrated as the head- 
quarters of General Poor during Washington’s 
encampment at Valley Forge during the winter 
of 1777. 

J. Howard Mecke, jr., well known Phila- 
delphia builder, recently reconstructed the old 
place as his own residence and it now presents 
a spacious, hospitable Colonial front of rich 
dignity, in decided contrast to the “down at the 
heel” aspect which it wore before Mr. Mecke 
set about remodeling it. 

There were, however, many details about the 
building that needed nothing but a coat of 
paint to dress up the unimpaired strength and 





nearly as possible to their original appearance. 
Even the windows stood the attack of time 
admirably. The joists in this old place were 
found to be of solid oak and in extremely good 
condition. 





Philadelphia Salesmen Organize 


PHILADELPHIA, Pa., Dec. 13.—Southern pine’s 
physical characteristics and merits as a struc- 
tural material, were brought forcefully to the 
attention of the salesmen of lumber today in 
a meeting held at the Adelphia Hotel, here, 
at which J. A. Gillespie, representing the 
Peavy-Wilson Lumber Co., and associated con- 
cerns, presided. The salesmen, at the close of 
the session, evinced so much interest in the 
character of the work being performed that 
they at once organized the Philadelphia group 
of southern pine salesmen with Fred Patchell, 











the public that shingles cause most fires. But 
fires mostly start inside buildings where shin- 
gles are not used, so the stock argument against 
shingles as causes of fires falls flat. More- 
over, when a fire starts inside a building it 
must be reached with water if it is to be put 
out. That is easy when the roof is shingles, 
but not so easy when the roof is something 
else, slate for example. This important fact 
was well known a century ago as is evidenced 
by the following paragraph from the Demo- 
cratic Press, Philadelphia, of Nov. 21, 1827, 
— extracted from a report of a print shop 
re: 

It is to be observed that the roof of the 
building was of slate and, however much this 
article might protect a building from exten- 
sive accident by fire, it certainly very much 
retards the operations of the firemen in ex- 
tinguishing flames inside. In the present case 
it is not improbable that one-half of the dam- 
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A convincing “before and after” picture of a Colonial home built in 1744 and used as a general’s headquarters in the Revolutionary War, 
which the picture at the left shows before remodeling, and that at the right after completion of the job. A good part of the original lumber 


staunchness after one hundred and fifty-odd 
years. When the reconstruction work was 
under way Mr. Mecke found hand-split lath 
throughout the entire building. With the ex- 
ception of the paint those walls were left in 
exactly the same shape as when the house was 
occupied by General Poor. 


The original old fireplace with the mantels 
were also left intact, in the very same condi- 
tion in which they were found after 183 years 
of service, the house having been built in 1744. 

Some of the fireplace mantels in the house 
are of the type that is very roughly finished— 
where some of the natural state of the wood is 
preserved. These were found as sound asethe 
day they were built, and were left just as they 
were in Colonial days, when they witnessed the 
making of American history in one of its most 
crucial phases. 

Just west of the big main house is a stone 
building that is estimated at well over two 
hundred years in age, antedating by a good 
many years the building used as Revolutionary 
headquarters. This old building also affords 
an example of wood’s enduring qualities, as the 
old, weather-beaten shingles are still on its roof, 
now covered with a thick thatch. The old 
batten doors, some of which were found in 
very creditable condition have been restored as 


was in good condition after 183 years of use 


H. G. Hazard and J. A. Gillespie as the com- 
mittee in charge. 

Two subjects which stood out boldly in the 
presentation of J. F. Carter, field representa- 
tive of the Southern Pine Association, were 
density and end-matching of lumber. 

Those attending the Philadelphia meeting 
were: 

J. A. Gillespie, Peavy-Wilson Lumber Co. 
and associates; Ben Hazard, Penn Lumber 
Co.; Fred Patchell, Finkbine Lumber Co.; D. S. 
Fellows, Kaul Lumber Co.; Charles Atherton, 
wholesaler; T. W. Stewart, Charles Atherton 
& Co.; E. J. Doran, Walter N. Knauth Co.; 
Robert M. Beard, Great Southern Lumber Co.; 
H. W. Herlong, J. J. Newman Lumber Co.; 
J. H. Baker, R,. J. McCreary Lumber Co.; H. J. 
Potts, Long-Bell Lumber Co.; V. E. Cliatt, 
Ladson Lumber Co.; J. E. Coggin, Bagdad 
Land & Lumber Co.; H. G. Parker, Rayner 
& Parker; H. G. Hazard, Penn Lumber Co.; 
B. E. Fitzgerald, Natalbany Lumber Co.; J. F. 
Carter, Southern Pine Association. 


SARA BBAEZBEBEAAaS: 


Roof Coverings a Century Ago 


Most questions are known to have “two 
sides,” but propagandists owe their success 
chiefly to the ability to exaggerate their side 
while covering up the other side. With re- 
spect to wood shingles, for example, their op- 
ponents stress inflammability and would persuade 


age had not been done could the water have 
penetrated from the roof. 


Shingles have many rivals and some enemies 
and they have been pretty active in telling the 
public how much better, in their opinion, their 
roof coverings are than shingles. Shingle mak- 
ers have only lately begun to say something 
on the other side, and it is believed that they 
are beginning also to realize results. 


STATISTICS compiled by the Federal Forest 
Service show that for the twenty-two national 
forests of Oregon and Washington, 1927 has 
recorded a total of 4,030,518 visitors—an in- 
crease of 395,833, or 10 percent over 1926, 
Oregon showed a much larger use than Wash- 
ington, and the Mount Hood national forest 
led with an estimated total of 2,297,014—the 
next highest being Wenatchee forest, with 666,- 
460 visitors. There was an increase of 10 per- 
cent in the number of forest visitors, and a 
decrease of 45 percent in man-caused fires. 
Campers decreased 20 percent, while picnickers 
increased 90 percent—Mount Hood and Mount 
Baker showing the largest gains. The Mount 
Baker increase was undoubtedly due to. the 
opening of the new Mount Baker Lodge in 
Heather Meadows. The season as a whole was 
shorter than usual. 
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Shingle Manufacturers to Fight for Markets 


Re-roofing Campaign Going Over Big and Will Be Pushed; 
New Style Shingle, Shorter But Thick, Advocated 


SEATTLE, Wasu., Dec. 10.— Launching its 
first offensive, the eleventh annual Red Cedar 
Shingle Congress, held in the Olympic Hotel 
Thursday, gave definite unanimous and enthu- 
siastic support to the sales promotion campaign 
described as “Reroofing Over the Old Roof.” 
The convention after thorough discussion in- 
dorsed the plan, and laid the foundation for 
financing it by placing authority with the officers 
and trustees to raise the necessary funds. For 
that purpose, at the outset the very modest sum 
of $35,000 is set forward as the probable outlay 
for the first year’s work, since the shingle 
manufacturers have decided to proceed con- 
servatively. The object of the campaign, which 
in reality will carry shingle activities squarely 
into “enemy territory,” is the reroofing business 
of the entire country, aggregating twenty mil- 
lions of squares, of so great volume that the 
shingle men figure a total of 20 percent coming 
to them would produce a gratifying increase in 
business. To that end they are prepared to 
demonstrate that reroofing over the old roof is 
not only practicable, but that it makes the best 
job possible. 

With the decision to take up an offensive 


Ww. C. McMASTER, R. S. WHITING, 


Seattle, Wash.; Seattle, Wash.; 
President, Rite-Grade Reélected Secretary of 
Association Cedar Shingle Bureau 


campaign, the shingle men also resolved to in- 
crease their activities in defensive work made 
necessary to combat hostile legislation being 
systematically presented to the governing bodies 
of cities all over the United States. 

Following the adjournment of the congress, 
the manufacturers met at the Red Cedar 
Shingle Bureau, and elected as president and 
chairman of the board S. P. Johns, of the Sno- 
qualmie Falls Lumber Co., Snoqualmie Falls, 
Wash., an able and aggressive executive. At 
the meeting of the Rite-Grade Shingle Asso- 
ciation, W. C. McMaster, of the John Mc- 
Master Shingle Co., Seattle, was reelected presi- 
dent; and at the meeting of the Washington- 
Oregon Shingle Association the presidency 
again went to Paul R. Smith, of the M. R. 
Smith Lumber & Shingle Co., Seattle. Both the 
Rite-Grade and Washington-Oregon elected as 
secretary Miss Grace Jones, the first woman 
executive of any lumber organization in the 
Pacific Northwest. 

The entertainment features consisted of a 
dinner dance in the Spanish ballroom of the 
Olympic, which proved to be one of the most 
successful parties ever given by the shingle 
manufacturers. Governor Roland H. Hartley, 
himself a logger, lumberman and shingle manu- 





facturer, was guest of the congress at the aft- 
ernoon session and at the dinner-dance. 


THURSDAY MORNING 


With Mr. Johns officiating as chairman of the 
morning session, the congress met in the Junior 
ballroom. The annual report of the treasurer 
showed receipts of $69,788.01 and disbursements 
of $69,542.83, leaving a cash balance of $245.18. 
In the annual report of R. S. Whiting, secre- 
tary-manager, which in the absence of Mr. 
Whiting was read by Arthur Bevan, assistant 
manager, Mr. Whiting brought out these points 
relative to reroofing over the old roof: 

At the last annual meeting the idea of re- 
roofing over the old roof was indorsed. In 
April, 1927, it was decided to start a small 
but comprehensive campaign on reroofing and 
offer this to retail dealers. This material was 
finally issued in May, and the success of the 
campaign. to say the least, has been phe- 
nomenal: Since May, 1,100,000 pieces of liter- 
ature on reroofing and 700 mats have been 
furnished to retail dealers at their request, 
and numerous articles have been printed in 
newspapers and magazines from material and 
cuts furnished by us. 

According to retail dealers all over the 
United States, there is a very definite trend 
back toward wood shingles; and dealers every- 
where report an increase of sales of red cedar 
shingles the last year. 

Reroofing over the old roof has already re- 
gained some of the reroofing business which 
we had almost completely lost to our com- 
petitors. If this idea of reroofing is pressed 
to a logical conclusion, we look with great 
optimism toward the coming year. I can not 
too strongly urge earnest consideration of the 
enlarged reroofing campaign. Such a cam- 
paign, I believe, will give you quicker and 
more definite results in increasing your busi- 
ness. 

Following presentation of the plan by Mr. 
Bevan there was a general discussion in which 
approving views were expressed by P. H. Ol- 
well, of the Jamison Lumber & Shingle Co., 
Everett, Wash.; Edgar Pack, of the Hammond 
Lumber Co., Seattle; Fred Kluppenbender, 
Seattle, who explained the excellence of numer- 
ous reroofing jobs under the new plan; Paul 
R. Smith, of the M. R. Smith Lumber & 
Shingle Co., Seattle, which organization has 
the credit of having urst reroofed over the old 
roof at Kansas City four years ago; and H. J. 
Bailey, of the Saginaw Timber Co., Aberdeen. 

On motion duly made and carried, the con- 
gress approved the reroofing plan, and rec- 
ommended that the trustees of the Red Cedar 
Shingle Bureau find ways and means of raising 
the money. 

THURSDAY AFTERNOON 


W. H. Dole, of the Aloha Lumber Co., Aloha, 
Wash., presided throughout the afternoon ses- 
sion. 

The congress listened to a discussion by Mr. 
Olwell on “Why a Sixteen-Inch Shingle,” 
pointing out that by cutting a thirteen-inch 
shingle manufacturers would gain 18 percent 
over the sixteen-inch product, at the same time 
turning out a better article for four-inch weather 
exposure, which could be transported at a 
considerable advantage in freight rates. The 
thirteen-inch shingle, he said, would automatic- 
ally eliminate the sixteen-inch 6/2 shingle. 

At the business session of the Red Cedar 
Shingle Bureau, Mrs Dole in the chair, the 
following were elected members of the ad- 
visory board: 

Cc. E. Merritt, Huntting Merritt Lumber Co. 
(Ltd.), Vancouver, B. C.; W. C. McMaster, 
John McMaster Shingle Co., Seattle; S. G. 
Smith, Bloedel, Stewart & Welsh Ltd., Van- 
couver, B. C.; R. F. Morse, Long-Bell Lumber 
Co., Longview, Wash.; P. R.- Smith, M. R. 
Smith Lumber & Shingle Co., Seattle; R. D. 
Mackie, Mackie Mill Co., Hoquiam; Hubert 


Schafer, Schafer Bros. Shingle Co., Montesano, 
Wash.; Jess Schwarz, Crescent Shingle Co., 
Kelso; S. P. Johns, Snoqualmie Falls Lumber 
Co., Snoqualmie Falls; Walter Mann, Ever. 
best Shingle Co., Everett; W. H. Wasser, 
Wasser Hubbard Mill Co., Dryad, Wash.;:G. G. 
Evenson, Quality Shingle 'Co., Edmonds, Wash. 
Cc. J. Culter, Hammond Cedar Co. (Ltd.), New 
Westminster, B. C.; Robert McNair, Robert 
McNair Shingle Co., Vancouver, B. C.; H, J. 
Bratlie, Bratlie Bros. Mill Co., Ridgefield, 
Wash.; Dale Craft, Royal Shingle Co., W hites, 
Wash.; H. A. LaPlant, Skagit Mill Co., Lyman, 
Wash.; P. H. Olwell, Jamison Lumber & 
Shingle Co., Everett; C. J. Melby, Everett 
Lumber & Shingle Co., Everett; H. J. Bailey, 
Saginaw Timber Co., Aberdeen, Wash.; BR. i. 
Hennessy, Mumby Lumber & Shingle Co., 
Bordeaux, Wash.; J. L. Daughtery, Irving- 
Daughtery Co., Everett; Louis Fluhrer, Fluhrer 
Bros., Mayger, Ore.; W. H. Dole, Aloha Lumber 
Co., Aloha, Wash.; E. W. Mersereau, Doty 
Lumber & Shingle Co. Portland Ore.; W. A. 
Morrow, East Hoquiam Shingle Co., Hoquiam: 
Ed Hartley, Clough-Hartley Co., Everett; Dan 
Giles, Merrill & Ring, Seattle. 


The trustees organized by the election of 
Mr. Johns as president, and Mr. Dole as vice 
president. R. S. Whiting. secretary-manager, 

















Ss. P. JOHNS, 


MISS GRACE JONES, 
Seattle, Wash.; 
Secretary of Two 
Organizations 


Snoqualmie Falls, 
Elected President of 
Shingle Congress 


and Arthur Bevan, assistant secretary-manager 
and treasurer, were reélected. 


It was announced that the new board would 
hold its next meeting in Seattle early in Janu- 
ary. 

Other Organizations Elect 


At the annual meeting of the Rite-Grade 
Shingle Association Wednesday evening these 
trustees were elected: 


W. H. Dole, Aloha Lumber Co., Aloha, 
Wash.; Dean Carpenter, W. I. Carpenter Lum- 
ber Co., Everett; E. W. Gaither, Barr Shingle 
Co., Kalama, Wash.; H. J. Bratlie, Bratlie 
Brés. Mill Co., Ridgefield, Wash.; Jess 
Schwarz, Crescent Shingle Co., Kelso, Wash.; 
Louis Fluhrer, Fluhrer Bros., Mayger, Ore.; 
W. C. McMaster, John McMaster Shingle Co., 
Seattle; R. D. Mackie, Mackie Mill Co., Mark- 
ham, Wash.; Phil Mourant, Woodlawn Mill 
Co., Hoquiam, Wash.; Dale Craft, Royal 
Shingle Co., Whites, Wash.; H. A. LaPlant, 
Skagit Mill Co., Lyman, Wash.; Paul R. Smith, 
M. R. Smith Lumber & Shingle Co., Seattle; 
A. G. Magnusson, Keystone Shingle Co., Ray- 
mond, Wash. 


Mr. McMaster was reélected president, and 
Mr. Smith was reélected vice president and 


treasurer. Miss Grace Jones was elected secre- 
tary-manager. 
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The treasurer reported a substantial balance 
in the treasury. The board voted to finance a 
sales help campaign for 1928, and to turn back 
a balance of $6,000 to members. The $6,000 
will be prorated among the membership, in pro- 
portion to the sums as they were paid in. 
There are now eighteen members of the organ- 
ization, six of whom have been with the Rite- 
Grade from the beginning of 1916. 


The Washington-Oregon Shingle Association, 
at a breakfast meeting Thursday, elected these 
trustees: 


Columbia river district — Jess 
Crescent Shingle Co., Kelso, Wash. 

Grays Harbor—H. J. Bailey, Saginaw Tim- 
ber Co., Aberdeen. 

Centralia and Willapa Harbor—R. L. 
nolds, Willapa Lumber Co. 

Tacoma and Olympia—Dale Craft, 
Shingle Co., Whites. 

King and Kitsap—S. P. Johns, Snoqualmie 
Falls Lumber Co., Snoqualmie Falls, Wash. 

Snohomish—W. C. McMaster, John McMas- 
ter Shingle Co., Seattle. 

Skagit—H. <A. LaPlant, 
Lyman, 


Schwarz, 


Rey- 


Royal 


Skagit Mill Co., 


At large—W. R. Burke, Burke Shingle Co., 
Anacortes; H. J. Bratlie, Bratlie Bros. Mill 
Co., Ridgefield; W. H. Dole, Aloha Lumber 
Co., Aloha; Paul R. Smith, M. R, Smith Lum- 
ber & Shingle Co., Seattle; R. D. Mackie, 
Mackie Mill Co., Markham, Wash.; C. J. 
Melby, Everett Lumber & Shingle Co., Everett; 
R. L. Hennessy, Mumby Lumber & Shingle 
Co., Bordeaux, Wash.; W. Wasser, Wasser- 
Hubbard Shingle Co., Dryad, Wash. 


Mr. Smith was reélected president, and Mr. 
McMaster vice president. Miss Grace Jones 


‘ was elected secretary-treasurer. 


Holiday Repair Time Is Near—How to Get Best 
Results From Your Mill and Saws 


The end of the old year is near and time 
draws close for the annual mill repairs and 
changes in preparation for the new year. As 
a rule, mill men take advantage of the holiday 
period for these repairs, and the filer, if wise, 
will go over his band mill with plumb lines 
and level and put it right for the best saw- 
ing possible. There is then time for a thorough 
job, whereas the mill can not wait during the 
rest of the year. 

There are many ways and means of adjusting 
the mill wheels in lining them up with carriage 
track V-rail, but most of them are purely 
guesswork when it comes to exactness, and 
this exactness is highly necessary in sawing 
good straight lumber. The most sucessful 
method known to the writer is illustrated fully 
herewith. Figure 1 represents an outline of 
the band mill and carriage V-rail tracking. 
Before the mill is made square with the V-rail 
of tracking, this guiding V-rail must first be 
made straight to a line stretched from end to 
end. Otherwise the least bend, kink or curve in 
the V-rail will be misleading and cause the 
mill to be lined wrong, resulting in all sorts 
of bad sawing, when the filer thinks the mill is 
lined right. Therefore, first draw the V-rail 
to a straight line, both sideways and up and 


-down, because often in a year’s hard run the 


carriage track will settle in places and a car- 
tiage running over bumps and hollows will 
cause swaying and therefore crooked lumber. 

When the V-rail is straight and level and flat 
rail also level, you are ready to really line the 
mill with the V-rail, which is the guide to the 
carriage. A measuring straight edge is made 
as per Figure 1, letter D, with legs as supports, 
some 18 inches in height and with V-notches 
cut in the ends to exactly fit V-rail as at F, 
and a balancing leg as per letter E. The idea 
of this measuring straight edge is to get the 
stick up over the mill husk so as to drop a 
line from its end, as shown at B, down past the 
exact center of the bottom band wheel shaft. 
Thus measurement correct to the fraction of 
an inch is secured between the center of the 
V-rail and the center of the lower band- 
wheel shaft, which is impossible any other 
way unless a large hole is drilled through the 
mil] husk to admit a measuring rod on a 
straight line with the top of the V-rail, as the 
writer has done. While this trick is depend- 
able, a well braced frame as per illustration is 
as good. 

A notch is cut or mark placed on the measur- 
ing stick at the point where the line should 
hang from when in the exact center of the shaft 
below. The measuring stick and its frame 
work is then lifted away and placed on the 
other side of the mill on the V-rail as per first 
location, and the line dropped down at the end 
of the lower band wheel ‘shaft at this point 
and observations made. If the line, when still, 
is not in exact center of the band wheel shaft 
as on the opposite side or other end of the 
shaft, then your lower or bottom band wheel 
is out of line with your V-rail. Adjustments 
are then made on bearings to secure an exact 
squareness of the shaft at both ends with the 
V-rail, and when this is arrived at, a final test 
should be made by measuring from both ends 


again and checking up to avoid a possible error. 

While many filers give their band mills a 
little lead in the log, the writer finds this a 
mistake, and always puts his mill perfectly 
square with the V-rail of the carriage track. 
The slight “dish” of the band saw will take 
care of the little lead needed to hold a saw on 
the high side of the log and in a straight line. 
As every filer will realize, 90 percent of the 
hammering or leveling of the saw on the bench 
is done from the outside of the saw and this 






































produces a slight dish which even the eye can 
not detect, and this dish outward of saw blade 
takes care of the small amount of lead required. 

When the V-rail is straight and level and the 
bottom wheel both level and square, then the 
top wheel is made, by the adjustments provided, 
perfectly square with bottom wheel by means 
of lines and plum-bobs shown at letters A, A. 
Note that these are not dropped on one side, 
then on the other, as many do, but that two 
lines are used at one time, adjustments being 
made with screws provided on the top wheel 
bearings until both lines hang the same dis- 
tance from the edge of the bottom wheel. 
Should there be no slight overhang to. the 
top wheel that will cause both lines to hang 
away slightly, this is easily secured with the 
tilting device for lining. 

In Fig. 2 is shown a top view of the bottom 
band wheel, its shaft and section of carriage 
track containing the measuring device. G is the 
band wheel, H the flat rail, and I the meas- 
uring straight edge. Note the position of the 
latter on the V-rail, and the point reaching 
out to the end of the band wheel shaft from 
which the line is dropped; also note the dotted 
outline of the same device on the opposite side 
of the mill for measuring the distance there 


as described. Readers will readily grasp the 
great improvement of putting the mill and 
carriage track right by this method, as com- 
pared to the old, common method of disregard- 
ing the importance of the carriage track being 
put into good condition first. Modern methods 
demand a thorough going over of both car- 
riage track and mill, not of the mill alone. 

Figure 3 shows the best possible method of 
pulling the many short kinks and bends into 
a straight line when lining up the V-rail. The 
sketch illustrates draw-bolts for this purpose. 
The leg-screws are replaced with them from 
time to time until all the tracking is equipped 
for quick work by their use. The dark outline 
in the sketch gives an end view of the V-rail 
with wheel section resting thereon, and V-rail 
resting on its wooden rail. Letter J shows the 
draw-bolt, which is made by cutting the head 
off a plain bolt and heating and bending into 
a hook. Figure 4 illustrates what may be 
termed a guide or measuring block made of 
hardwood and containing a V— which exactly 
fits the V-rail. To test the V-rail over its 
entire length for kinks and bends, make a 
strong silk fish line fast at both ends of the 
V-rail some 3 inches away and make the line 
level with the top of the V-rail. Next, with 
the measuring block, set the line against its 
end when it is in position on the V-rail, as 
seen in the sketch, at both ends of the rail, 
then observe closely the line as this block is 
pushed along the rail. The line should be set 
about ys-inch away from the block end so as to 
detect the least kink or bend in the rail by the 
line either pulling away from the block end, or 
gqging nearer to it. It is not possible to 
straighten a V-rail so finely by any other 
method, and mill men will find this trick indis- 
pensable to good, straight sawing of lumber. 
Note the line at letter K, located between two 
nails driven in block end. If the rail is not 
level in any section, or contains any dips or 
raises, this can also be detected and corrections 
made. When the rail is as straight and level 
as the line itself, then you have a perfect job. 

The flat rail also is of importance, even if it 
is used only as a bearing or track. With a long 
straight edge that will reach across both rails, 
start at one end of tracking and slide it up 
the track with a long spirit-level mounted on 
its top edge. Any places in flat rail that shows 
out of level either way should be corrected to 
correspond with the V-rail, otherwise a hollow 
or bump will cause carriage to follow its course 
and make bad lines in the lumber, just the 
same as a curved or kinked V-rail. This item 
alone has caused many mill men to puzzle and 
wonder at the capers of the carriage after the 
V-rail was made straight. 

Next comes the carriage. All lost motion 
and play in bearings and off-set collars should 
be taken up, and especially the end play be- 
tween carriage wheel hubs and ends of carriage 
bearings. Therein lies 90 percent of carriage 
troubles. No mill can make good lumber with 
these seemingly little things neglected. It is 
not as a rule any one big defect, but the com- 
bination of a multitude of little things that costs 
our employers great losses through badly manu- 
factured lumber. 
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Associations Plans and Activities 


Dec. 21—Inspectors Southern Pine Association, 
Gayoso Hotel, Memphis, Tenn. Annual. 


Dec. 30—Mississippi Valley Lumber & Sash & Door 
Salenmness © Association, Minneapolis, Minn. An- 
nual. 

Jan, 5, 1928—Baltimore Wholesale Lumbermen’s 
Club, Baltimore, Md. Annual. 

Jan, 7, 1928—Wholesale Lumbermen’s Club of Co- 
lumbus, Neil House, Columbus, Ohio. Annual. 

Jan. 12, 1928—Philadelphia Wholesale Lumber 
Dealers’ Association, Philadelphia, Pa, Annual, 

Jan. 12-14, 1928—Mountain States Lumber Dealers’ 
Association, Denver. Colo. Annual. 

Jan. 13, 1928—Indiana Hardwood Lumbermen’s As- 
sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jon, 16-17, 1928—Southern Builders’ Supply Asso- 
ciation, New Orleans, La. Annual. 

Jan. 17-19, 1928—Northwestern Lumbermen’s Asso- 
ciation. Business sessions, Nicollet Hotel; 
building materials display, West Hotel, Minne- 
apolis, Minn. Annual. 

Jan. 18-19, 1928—Retail Lumber Dealers’ Associa- 
tion of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 18, 1928—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Claypool 
Hotel, Indianapolis, Ind. Annual, 

Jan. 18-20, 1928—Ontario Retail Lumber Dealers’ 
Association, London Hotel, London, Ont. An- 
nual, 


Jan. 18-20, 1928—Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan, 19, 1928—Southern Hardwood Traffic Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual 


Jan. 19-20, 1928—Carolina Wholesale Lumber 
Salesman Association, Andrew Jackson Hotel, 
Rock Hill, 8. C. Annual. 

Jan. 19-20, 1928—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Huntington, 
W. Va. Annual. 

Jan. 19-20, 1928—Carolina Retail Lumber Dealers’ 
Association, Rock Hill, 8. C. Annual. 

Jan. 20, 1928—California White & Sugar Pine Man- 
ufacturers’ Association, San Francisco, Calif. 
Annual. 

Jan. 21, 1928—Louisiana Retail Lumber Dealers’ 
Association, Bogalusa, La. Quarterly meeting. 


Jan. 24, 1928—Western Red Cedar Association, Dav- 
enport Hotel, Spokane, Wash. Annual, 


Jan. 24, 1928—Northern Pine Manufacturers’ As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual, 

Jan. 24, 1928—Union Association of Lumber & Sash 

Door Salesmen, Hotel Gibson, Cincinnati, 
Ohio. Annual, 

Jan, 24, 1928—Roofer Manufacturers’ Club, Macon, 
Ga. Monthly meeting. 

Jan. 25, 1928—Canadian Forestry Association, 
Windsor Hotel, Montreal, Que. Annual. 

Jan. 25, 1928—Massachusetts Retail Lumber Deal- 
ers’ Association, Hotel Statler, Boston, Mass. 
Annual. 

Jan. 25-26, 1928—National Lumber Exporters’ As- 

sociation, Battery Park Hotel, Asheville, N. GC 
Annual. 

Jan. 25-27, 1928—Ohio Association of Retail Lum- 
ber Dealers, Sinton Hotel, Cincinnati, Ohio. 
Annual. 

Jan. 25-27, 1928—Western Retail Lumbermen’s As- 
sociation (of Canada), Fort Garry Hotel, Win- 
nipeg, Man., Annual. 

Jan, 25-27, 1928—Southwestern Lumbermen’s Ass0- 
ciation, Convention Hall, Kansas City, Mo. 
Annual, 

Jan. 26-28, 1928 — Northeastern 
men’s Association, Hotel 
Mass. Annual, 

Jan. 27, 1928—West Coast Lumbermen’s Associa- 
tion, Seattle, Wash. Annual. 


Jan, 30, 1928—Pittsburgh Association of Lumber 
Salesmen, Pittsburgh, Pa. Annual. 


Jan. 31-Feb. 1-2, 1928—Retail Lumber Dealers’ As- 
sociation of Pennsylvania, William Penx Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 1-2, 1928—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington, Iowa. Annual. 


Feb. 1-3, 1928—Michigan Retail Lumber Dealers’ 
Association. Pantlind Hotel, Grand Rapids, 
Mich. Annual. 

Feb. 1-3, 1928—-Michigan Association of the Travel- 
ing Lumber & Sash & Door Salesmen, Pantlind 
Hotel, Grand Rapids, Mich. Annual, 

Feb. 2-3, 1928—Kentucky Retail Lumber Dealers’ 
Association, Phoenix Hotel, Lexington, Ky. 
Annual, 

Feb. 7-9, 1928—Southwestern Iowa Retail Lumber- 
men’s Association, Chiefton Hotel, Council 
Bluffs, Iowa. Annual. 


Retail 
Statler, 


Lumber- 
Boston, 


Feb. 7-9, 1928—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual, 
Feb. 8-9, 1928—Florida Lumber & Millwork Aggo- 

ciation, Jacksonville, Fla. Quarterly meeting. 

Feb, 8-9, 1928—Southwestern Iowa Retail Lumber. 
—_—< Association, Council Bluffs, Iowa. An. 
nual. - 

Feb. 8-10. 1928—Illinois Lumber & Material Deai. 
ers’ Association, Edgewater Beach Hotel, Chi- 
cago. Annual. 

Feb. 9-10, 1928—National Association of Commis. 
sion Lumber Salesmen, Congress Hotel, Chi. 
cago. Annual. 


Feb, 14, 1928—Eastern Iowa Retail Lumbermen’s 
Association, Lafayette Hotel, Clinton, Iowa. 
Annual. 

Feb. 14-15, 1928—Southern Forestry Congress, Louig- 
ville, Ky. Annual. 

Feb. 14-16, 1928—Tennessee Retail Lumber & Mill- 
work Dealers’ Association, Hotel Patten, Chat- 
tanooga, Tenn. Annual. 


Feb. 15-17, 1928—Nebraska Lumber Merchants Ag- 
sociation, Hotel Rome, Omaha, Neb. Annual. 

Feb. 16-17, 1928—New Jersey Lumbermen’s Asggo- 
ciation, Hotel Traymore, Atlantic City, N. J. 
Annual. 

Feb. 17-18, 1928—American Forestry Association, 
Statler Hotel, St. Louis, Mo. Annual. 

Feb. 20, 1928—Northern Wholesale Hardwood Lum- 
ber Association, Milwaukee Athletic Club, Mil- 
waukee, Wis. Annual. 

Feb. 21-23, 1928—Wisconsin Retail Lumbermen’s 

ociation. Milwaukee Auditorium, Milwau- 
kee. Annual, 


Feb. 23-25, 1928—Western Retail Lumbermen’s As- 
sociation (U. S.), Hotel Utah, Salt Lake City, 
Utah. Annual. 

Feb. 29-March 1, 1928—North Dakota Retail Lum- 
bermen’s Association, Fargo, N. D. Annual. 


March 7-8, 1928—South Dakota Retail Lumber 
Dealers’ Association, Sioux Falls, S. D. Annual. 

March 14-15, 1928—Central & Northeastern Iowa 
Lumbermen’s Association and Northwest lowa 
Lumbermen’s Association, Fort Des Moines 
Hotel, Des Moines, Iowa. Joint annual meet- 
ing. 

April 24-26, 1928—National Association of Railroad 
Tie Producers, Arlington Hotel, Hot Springs, 
Ark, Annual. 





Date for Eastern lowans 


Etwoop, lowa, Dec. 12.—It has been decided 
that the annual convention of the Eastern lowa 
Retail Lumbermen’s Association will be held 
on Feb. 14, 1928, at the LaFayette Hotel, in 
Clinton. Secretary A. E. Franklin, of this 
city, advises that, while a definite program 
has not been arranged, it is planned to have 
an intensive one-day convention. The business 
meeting will be followed in the evening by a 
dinner and dance, and during the business ses- 
sions entertainment will be provided for the 
ladies. 


Southern Supply Men to Meet 


New Orveans, La., Dec. 13.—The ninth an- 
nual convention of the Southern Builders’ Sup- 
ply Association will be held in New Orleans 
Jan. 16 and 17, 1928, according to an announce- 
ment by R. L. McChesney, executive secretary 
of the organization. The selection was made 
by the executive committee of the association. 


Outline Wisconsin Program 


Muwaukeg, Wis., Dec. 13.—The program 
for the thirty-eighth annual convention of the 
Wisconsin Retail Lumbermen’s Association to 
be held Feb. 21, 22 and 23, 1928, at the Milwau- 
kee Auditorium, was approved by the board 
of directors at its meeting here last week. The 
program, while completed, will not be an- 
nounced just now, according to Don S. Mont- 
gomery, secretary. The board also approved 
the exhibit arrangements at the auditorium, 
which will be filled to capacity as soon as one 
remaining space is sold. 

A registration fee of $10 a person for non- 
members of the association and non-exhibitors 
at the convention was approved by the direc- 
tors. Admission to the auditorium will be by 
badge and there will be no registration fee re- 
quired for either members or exhibitors. 

The $10 registration fee is a precautionary 
move by the association, for the benefit of 
those directly interested in the convention, ac- 
eording to the directors. The convention is be- 


ing held for the first time in a public building, 
it was pointed out, and previous experiences at 
the conventions held in a hotel led the board 
to believe that a public building would be over- 
run with souvenir hunters, if such protection 
were not given to the exhibitors. 


Michigan Dealers’ Program 

Lansinc, Micu., Dec. 12.—Arrangements 
have been practically concluded for the thirty- 
ninth annual meeting of the Michigan Retail 
Lumber Dealers’ Association, which will be 
held on Feb. 1, 2 and 3, 1928, at the Pantlind 
Hotel in Grand Rapids. In a tentative outline 
of the program to be carried out, Secretary 
Roy B. Walborn, of this city, states that the 
business sessions will begin on Wednesday 
morning, Feb. 1, after all the delegates have 
been registered. The final business session 
will be held on the morning of the third day, 
the afternoon being left free to visit the ex- 
hibits which at least fifty-five representative 
manufacturers and others will have. 

The Old Guard will hold its annual dinner 
on the evening of Feb. 1, and on the same eve- 
ning Hoeo-Hoo will concatenate and the trav- 
eling lumber and sash and door salesmen will 
give their annual midnight frolic. The annual 
dinner dance and cabaret of the State asso- 
ciation will be held on Thursday evening, Feb. 
2, at which time cash prizes and souvenirs 
will be given to the women in attendance. 

A feature of the convention is to be a regis- 
tration booth furnished by the West Coast 
Lumber Bureau, which will represent the va- 
rious kinds of western woods. 


Trim Makers’ Annual Dinner 

New York, Dec. 14.—The Association of 
Trim Manufacturers (Inc.), comprising a large 
majority of the trim manufacturers and jobbers 
of the Metropolitan district, will hold its 
fourth annual dinner at Hotel Astor on Satur- 
day evening, Feb. 4, 1928. Jacob J. Danowitz 
is chairman of the banquet committee and 
W. A. Nixon is secretary of the association. 


Plans for Mountain Dealers 


Denver, Coro., Dec. 12.—Plans are well un- 
der way for the twenty-fifth annual convention 
of the Mountain States Lumber Dealers’ Asso- 
ciation, which will be held in this city Jan. 12, 
13 and 14, 1928, at the Cosmopolitan Hotel, ac- 
cording to Secretary T. J. Vincent. 


The morning of Jan. 12 will be given over 


to registration and visiting among the dele-’ 


gates. The convention will be formally opened 
in the afternoon at 2 o’clock. The address of 
President C. A. Black will be followed by re- 
ports from Secretary Vincent and Treasurer 
Jay T. Chapin. Results of the survey made 
by the University of Colorado bureau of busi- 
ness research with reference to the cost of do- 
ing business will come next and will be con- 
ducted by Mortimer B. Daniels and Dr. Don 
C. Sowers, of the university. The next num- 
ber of the afternoon’s program will be a dis- 
cussion on “Creating Business,” which will be 
lead by E. D. Hutchinson, of Sidney, Neb. 
This will be followed by an address by A. W. 
Holt, Chicago.- His subject is “Lumber Yards 
—Building Headquarters.” A general discus- 
sion of the subject, “Good Merchandising In- 
creases Net Profits by Developing Business 
for the Contractors,” is the last of a very well 
balanced opening session program. This dis- 
cussion will be led by Willard Reid, of Fort 
Morgan, Colo. At 5 o'clock the first evening 
a Hoo-Hoo concatenation will be held. 


The second day program opens at 10 a. m. 
and Parson Simpkin is scheduled to appear first 
with one of his worth-while addresses. He 
will be followed by another general discussion 
with the subject this .time, “Modern Merchan- 
dising of Lumber,” George C. Harris, Love- 
land, Colo., leader. “How the Retail Lumber- 
men Should Merchandise Lumber” will be the 
subject of an address by Don Critchfield, Lin- 
coln, Neb. The afternoon session will open 
with a general discussion of the subject, “Good 
Merchandising Increases Net Profits by Han- 
dling Paints, Hardware etc.,” with I. L. Rosen- 
balm, Pine Bluffs, Wyo., as leader. R. G- 
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Munroe, Denver, will talk on “Insulation.” 
“Insurance” is the subject to be handled by 
H. M. Gallagher, Denver insurance man. An 
open forum is scheduled for the following 
number. Walter F. Shaw, Chicago, representa- 
tive of the national lumber trade extension 
committee, will have the next place on the pro- 
gram, with the session ending with the elec- 
tion of officers for the ensuing year. In the 
evening the Denver Knot Hole Club will be 
hosts at an entertainment and banquet for the 
delegates and their ladies. 

Saturday morning, and the final session, will 
be opened by a report on the National Retail 
Lumber Dealers’ Association Tacoma meeting, 
meeting of the National directors in Chicago 
and also on the National cost finding system 
by Thomas C. Hurst, Arvada, Colo. This re- 
port will be followed by a discussion of the 
subject, “How Far Should the Average : Retail 
Yard Go in Carrying. Stock of Sash and 
Doors.” Leader of this discussion will be R. 
M. Mudgett, Greeley, Colo. “Selling Lumber 
by the Piece” will also be discussed by those 
present with Charles Ringstad, of Denver, 


leader. eewaeeaaneaeaaaaue 
Floridians’ Quarterly Meeting 

Or_Anpbo, Fra., Dec. 12.—Announcement is 
made by J. P. Williams, secretary of the 
Florida Lumber & Millwork Association, this 
city, that the next quarterly meeting of the 
association will be held on Feb. 9 and 10, 1928, 
in Jacksonville, Fla. 


Southwestern Iowa Retailers 


Arton, IowA, Dec. 12.—A meeting of the 
directors of the Southwestern Iowa Retail 
Lumbermen’s Association was held at Atlantic 
recently, and at that time it was decided to 
hold the twenty-second annual convention on 
Feb. 7, 8 and 9, 1928, at the Chieftain Hotel, 
Council Bluffs. Secretary R. O. Treichler, of 
this city, advises that the program has not yet 
been prepared, but that the outlines suggested 
indicate an excellent convention in prospect. 


“Pals” Set Annual Date 


PirrspurGH, Pa., Dec. 12—The annual ban- 
quet and meeting of the Pittsburgh Associ- 
ation of Lumber Salesmen will be held on Jan. 
30, 1928, in the William Penn Hotel, this city, 
according to advices received from C. K. 
Brown, secretary. Details of the program to 
be carried out will be announced later. 
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Southern Hardwood Traffic Date 


Mempuis, TENN., Dec. 12.—The fifteenth 
annual meeting of the Southern Hardwood 
Traffic Association will be held at the Hotel 
Peabody, Memphis, on Jan. 19, 1928, according 
to decision of the board of directors in ses- 
sion in the office of J. H. Townshend, secre- 
tary-manager, last Thursday. Joe Thompson, 
vice president, presided at the meeting in the 
absence of W. A. Ransom, president. 

The annual meeting will start at noon with 
a luncheon and followed by a business session. 
A talk will be heard from some traffic official 
of prominence and the election of officers will 
close the meeting, after the annual report of 
J. H. Townshend: is given. . 

Ralph May, of May Bros., was named chair- 
man of the nominating committee. P. P. Joyes, 


. W. P. Brown & Sons Co., Louisville, Ky., and 


Sam Nickey, of Nickey Bros., Memphis, were 
named members of this committee. 


Ohio District Elects 


Co.umsBus, Onto, Dec. 13.—The annual meet- 
ing of District No. 8 of the Ohio Association 
of Retail Lumber Dealers comprising Frank- 
lin County was held at the Chittenden Hotel 
Monday evening, Dec. 12, with an attendance 
of about thirty. Guests were Findley M. Tor- 
rence, of Xenia, secretary of the State associ- 
ation, and Secretary Kuhlman, of District No. 
1, comprising Hamilton County and Cincinnati. 

The committee on nominations, consisting of 
Seymour M. Brown, chairman; J. C. McNally 
and F. M. Koons, submitted the names for offi- 


cers for the coming year which was adopted. 
New officers are T. A. Jones, general manager 
of the Doddington Co., chairman; Arch H. 
Davis, of the South Side Lumber Co., vice 
chairman; Ralph M. Lucas, secretary, and 
Frank H. Lambert jr., of the Fifth Avenue 
Lumber Co., treasurer. 

Secretary Findley M. Torrence made a talk 
in which he urged a merging of lumber activi- 
ties for more efficient control and to prevent 
the overlapping of efforts of various organiza- 
tions. 

Secretary Kuhlman, of the Cincinnati dis- 
trict, explained the various activities of that 
organization, dwelling on the manner in which 
the credit bureau, the collection department 
and the cost accounting departments function. 


California Redwood Association 


San Francisco, Cauir., Dec. 10.—At the or- 
ganization meeting of the board of directors of 
the California Redwood Association, held here 
on Dec. 6, officers were elected as follows: 

President—J. M. Hotchkiss, Hobbs, Wall & 
Co., San Francisco. 

Vice president—L. C. Hammond, Hammond 
Lumber Co., San Francisco. 

Secretary-manager—R. F. Hammatt, San 
Francisco. 


Mr. Hotchkiss has now been elected to the 
highest office in the organization for the fifth 
consecutive time. 

The board of directors affirmed its policy to 
continue the redwood advertising and merchan- 














R. F. HAMMATT, 
San Francisco, Calif. 


President and Secretary, California Redwood 
Association 


J. M. HOTCHKISS, 
San Francisco, Calif. 


dising campaign and formally adopted a budget 
which, in its opinion, will permit of the execu- 
tion of that campaign. 


Massachusetts Forestry Annual 


Boston, Mass., Dec. 12.—The thirtieth an- 
nual meeting of the Massachusetts Forestry 
Association was held in the rooms of the 
Twentieth Century Club last Thursday after- 
noon. A short business session followed the 
luncheon which opened the program. State 
Forester Philip W. Ayres, of New Hampshire, 
spoke on “The Waterville and the Franconia 
Notch Purchases.” To date a little over $300,- 
000 has been realized from various sources to 
meet the purchase of the Franconia Notch res- 
ervation. Of this amount the State legisla- 
ture of New Hampshire appropriated $200,- 
000. The will of the late James J. Storrow, 
of Boston, provided an additional $100,000. 
Popular subscription and other gifts have net- 
ted about $16,000 more toward the necessary 
$400,000 which must be raised before March 
1,.1928. Tlie Appalachian Club, said Mr. Ayres, 
has given valued assistance in the work. 

Other speakers included Prof. Richard T. 
Fisher, of Harvard University, director of the 
Harvard forest at Petersham; William Roger 
Greeley, chairman of the Massachusetts fed- 
eration of planning boards, and Harris A. 


Reynolds, secretary of the Massachusetts For- 
estry Association. 
cers were elected as follows: 
President—Harvey N. Shepard, of Boston. 
Secretary—Harris A. Reynolds, of Belmont. 
Treasurer—Ernest B. Dane, of Brookline. 
Executive committee—Frederick J. Caul- 
kins, of Medford, and Preston Pond, of Win- 
chester (for three years.) 


George M. Weed, of Boston, was elected 
trustee of permanent fund for three years, and 
Harold Rowlands, of Needham, auditor for 
two years. Vice presidents were chosen for 
the various counties of the commonwealth. 
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Northwestern Hardwood Committees 


MINNEAPOLIS, M1nn., Dec 12—Following the 
annual meeting of the Northwestern Hardwood 
Lumbermen’s Association last week, D. F. 
O’Leary, president, named these committees: 
Program, F. H. Peschau, C. C. Campbell and 
Earle Gillette; traffic, E. A. Koehln and A. F. 
Wrbsky; forestry, D. F. Clark, A. S. Bliss 
and T. T. Jones; publicity, H. W. Hasslen, 
J. O. Mackie and H. Booream;; statistical, T. 
E. Youngblood, G. C. Merrick and L. S. Tuttle. 


Canadians Confer on Problems 


MonTrREAL, Que., Dec. 13.—A _ conference 
between lumber manufacturers, wholesalers 
and retailers was held at the Lumbermen’s 
Club in this city yesterday. The general pur- 
pose of the meeting was to discuss problems 
affecting the relationship between the different 
branches of the lumber industry with a view 
to finding means of improving conditions. 
The delegates at the conference were wel- 
comed by Arthur McLaurin, of Lachine, Que., 
and J. L. Bourbonniere, secretary, briefly ex- 
plained the purpose of the conference. The 
subjects discussed were “The Relation of the 
Manufacturer to the Wholesaler,” “The Rela- 
tion of the Wholesaler to the Retailer,” “Pos- 
sibility of Confining the Wholesalers and Re- 
tailers to Their Respective Fields,” “Should 
the Retailer Buy Entirely From the Whaole- 
saler?”’ “Can the Manufacturer Assist the 
Wholesaler in Better Merchandising the Prod- 
uct, and Can the Wholesaler Assist the Re- 
tailer?” “Can Lumber Be Better Manufac- 
tured and Can the Grades, Especially of 
Spruce, be Made More Definite?” “Ruinous 
Competition Between Retailers.” ; 

The meeting began with a luncheon, the 
discussion starting at 1 p. m. and lasting until 
6. After a short adjournment for dinner 
the discussion was resumed and continued in 
the evening. 





Celebrates Silver Jubilee 

New York, Dec. 12.—The Building Material 
Men’s Association of Westchester County 
celebrated its silver jubilee last Thursday 
night and incidentally it let the world know 
that it is very robust and improving rapidly 
with the passing years. The twenty-fifth an- 
niversary meeting, held at the Dixie Restau- 
rant in Dobbs Ferry, N. Y., proved to be the 
biggest gathering of any of its predecessors 
and it found each and every man present an 
enthusiastic organization worker. 

The meeting was called to order by Presi- 
dent James A. Floyd, of Yonkers. He referred 
briefly to the association’s past, told what it is 
doing in the present and gave some of its aspi- 
rations for the future. The Westchester or- 
ganization, by the way, is one of the right 
arms of the Northeastern Retail Lumbermen’s 
Association. 

After his address Mr. Floyd called on 
Charles H. Tibbits, of White Plains, a charter 
member, to give personal reminiscences of the 
association’s work. The venerable lumberman, 
now 85 years old, recalled the early days of 
the lumber industry in Westchester County 
and referred to the sterling qualities of the 
men who laid the foundation of the organiza- 
tion and of how they had at the start set up 
a code of ethics, from which they had never 
deviated. 

Tracy Cowen, of New Rochelle, the other 
charter member, also spoke and there were a 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kena! Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. L., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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BEAUMONT 
LUMBER 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 

















LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 


MILLS AT 
Moss Point. Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 











Stowers Brand 
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few words from Mr. McKinley before the two 
past presidents were called upon to give a 
more “modern” story of the association’s work. 
The past presidents are Frank M. Carpenter 
and Edward P. Hanyen. William Cornell 
read an article that appeared in a trade journal 
on Oct. 1, 1905, containing an account of the 
fourth annual meeting. 

After these exercises, reports of the: secre- 
tary, treasurer and chairmen of standing com- 
mittees were presented, followed by the elec- 
tion of officers, as follows: 

President—James A. Floyd, Yonkers. 

Vice president—Lester R. Stewart, Scars- 
dale. 

Treasurer—Maurice J. Fitzgerald, Yonkers. 

Secretary—F. Herbert Brown, Mt. Vernon. 


As this is the fourth time Mr. Floyd has 
been asked to lead the association, he was pre- 
sented with a handsome gold wrist watch. 
Charles T. Pawson made the presentation in 
a very pleasing speech. Mr. Floyd responded 
with a renewal of his pledge to put his best 
foot forward in behalf of the lumber industry 
and expression of determination to keep West- 
chester in the forefront. 

The meeting was preceded by a dinner, at 
the conclusion of which a birthday cake, em- 
blazoned with twenty-five candles, was dis- 
played. Every member present received a sil- 
ver ash tray, with the inscription “1902-1927 
Building Material Men’s Association.” 

The members were entertained by a sleight- 
of-hand performer and the celebration was 
voted a great success. 


New York Pine Salesmen Confer 


New York, Dec. 12.—A spirited meeting of 
lumber salesmen was held this evening fol- 
lowing a dinner at the Murray Hill Hotel, 
under the auspices of the Southern Pine Asso- 
ciation. The committee in charge—Tom Cren- 
shaw, Rodney Browne and Volney Leggett— 
had reached practically all sellers of southern 
pine in this territory with invitations, and there 
was an attendance of thirty-two. 


J. F. Carter, field representative of the 
Southern Pine Association, discussed the sub- 
ject of density and the many sub-subjects 
growing therefrom. End-matched lumber also 
came up for considerable discussion. The sales- 
men brought up many questions, such as these: 
Does southern pine end-matched flooring when 
laid on joists without subfloor squeak? Will 
not the shrinkage caused by heating in the 
winter time bring forth squeaks in end-matched 
floors? Why aren’t all flooring manufacturers 
end-matching? Why do not the end-matching 
mills have but one bundling, that being from 2 
to 16 feet, in 16-foot bundles, grades sepa- 
rated? The socalled “bungalow” bundling has 
little or no place in this market. Will colored 
flooring find a market? How long after kiln 
drying should strips be run to flooring? Do 
the mills follow any such time limit? 


Those who attended the meeting were: 


Tom Crenshaw, Exchange Sawmills Sales 
Co.; Rodney Browne, commission man; Volney 
Leggett. Kirby Lumber Co.; B. A. Lebett, Le- 
bett & Vasbinder; B. Duff, Cooney-Eckstein & 
Co.; T. M. Cook, inspector Southern Pine As- 
sociation; J. B. Perry, Natalbany Lumber Co.; 
W. S. Smith, Lindsley Lumber Corp.; W. L. 
Martin, A. R. Sax Lumber Co.; W. J. Noone, 
J. JI. Newman Lumber Co.; F. J. Noone, Long- 
Bell Lumber Co.; R. E. McKee, Long-Bell 
Lumber Co.; J. V. Lindsley, Lindsley Lumber 
Corp.; J. B. Leary, Hamlin, Jones & -Eaton; 
Cc. M. Hamlin, Hamlin, Jones & Eaton; Alex- 
ander M. Zack, wholesaler; C. H. Joyce, South- 
ern Pine Sales Corp.; H. M. von Bulow, South- 
ern Pine Sales Corp.; M. E. Burt, Cooney- 
Eckstein & Co.; Harry Honings, wholesaler; 
Frederiek J. Lang, Cooney-Eckstein & Co.; 
J. W. Vaslinder, Lebett & Vaslinder; Herbert 
F. Adey, Longleaf Yellow Pine Manufacturers 
Association; H, C. Spengler, Frost Lumber 
Industries; W. A. Henderson, Cooney-Eckstein 
& Co.; Edward Ball, Cooney-Eckstein & Co.; 
Philip E. Nord, Standard Lumber Co.; ¥ 
Courtney Hall, Frost & Davis Lumber Co.; 
John T. Wagner, Daugherty, McKey & Co.; 
R. W. Horn, Cooney-Eckstein & Co.; Walter 
B. Eaton, Hamlin, Jones & Eaton; W. F. Lan- 
ning, Frost & Davis Lumber Co.; J. F. Carter, 
Southern Pine Association. 





Eastern Salesmen Told About Pine 


Boston, Mass., Dec. 12.—The second meet- 
ing here of sellers of lumber under the aus- 
pices of the Southern Pine Association, was 
held last week at the Statler Hotel, and, ac- 
cording to the salesmen present, promises to be 
the start of a much wider spread interest in 
the news and information of a semi-technical 
sort about lumber, with special reference to 
hard pine. 

The salesmen were told by J. F. Carter, field 
representative of the Southern Pine Associa- 
tion, what is the correct interpretation of the 
density rule, that nature grade-marked the lum- 
ber as regards strength, and called attention to 
the reasons why the manufacturers of long- 
leaf yellow pine should seize upon this easily 
seen and easily understood means of determin- 
ing values of lumber in selling their particular 
product, inasmuch as most longleaf pine is 
dense. 

The trade extension work which the National 
Lumber Manufacturers’ Association is now do- 
ing was discussed by Mr. Carter, after which 
he dwelt on the various lectures which were 
delivered at the Forest Products Laboratory at 
Madison, Wis., last July. 

The salesmen suggested that a meeting be 
held during the annual convention of the 
Northwestern retailers, which was agreed upon, 
and this will be held during the latter part of 
January. 

Those who attended Boston meeting: L. F. 
McAleer, Wilson Lumber Co., Newton; R. F. 
Leatherbee, Leatherbee-McDonough Co.; Rex 
H. Browne, Long-Bell Lumber Co., Springfield; 
George L. Bedford, Long-Bell Lumber Co.; 
James C. Adams, H. B. Stetson Lumber Co.; 
Paul H. Besse, Exchange Sawmills Sales Co.; 
U. M. Carlton, Dix Lumber Co. (retail), N. 
Cambridge; Frederick J. Caulkins; George H. 
Corliss, S. A. Woods Machine Co.; J. F. Car- 
ter, Southern Pine Association. 


Montreal Association Elects 


MontTREAL, Que., Dec. 13.—Little change in 
the lumber industry. of Canada from condi- 
tions a year ago was reported by Claude Vil- 
liers, president of the Montreal Lumber As- 
sociation in his report at the annual meeting 
held yesterday in the Board of Trade. Mr. 
Villiers stated: 

In reviewing the lumber trade in Eastern 
Canada for 1927 one would make almost the 
same remarks as last year. In spite of the 
enormous consumption of lumber both in 
Canada and the United States for building 
operations, the curtailment of the cut over 
that of last year, which was decreased from 
the previous year, there is undoubtedly a 
definite surplus in the markets in the eastern 
part of this continent. The tremendous out- 
put from the west coast, coupled with an in- 
definite export market, is mainly responsible 
for this situation. During the year the Union 
of the Soviet Republic has shipped lumber to 
New York. This is probably due to the break- 
ing off of relations with Great Britain. In 
time this may strengthen the export demand 
of Canadian lumber in Great Britain. 


Mr. Villiers was re-élected president. Other 
officers for the ensuing year were elected as 
follows: 

Vice president—Arthur H. Campbell. 

Secretary-treasurer—H. C. Beatty. 

Directors—H. W. Grier, S. F. Rutherford, 
D. H. McLennan and E. H. Lemay. 

Mr. Villiers was selected the association’s 
nominee for election to the council of the 
Board of Trade, the association being affiliated 
with that organization. 


Most of the current farm relief proposals 
rely more or less on a broad expansion of co- 
6perative marketing practice. Those wishing 
to familiarize themselves with elementary prin- 
ciples of codperation will find a helpful and 
simple discussion in Department of Agricul- 
ture Circular 403-C, by Chris L. Christensen, 
of the bureau of agricultural economics. It 
may be obtained from the Department of 
Agriculture, Washington, D. C. 
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Activities of Lumber Clubs 


Memphis Club Slate 


Mempuis, TENN., Dec. 12.—R. Allen Taylor, 
Desoto Hardwood Flooring Co., will oppose 
S. A. (Monk) Godman, Walter N. Kelly Co., 
for the office of president of the Lumbermen’s 
Club of Memphis for the year 1928. The two 
men, the first heading the Blue ticket, and the 
latter heading the Red ticket were announced 
at last Thursday’s meeting-of the club held at 
the Gayoso Hotel. They will be voted upon 
at the annual election to be held Saturday 
evening, Dec. 17. A. L. DeMontcourt, chair- 
man of the Blue nominating committee, an- 
nounced his candidates, while J. Ellis Williams, 
of the Red nominating committee announced 
his candidates. 

Other candidates named by the Blue ticket 
are: 

For first vice president—J. R. 
Chicago Mill & Lumber Co. 

For second vice president—J. S. 
Nickey Bros. 

For directors—H. D. Moss, R. J. Hackney 
Lumber Co.; Milo Hyde, Hyde-Williams Lum- 
ber Co., and G. G. Estes, May Bros. 


Other candidates on the Red ticket are: 

For first vice president—Frank W. Dugan, 
Dugan Lumber Co. 

For second vice president—George Land, 
Hardwood Manufacturers’ Institute. 

For directors—C. M. Green, Anderson-Tully 
Co.; Almonta Smith, Chapman-Dewey Lumber 
Co., and Herman Katz, Thompson-Katz Lum- 
ber Co. 


H. B. Phillips, American Overseas Forward- 
ing Co., was renamed by both tickets for sec- 
retary-treasurer. 

Frank F. Fish, secretary of the National 
Hardwood Lumber Association, was a guest 
at the meeting and made a short talk on busi- 
ness conditions. He also told of the possibility 
of Memphis obtaining the 1928 meeting of the 
association. 


McFadden, 


Flegle, 


Wholesalers-Retailers Relations 


Battimore, Mp., Dec. 12.—A meeting of the 
Baltimore Wholesale Lumbermen’s Club, of 
which Thomas A. Myers, of Thomas A. Myers 
& Co., is president, was called last Thursday 
to hear a talk by J. J. Duffy, jr., of the Lafay- 
ette Mill & Lumber Co., on the relations be- 
tween the wholesalers and the retailers. Mr. 
Duffy, who is president of the Forest Products 
Association of Maryland, an organization of 
yardmen and building material supply dealers, 
pointed out that both the retailer and the 
wholesaler performed an important work in 
the distribution of lumber and other products, 
and that their mutual interests would be ad- 
vanced by the closest codperation. He gave 
examples out of his practical experience and 
made his discourse highly impressive. 

A luncheon was served, and the attendance 
was large, the gathering being one of the most 
successful held. The annual meeting of the 
club will take place on Jan. 5, 1928, when offi- 
cers will be elected and other business trans- 
acted. 


Women in Social Session 


Cotumsus, Onto, Dec. 12.—With more than 
100 in attendance the Woman’s Club of the 
retail lumber trade of Columbus held a social 
session at the Women’s Club. It was a Christ- 
mas party, with program and decorations to fit. 

Following an excellent luncheon, Mrs. Wil- 
liam H. Alexander, president of club, wel- 
comed the ladies. Mr. J. E. McNally, chair- 
man of the State organization of Ladies Aux- 
iliary of the Ohio Association of Retail Lum- 
ber Dealers, responded. A musical program 
consisting of Christmas carols by Mrs. Robert 
Grove; Christmas airs on a harp by Miss Mar- 
tha Prentice and a reading of Christmas 
thoughts by Miss Helen Alice Thompson fol- 
lowed. As Miss Thompson’ was_ speaking 


Santa Claus came into the room and assisted 
in the gathering of presents which were sent 


to the Franklin County Children’s Home for ~ 


distribution at Christmas. Each member 


brought one or more presents. 


Evansville Club Elects Officers 


EvANSVILLE, Inp., Dec. 14—The monthly 
meeting of the Evansville Lumbermen’s Club 
was held last night at the Vendome hotel with 
a large attendance. The committee on nom- 
inations composed of Charles Wolflin, G. E. 
Bauman and William S. Partington, recom- 
mended that the following officers be chosen 
for the ensuing year: President, Claude Wertz, 
of the Maley & Wertz Lumber Co.; vice 
president, Frank C. Storton, of the Evansville 
Veneer Co.;  secretary-treasurer, Francis 
David; directors, G. E. Bauman; Louis A. 
Holtman, of the Globe-Bosse-World Furni- 
ture Co., and E. A. Doane, of Graham Bros. 

Louis A. Holtman has been president of 
the club during the last year and Claude 
Wertz has served as vice president. The 
new officers will be installed at the next meet- 
ing, which will be held on Tuesday, Jan. 10. 

At last night’s meeting a talk on “Codpera- 
tion” was made by Dan Wertz. Other speak- 
ers were Frank C. Storton, Frank M. Cut- 
singer, G. E. Bauman and Charles Wolflin. 


Explains Kiln Drying in Foreign Lands 

Mempuis, TENN., Dec. 14—Methods used 
for kiln drying lumber in many countries of 
the world were explained in detail last night 
by Dr. S. N. Kapur, Ph.D., a native of India, 
who addressed about forty- five members of the 
Dry Kiln Engineers Club of Memphis. The 
address followed a banquet served by the club 
in honor of Dr. Kapur. E. S. Swartzbaugh, 
president of the club, presided. 

“Ninety-eight percent of the dry kilns in op- 
eration throughout Europe operate only eight 
hours a day,” said Dr. Kapur. “The workers 
go home at the completion of eight hours and 
return the next morning and start the fires 
again. This method is proving most successful 
and oak is dried within eight days by this 
process.” He explained this process helped 
rather than injured the wood and he thought 
it most practical for he feels that the system 
used in America does not allow for the proper 
drying. 

Dr. Kapur is now on a tour of the world 
studying dry kilns and other wood seasoning 
processes. He is a member of the faculty of 
the Forest Research Institute at Dehra Dun, 
India, and is specializing in timber season- 
ing. He is a graduate of Indian universities 
and also of the University of Edinburgh and 
the University of Goettingen, where he won 
his doctor of philosophy degree. 


Roofer Manufacturers’ Club Meets 


Cotumsus, Ga., Dec. 13.—The Roofer Man- 
ufacturers’ Club held an interesting and well 
attended meeting here today, with thirty-four 
members participating. 

G. L. Hume, secretary-manager of the North 
Carolina Pine Association, Norfolk, Va., spoke 
illuminatingly on trade extension and described 
the work being done by the national trade 
extension committee of the National Lumber 
Manufacturers’ Association. W. J. Strobel, 
traffic manager of the North Carolina Pine 
Association, made an interesting talk on traffic 
problems. 

D. S. Watrous, 
Oak Flooring Exchange (Inc.), Memphis, 
Tenn., explained the functions of this organ- 
ization and the benefits derived by its mem- 
bers. He suggested that the Roofer Manu- 
facturers’ Club join with it and other lumber 
producers, to the end that the exchange could 
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Chests FREE. 
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wil get this uniqne Treasure Chest without 
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Denver $4.00. Flooring shipped direct from 
mull, or iocaily from Chicago. Asay quantity, 
delivered anywhere. 
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broadcast information not only on oak flooring 
but also on other classes of lumber. This 
suggestion was taken under advisement by the 
executive committee, as was an invitation from 
Mr. Hume to the members of the club to join 
the North Carolina Pine Association. 

The finance committee of the club reported 
that the organization’s finances are in excel- 
lent condition. 





The Tiger River Lumber Co., of Shelton, 
N. C., was accepted as a member. 

The next meeting of the Roofer Manufac- 
turers’ Club will be held in Macon, Ga., Tues. 
day, Jan. 24, 1928. At that time it will be 
definitely decided whether the club will alter- 
nate its meetings between Macon and (Co. 
lumbus, or hold them exclusively in Columbus 
in the future. 


Tacoma Club’s Annual Banquet 


Tacoma, Wasu., Dec. 10.—The eighth an- 
nual banquet of the Tacoma Lumbermen’s 
Club was held at the Winthrop Hotel here 
last night with lumbermen from all parts of 
the Northwest as guests of the Tacoma or- 
ganization. J. G. Dickson, retiring president 
of the club, presided as toastmaster. 

The program opened with a short address by 
Mayor M. G. Tennent, who received an en- 
thusiastic welcome from the lumbermen_ be- 
cause of the work he has done to bring new 
industries to Tacoma. The mayor discussed 
this phase of his work. 

Gov. Roland H. Hartley was the next 
speaker on the program. After touching hu- 
morously on his political battles at Olympia and 
declaring himself happy to come from the 
capitol to the friendly atmosphere of the club, 
he discussed what the lumber industry means 
to the State of Washington and what it owes 
to the community. 

What are we doing in exchange for the 
trees we are cutting and sending out of the 
State, the governor asked. Certainly we are 
not getting what we should and are not giving 
the State what it, is entitled to for the con- 
sumption of its splendid stand of timber. 
Why is this? Because we are unwilling and 
unable to get together to obtain a price. 
Speaking as a lumberman I say we know how 
to produce lumber but we are not salesmen. 
You are letting your product go to eastern 
buyers for nothing and they are the ones that 
make the profit you should have. 

Get together, codperate, get a price. A 1200- 
year-old tree is gone when it is cut. Bring 
something back to the State when you cut it. 
You will sell just as much lumber if you sell 
it at a legitimate profit as when you sell it 
at a loss. 


C. R. McMillen, of New York, president of 
the Union Bag & Paper Co., which is con- 
structing a pulp and paper mill here, spoke 
from the standpoint of a paper manufacturer. 


The lumber industry and the paper industry 
both go back to the same thing—the tree, he 
said. Both industries are suffering from the 
same evil—overproduction. Our business is 
running us—we are not running our business. 
We try to sell on a bear market, on guess- 
work and until we learn how to figure out 
what our markets will absorb at any given 
time we will continue in our present pre- 
carious position. We must know from day 
to day the production of the entire industry, 
the lumber in transit, the amount sold and 
the inventories at our mills, and when we 
have this information we must produce what 
the market can absorb. All haphazard cur- 
tailment is useless to cure the fundamental 
problem. I am a newcomer on the West 
Coast; I love it; I have been welcomed here 
as a brother and I hope I can do my share to 
improve conditions for the entire industry 
which after all goes back to the forests. 


Thorpe Babcock, vice president of the North- 
western Lumber Co., of Hoquiam, spoke for 
the Grays Harbor lumbermen. 

I am looking back on the last ten years, he 
said. I see the wartime prosperity, the peak 
prices of 1920 and the high costs and ineffi- 
ciency which went with them. Then came 
the drop in 1921 and .the partial recovery in 
1923 and then the decline which has continued 
ever since. Prices have declined but not costs 
and today We are groping in the dark hoping 
for some solution. The situation is not cheer- 
ful. I recently read a wook called “Singing 
in the Rain” and I am glad to see that in 
spite of our difficulties we are still men 
enough to gather here tonight and sing in 
the rain. 


J. C. Buchanan, the first president of the 


club, reviewed the growth of the organization 
since its inception. He paid a handsome trib- 
ute to President Dickson for his administra- 
tion, declaring it to be the best the club has 
had. 

Each president we have had has done more 
for the club, he said. The club was founded 
on moderation and common sense. Mr. Dick- 
son has had these in full measure. I look 
forward to the golden annniversary of the 
club, and I hope to be there, when our present 
organization will be improved by the suc- 
cessive administrations, each of which will 


have set a higher standard than the one be- 
fore. 


Taking up the theme of the previous speak- 
ers Mr. Buchanan said he sees some form of 
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control as the only solution for the industry’s 
difficulties. 


Stranger things have happened than that 
the lumbermen should put the control in the 
hands of this club, he said. I do not predict 
it but I tell you that if you don’t controi it 
yourselves, it must be done for you, either by 
the State or the Government. If the State 
won’t do it and we won’t do it we must lean 
on Uncle Sam and Uncle Sam is a pretty busy 
old gentleman these days. But you must 
solve your problems or have them solved for 
you. 


Mr. Dickson then introduced E. W. Dema- 
rest, the new president of the club, who was 
received with tumultous applause. He, in turn, 
presented a handsome watch to Mr. Dickson 
on behalf of the club. The gift was inscribed 
to the “genial genius” of the Tacoma lumber- 
men. Mr. Dickson returned thanks in a brief 
address and declared the success of the admin- 
istration was due not to. his own efforts but 
to the loyal codperation of every member 
throughout the last year. 

E. A. Wright, the new vice president, and 
Karl F. Richards, the new secretary-treasurer, 
were then introduced. This closed the formal 
proceedings and the meeting adjourned to the 
roof garden where a novel musical and enter- 
tainment program was given under the direc- 
tion of Mr. Wright. 
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Laminate 


A lot of men who make and sell this laminated wood 
Have missed a lesson in it all, a fact forever good: 

That one veneer is rather thin, and may not stand the weather, The 
But three or four are mighty strong if they just stick together. 


The man who goes it all alone, who battles by himself, 
Might learn a lesson from the goods he has upon his ‘shelf, car that 
Might learn a lesson from the stuff he makes to sell to others, 
If he would laminate a bit, stick closer to his brothers. 


So all around us every day this simple truth appears, 

That people ought to laminate, as well as their veneers. 

I often wonder whether 
They couldn’t all have stood the strain if they had stuck together ? 


A lot of fellows have gone broke. 


We See b’ the Papers 


Having told everything, D. C. Stephenson 
will now tell all. 


The place to put the alcohol is in the radia- 
tor, not the driver. 

One thing is certain: 
is not an easy-chair. 

It’s hard to say whether the girls are wear- 
ing silk hose, or rubber. 

What has become of the old-fashion doll 
that used to bleed sawdust? 

Maybe what Gen. Dawes meant was that he 
didn’t choose to be vice president. 

We hang the wallpaper, when what we ought 
to hang is the artist who designed it. 

London Bridge is being rebuilt. We heard 
some time ago that it was falling down. 

Europe will have to worry about its troubles 
itself from now on. Congress is in session. 

If railroad stocks will go a little higher they 
will meet railroad earnings coming down. 

The man who goes around with a chip on 
his shoulder may soon repose on the sawdust. 

There are still, however, a number of candi- 
dates who do not choose to run away from it. 

A Chicago cabaret singer was shot. We 
knew some patron would rise up and do it 
sometime. 

Someone wants to move the capital of the 
country west. That’s where most of it 
already is. 

Senators, perhaps, Vare and Smith have been 
dropped from the payroll. This thing is get- 
ting serious. 

Whenever we pass a house and hear a row 
going on we feel sure they have a little Mus- 
solini in their home. 

Ninety percent of the people in Chicago be- 
long to churches. In Chicago you have to be 
prepared if anywhere. 

When you look at the names of the players, 
you realize that the real League of Nations is 
the American League. 

Five charges will be made against Gov. 
Johnson, of Oklahoma, one of them, presum- 
ably, that he is a governor. 

Mr. Coolidge doesn’t choose, but, judging 
by the prosperity of Mr. Wrigley, he is the 
only American who doesn’t. 

A man in Chicago was shot, but a silver 
dollar in his pocket deflected the bullet. It is 
a good thing he wasn’t a poet. 

Still, they have never perfected the moving 
picture camera to the point where it could get 
a picture of the Prince of Wales on a horse. 

Chicago has an organization called the 
Friends of Opera, but the man who needs a 
friend is the fellow whose wife makes him 
go to it. 

“Man Who Held Lincoln’s Horse During 
Civil War Dies Here,” headlines a Canton 
paper. If that wasn’t patience, we don’t know 
what is. 


the presidential chair 








“Society Girl, Shot, Is 
Silent.” That means more 
society girls will be shot. 


American people 
aren’t as much interested in 
the love that passeth under- 
standing as they are in the 
passeth all the 
others. 


The people of Chicago are 
in favor of war with Eng- 
land for just one reason, but 
it is a good one: they have a 
mayor that they would like 
to give for their country. 

Frederick Stock says that jazz is the lowest 
musical form, which is a good definition, ex- 
cept that it isn’t musical and hasn’t any form. 

If Jim Reed is nominated for President we 
may not know what the Democratic candidate 


is for, but at least we will know what he is 


against. 

It also shows what is the human idea of 
greatness. We know a man who never fails 
to mention that he was once foreman of a sec- 
tion gang. 

President Maurer, of Beloit College, says 
that the world is moving toward a new war. 
Well, we hope, if it is, that they don’t give 
Beloit the ball. 

Doctors in a New York hospital have been 
hunting for four years for the cold germ, 
when all they needed to do was to go out with- 
out their rubbers. 


A seat on the New York Stock Exchange 
was sold the other day for $310,000. A seat 
on the Stock Exchange is getting almost as ex- 
pensive as a seat in the Senate. 


Democracy 


Americans are proud of the fact that this is 
the most democratic country in the world, 
and also the most chivalrous. To prove it they 
take off their hats if there happens to be a 
lady in the elevator, unless the lady happens 
to be running it 


As Much as Anybody 


I learned this much in shanty days, 
While smarter men were learning less: 
In wintertime we want a blaze, 
Whatever else we may possess. 
A king, with all that kings desire, 
Will spread his hands before a fire, 
A lady likes, however fine, 
A little warmth along her spine. 


The world is full of many men, 
Of folks like me, of folks like kings. 
What gives us pleasure now and then? 
Why, after all, the common things. 
What good is anybody’s gold, 
Even a king’s whose toes are cold? 
What good is satin in a storm, 
No wool to keep the lady warm? 


I had this much in shanty days: 
Enough upon the pantry shelf 

To make a meal a cheery blaze 
Where I could always warm myself. 
I did not have as much as some: 

A shack, was all, to which to come, 
And something on the shelf to eat, 
‘And kindling when I needed heat. 


Yes, I was poor, I used to think, 

And yet I never starved nor froze. 
A king can only eat and drink 

And, when he shivers, warm his toes. 
In shanty days I figured out 

That shanty living wasn’t bad— 
In fact I found I had about 

As much as anybody had. 





Turnover 
and good profits 
Wholesalers and retailers 


who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and prices. 


ROW 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 





Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





wa o Your Patronage 
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Coupon | BYore) s¢: 


SAVE 


Labor and Money 


Our facilities enable 
ws to Rive extention 
alin. prompt service 


FOR SAMPLES AND PRICES 
WRENS 


SOUTHERN COUPON 0. BIRMINGHAM, ALA. 


PO BOR 346 
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Hardwoods 


O Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 
































Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 


— 
































Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our poe grade dressed stock — 
Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers . 
Short Leaf Pine and Hardwoods 








New Still for Naval Stores Production 


The old-type fire still, on which producers 
of naval stores have relied for many years for 
separating turpentine and rosin, can now be 
improved by converting it into a steam still. 
The new still is an outgrowth of the work of 
the naval stores unit of the bureau of chem- 
istry and soils, Department of Agriculture, 
under the direction of Dr. F. P. Veitch, and 
was designed recently by J. O. Reed, associate 
engineer. Although the improvement had been 
in contemplation for some time an opportunity 
to try it out came only when one of the pro- 
gressive naval stores producers of Mississippi 
appealed to the bureau for assistance in im- 
proving his still practice and in producing uni- 
formly higher grades of rosin than was pos- 
sible with the fire still. The department has 
made application for a patent covering the new 
still, which will be. dedicated to the public. 


Interest in Forest Management 


Col. W. B. Greeley, chief of the Forest Serv- 
ice, in his annual report points out that private 
timber land owners are becoming interested in 
the possibilities of forest management to a 
greater degree than ever before. The prin- 
ciple of sustained yield of timber as a working 
business policy is being giyen increasingly 
wider consideration by the forest industries 
and timber land owners. Under this principle 
only as much timber is cut annually from a 
given unit of forest land as the land is replac- 
ing through growth, so that an industry de- 
pendent upon the timber supply of this land 
can be permanently maintained. To date the 
net gains in private forestry practice still fall 
far short of providing for the future pro- 
ductivity of the 242,000,000 acres of forest land 
in industrial ownership, Col. Greeley says. 
Likewise, the area of cut-over land left in poor 
productive condition is still enlarging, though 
probably at a substantially lower rate than ten 
years ago. The current growth of timber 
probably is increasing in response particularly 
to the expanding protection of cut-over lands 
from forest fires, but still is far short of re- 
placing the current drain upon the forests. 

Among the difficulties which stand in the 
way of private forestry practice, says the chief 
forester, are the current depression in lumber 
markets, the financial obligations imposed by 
existing investments in plants or timber lands, 
the uncertainty over the future course of taxa- 
tion of merchantable timber and young growth, 
and the burden of raw material wastes still 
carried by most forest industries. 

Of our nearly 3,000,000 square miles of land 
area, all but a wholly insignificant fraction 
must make its contribution to the nation’s life 
as tilled land, grazing land, or forest land, 
says Col, Greeley. Well-directed research will 
enable us to obtain dependable knowledge of 
what land should be employed in forest crops, 
of the effect of present practice upon timber 
growing, and of the methods of production 
and utilization that will be most efficient. On 
such knowledge public policies of forestry 
can be securely based and the extension of 
private forestry soundly guided. 

The problems to be solved are of almost 
infinite number and diversity. They go far 
deeper than the development of the most eco- 
nomical and _ profitable methods of growing 
timber and utilizing forest products. They 
necessitate fundamental research in the vari- 
ous natural sciences which relate to soils, 
plant life and the organic substances which 
forests supply; they necessitate thoroughgoing 
industrial research that will make possible the 
best adjustment between our forest resources 
and our manifold requirements, and they 
necessitate economic research aimed at the 
whole great problem of land use, from the 
standpoint of present and future national 
needs. 


Col. Greeley points out that the codperative 
study on forest taxation is making progress, 


though it probably will require five or six years 
more of study. While it is not deemed advis- 
able to draw conclusions in advance of com- 
plete evidence, the investigators are now able 
to place information that has been’ gathered in 
the hands of those to whom it will be specially 
useful. Field work will be started in the Pa- 
cific Northwest in the coming year. There the 
problem is of great importance in its applica- 
tion to large areas of cut-over lands, and local 
interests are eager to codperate in its solution. 

The chief forester also points out that ex- 
tension of public forest ownership, intensified 
protection from forest fires and aggressive re- 
forestation of denuded lands are outstanding 
necessities in the program of flood control. 
While the main reliance for the control of de- 
structive floods must be placed in engineering 
works, the improvement or extension of forest 
cover is an essential element, and must be taken 
into account in any far-sighted program for 
flood prevention. 


SASS EEaa: 


New Record for Patent Applications 


During the last fiscal year a new record for 
the number of applications received was estab- 
lished by the United States Patent Office, now 
a part of the Department of Commerce. The 
total number of applications received was 113,- 
783, an increase of 3,753 over the preceding 
year and 186 over 1922, the previous record 
year. In his annual report, Thomas E. Rob- 
ertson, commissioner of patents, points out the 
impossibility of the Patent Office adequately 
coping with the rapidly increasing number of 
applications without a considerably augmented 
staff of examiners. 

For a number of years past, except for a 
two-year period when a temporary increase of 
force was provided, this branch of the Govern- 
ment has been under-staffed and the result has 
been to seriously hamper efficiency, which, in 
turn, means a resultant drag on the industries 
of the country occasioned by the delay in act- 
ing upon applications received. 

Fees collected and turned into the Treasury 
during the last fiscal year totaled $3,497,132.41, 
the largest of any year in the history ‘of the 
Patent Office. The number of printed copies 
of patents disposed of totaled 5,532,000, of 
which 3,204,000 were sold to the public at 10 
cents each, yielding an income to the Govern- 
ment of $25,000 a month. 


Biennial Census of Manufacturers 


The United States bureau of census will on 
Jan. 10, 1928, mail the blank forms on which 
reports for the biennial census of the manu- 
facturers are to be made. A report will be 
required from each manufacturing establish- 
ment whose output in 1927 was valued at $5,000 
or more. The bureau urges that manufac- 
turers be prepared to fill out their schedules 
within a few days after receipt in order that 
the tabulation of statistics may be made at 
the earliest possible moment. It is realized, 
of course, that the census can not be made 
available to the public generally until the 
responses are in from manufacturers. The 
value of statistics of this sort is largely de- 
termined by the promptness with which they 
are compiled and issued. 

The bureau takes the opportunity to em- 
phasize the importance of forest products 
statistics since most manufacturing industries 
are dependent more or less upon the forests. 
Not only are these products used as the prin- 
cipal materials in many lines of manufacture, 
but they are very important in affording ship- 
ping boxes or containers for a wide variety of 
manufactured articles and contribute the chief 
materials used in building and general con- 
struction work. These statistics also have a 
direct bearing on legislation pertaining to 
forestry and incidentally on flood control. It 
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is hoped, therefore, that lumber manufac- 
turers will recognize the importance of mak- 
ing prompt reports in response to the request 
of the bureau in order that the census of the 
lumber industry may be as complete as possible 
and made available at the earliest practicable 
moment. 


Railroads’ Part in Wood Utilization 

In addressing the Railroad Protection For- 
estry Conference called by Gov. Fisher of 
Pennsylvania to meet in the State capitol last 
week, Axel H. Oxholm, director of the Na- 
tional Committee on Wood Utilization, pointed 
out that the railroads of the country are more 
interested in a proper utilization of wood and 
the perpetuation of our forest resources than 
any other industrial group. About one-fourth 
of the lumber produced in the country is pur- 
chased by the railroads, while about a half 
billion dollars annually accrue to the railroads 
in lumber freight revenue. 

Mr. Oxholm made a strong plea for the or- 
ganization of a system of coordinated byprod- 
ucts industries with the sawmills as the center 
so as to secure a more complete utilization of 
more than one-half the tree, now wasted be- 
cause of lack of manufacturing facilities and 
markets. Under present. conditions, he said, 
commercial reforestation has a poor chance. 

An interesting point was brought out in con- 
nection with the discussion of the utilization 
of short lengths. Under present practice, Mr. 


Data on Per Capita Fire Loss 


The lowest per capita fire loss in the last five 


years was in 1926, according to the latest 
annual report of the National Board of Fire 


Underwriters, which gives statistics as to the 
value of property destroyed by fire last year in 
377 cities. These urban centers include about 


one half the population of the United States. 


Actual reports received by the fire underwrit- 
ers, covering both insured and uninsuretl losses, 
show a property damage of $178,178,874, or a 
per capita loss of $3.35. 


A highly interesting feature of the report is 
the statistics which show that fires occur with 
50 percent greater frequency in buildings of 
brick and stone than in wood structures. The 
buildings in 81 cities are classified as to type 
of construction and the number of fires oc- 
curring in each type. In these 81 cities there 
were 266,636 brick and stone buildings in which 
6,719 fires occurred, approximately a ratio of 
25.2 fires a thousand buildings. In the same 
cities were 962,938 wood buildings in which 15,- 
638 fires were reported, or a ratio of 16.2 fires 
a thousand wood buildings. 

Of the 81 cities, only 11 show a decrease in 
ratio of fires in brick and stone buildings as 
compared with frame, while approximately 
seven times as many report increases in the 
number of fires per thousand brick and stone 
buildings. These increases range from only 2 
percent to as high as 2,535 percent in Walla 
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Causes of Farm Fires as Compiled by National Board of Fire Underwriters 


Oxholm said, the minimum weight in carload- 
ings permits the loading of two lengths of 16 
feet, but leaves vacant a 6- to 8-foot space im- 
mediately behind the car door. By using short 
lengths and encouraging other consumers to 
do likewise, the railroads would cause the com- 
plete utilization of this waste space, thereby 
increasing their freight revenues. 

Foreign lumber in increasing quantities is 
reaching our shores, Mr. Oxholm stated, and 
the railroads are not deriving much freight 
revenue from this source. The strange feature 
in regard to some of these imported supplies 
is that the lumber is cut from logs of such 
small dimension that they would be considered 
as unmerchantable for lumber manufacturing 
purposes in most districts of the United States. 

Mr. Oxholm also made a vigorous plea for 
the promotion of grade-marked lumber, declar- 
ing that a definite quality indication on each 
piece of lumber produced would establish a 
greater degree of confidence on the part of 
consumers. 

In conclusion, he advocated that the forest 
industries be put on the same basis of utiliza- 
tion as the packing industry, the object being 
to enhance the value of standing timber in 
order to make reforestation commercially feas- 
ible. The cost of the finished products, he said, 
would be reduced on account of the greater 
diversification enabling the manufacturer to 
distribute his costs over a greater variety of 
products. 

More than 100 railroad executives and oper- 
ators connected with the railroads of Penn- 
sylvania were in attendance at the meeting. 


Walla, Wash. There were 75 brick and stone 
buildings in Walla Walla, according to the re- 
port, which in 1926 registered 32 fires, or a 
ratio of 427 fires a thousand buildings. The 
4,500 frame buildings in that city had only 73 
fires, or a ratio of 16.2 a thousand. There were 
26 times as many fires a thousand buildings in 
brick and stone as in frame. 

While Walla Walla may be an extreme case, 
building engineers of the National Lumber 
Manufacturers’ Association point out that Bell- 
ingham, Wash., had 8 times as many fires a 
thousand buildings in brick and stone as in 
wood; New Rochelle, N. Y., had 13 times as 
many; Boise, Idaho, 10 times as many; Eau 
Claire, Wis., 9 times as many; Haverhill, Mass., 
7 times as many, and so on down a long list. 


The engineers point out that this informd- 
tion furnished in the annual report of the Na- 
tional Board of Fire Underwriters is reassuring 
to the public, inasmuch as about 75 percent of 
the population of the country live in wood 
houses. 


Partnership Dissolved 


CHILLICOTHE, ILL., Dec. 12.—Announcement 
is made here that the partnership of Hunter, 
Allen & Co., of Winchester and Alsey, IIl., has 
been dissolved, effective Dec. 1, 1927. R. F. 
Hunter, of the Hunter Lumber Co., Chilli- 
cothe, has sold his interest in Hunter, Allen & 
Co. to F. H. Allen, of Winchester, who will 
conduct the concern in the future under the 
name of the Allen Lumber Co. 








HUDSON 
Oak Flooring 


Quality Right 
Price Right 


Right in these two points lies 
the secret of the outstanding suc- 
cess of Hudson Oak Flooring. 
Builders buy it because it offers 
big value for the money and of 
course this means steadily in- 
creasing sales for dealers. Sell 
Hudson Oak Flooring. You'll 


find it a money-maker. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 


Plants at 
MEMPHIS, TENN. VICKSBURG, MISS. 








North Carolina Pine and 
West Virginia Hardwood 














: - CASING, 
ye yey BASE AND 
Capacity, 250,000 feet MOULDINGS 
a a 2 Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 








Buuce OAK FLOORING .... 
THE Best Oak dooung i: 


kansas short leaf pine mouldings, finish and boards; 
beech and.gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 














Business Cards of Wood 


Sections of wood about 1/64 of an inch thick cut 
across the grain. Beautiful in finish and supris- 
ingly flexible and durable. A most interesting 
novelty for the lumber salesman. 

Write for samples. 


CARDS OF WOOD, Lowville, N. Y. 














UMBER DEALERS ARE 


SELLIN G the next thing to an- 
tiques in many of the designs of Curtis Wood- 
work—and making money doing it. Would you 
like to know how? Write Curtis Companies 
Service Bureau, ‘708 Curtis Bldg., Clinton, Iowa. 
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ake ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


Also :— 
1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 














Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 
Old York Road & Butler St., PHILADELPHIA, PA. 


























Lumbermen’s Home 


SEATTLE 


YOU are 
Welcome 


From $3.00. 
All Baths. 


New 
Washington 
HOTEL 


New Ownership. 
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Put 


“a 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library in 
America. 


Wouldn't you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?— anything 
so likely to delight librarian, teach- 
ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Armericanfiunberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 

from you ! 
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Business Changes 


ARKANSAS. 


Searcy—Searcy Lumber Co. sold 


to Wood-Freeman Lumber Co. 

COLORADO. Denver—Heffner Lumber & Mfg. 
Co. sold to Western Builders Supply & Invest- 
ment Co. 

FLORIDA Fort Lauderdale—Fort Lauderdale 
Planing Mill succeeded by Dreschler-Lucas Wood- 
working Corporation. 

ILLINOIS. Alsey and Winchester—Partnership 


of Hunter, Allen & Co. has been dissolved as of 
Dec. 1, R. F. Hunter having sold his interest to 


F. H. Allen and the name of the new company is 
Allen Lumber Co. 

INDIANA. South Bend—Cyrus C. Shafer Lum- 
ber Co. is not moving to Cairo, Ill., as has_been 
reported; the main office remains in South Bend. 

KANSAS. Liberal — Anawalt-Fortna Lumber 
Co. succeeded by Anawalt Lumber Co., F. W. 


Fortna having sold his interest to his partners; 
Roy Smith, formerly of Larned, will be manager. 
MICHIGAN. Middleville—Hoyt Lumber Co. suc- 
ceeded by Middleville Lumber & Coal Co. 
Sturgis—Citizens Lumber Co., controlling in- 
terest sold to E. C, Godfrey, of Jackson, Mich. 
MINNESOTA. Walker—Walker Lumber Co. sold 
tk .. S. and A. R. Bailey. 
MONTANA. Anaconda—Chas. W. 
ceeded by Gimble Lumber & Fuyel Co. 
NEW JERSEY. Madison—Joseph M. Smith Co. 
sold to Morris Coal & Lumber Co. 
NEW YORK. New York—J. B. Perry sold in- 
terest in Perry-Wylly Co. 
New York—Litchfield Lumber Co. (Inc.) moving 
office to Room 303, No. 103 Park Avenue. 


NORTH CAROLINA. Thomasville—S. M. Tucker 


Allin suc- 


and R. R. Ragan, owners of the Columbia Panel 
Co., have acquired plant of the North State 
Veneer Co. and will enlarge and operate. 

OHIO. Celina—Mersman Bros.-Brants Co. 


changing name to Mersman Bros. Corporation. 


OREGON. Sheridan—Scaye Balfe has sold his 
interest in the sawmill of Reller & Balfe Mill Co. 
to F. A, and George Reler. 


PENNSYLVANIA. Sharpsville—Parker & Lee 
Co. succeeded by Lee Supply Co. 
TENNESSEE. Memphis — Coleman-Hackner 


eed Co. succeeded by R. J. Hackney Lumber 
0. 

Shelbyville—L. L. Edwards has bought the Shof- 
ner Feed Store and will operate under name of 
L. L. Edwards Lumber Co., handling lumber and 
building materials, feed, salt and flour. 

TEXAS. Denton—Jas. B. 
Clem Lumber Co. 

WASHINGTON. Snohomish—L. N. Markle has 
sold half interest in the sawmill and logging 
business of Markle Bros. Lumber Co. to Guy D. 
Drucker. 

WEST VIRGINIA. Bridgeport—The Southern 
Pine Lumber Co. of Clarksburg, has acquired 
property of Bridgeport Lumber & Construction Co. 


Farris succeeded by 


and will operate; separate lumber yards will be 
maintained. 

Incorporations 
CONNECTICUT. New Britain—New Britain 


Lumber Co. increasing capital to $400,000. 


FLORIDA. Tampa—Tampa Pine Products & 
Medicine Co., incorporated; capital, $50,000. 

Miami—Sebastian Lumber Co., incorporated; J. 
R. McDaniel, 1443 N. W. Sxith St. 


GEORGIA. Savannah—W. W. Smith Lumber 
Co., incorporated; capital, $75,000; to establish 
hardwood plant on Louisville Road. 


ILLINOIS. Naperville—Chas. L. Schwartz Lum- 
ber Co., incorporated; capital, $250,000; old con- 
cern, 

Rockford—lllinois Lipman Refrigerator Co., in- 
corporated; capital, $25,000. 

LOUISIANA, New Orleans—Standard Handle 
Mfg. Co., incorporated. 

New Orleans—Orleans Lumber Co., incorporated; 
capital, $20,000. 

MINNESOTA. Park Rapids—Borgerding Lum- 
ber Co., incorporated. 

MISSOURI. St. Louis—C. J. Reinecke Lumber 
Co., incorporated; capital, $10,000; retail; 801 S. 
Broadway. 

NEW YORK. Albany—John Robinson Co., in- 
corporated; 650 shares, par value $100; 500 shares, 
no par value, 

Brooklyn—Brooklyn Consolidated Lumber Cor- 
poration, incorporated; capital, $20,000; 143 Lib- 
erty Ave, 

OHIO. Columbus—City Lumber & Garage Build- 
ers’ Association, incorporated; 250 shares no par 
value; to deal in lumber and do garage building. 

OREGON. Bandon—W. J. Swett Timber Co., 
incorporated; capital, $150,000; sawmill. 

Grande Ronde—Al. V. Johnson Lumber Mills, 
incorporated; sawmill; capital, $10,000. 

Portland—cC. H. Fisher Lumber Co., incorpor- 
ated; capital $5,000. 

PENNSYLVANIA. Warren—Mohawk Veneer Co., 
reincorporated under Pennsylvania laws as Mo- 
hawk Plywood Co. 

TENNESSEE. Decaturville—Decaturville Lum- 
ber Co., incorporated, 





TEXAS. Dallas—American Body Co. increasing 
capital from $60,000 to $86,650. 

VIRGINIA. Northwest—Powers Land & Lum- 
ber Corporation, incorporated; capital, $75,000. 


WASHINGTON. Anacortes—Red Top Lumber 
Co, incorporated; capital, $20,000; sasamill. 

Port Townsend—Port Townsend Mill Co., in- 
corporated. 

Seattle—Commercial Lumber & Trading Co., in- 
creasing capital to $16,000. 

Sunnyside—Super-Tex Co., incorporated; capital, 
$10,000; building materials. 


New Ventures 


ARIZONA. Coolidge—P. W. Hamilton opening 
lumber business. 
ARKANSAS. Wilson—W. A. Brasher Lumber 


Co. starting in retail lumber business. 


KENTUCKY. Morehead—Proctor Lumber Co., 
new yard on East Main St. 
MISSISSIPPI. Greenville—Southern Stave & 


Lumber Co. will open in about four weeks. 

NEW JERSEY. Upper Montclair—W. D. 
opening wholesale lumber business. 

NORTH CAROLINA. Greensboro—McClamrock 
Builders Supply Co. opening retail lumber business. 

Randleman—J. J. Harper has started a chair 
manufacturing plant. 

Wilmington—wW. A. Corbett opening crate manu- 
facturing plant. 

OHIO. Sycamore—Melvin Glazier has _ started 
a retail lumber business. 

OREGON. Klamath Falls—G. V. Drake has en- 
gaged in the sawmill business as Drake Lumber 
Co. 

Portland—Cully Road Lumber & Supply Co. 
has started in business at 876 Cully Road, 
PENNSYLVANIA. Scottsdale—Dexter 
& Flooring Co. has started in business. 
TENNESSEE. Memphis—E. C. Speeg Lumber 

Co, opening wholesale hardwood business. 

TEXAS. Wichita Falls—Taylor Wheel & Body 
Works opening at 300 Ohio Ave. 

WASHINGTON. Mount Vernon — Blackwell- 
Sager Lumber Co. has started in business. 


New Mills and Equipment 


ARKANSAS,  Yellville—Dillard Bros. installing 
planing mill: will operate as Yellville Lumber 
& Planing Mill Co., specializing in oak fiooring. 


Kelly 


FLORIDA. Miami—A,. C, Grimm Co. (Inc.) 
erecting addition to cabinet factory. 
MISSISSIPPI. Vicksburg—Lamb-Gary Lumber 


Co. erecting woodworking plant and planing mill 
at King’s, a few miles north of city. 

OREGON. Heppner—R. W. Volle and Alfred 
Medlock establishing a sawmill on Rhea Creek. 

TENNESSEE. Johnson City—Sells Lumber & 
Mfg. Co. rebuilding burned plant with six kilns 
of three tracks each; sprinkler system throughout, 

VIRGINIA, Scottsville—C. B. Harris, sr., will 
rebuild the recently burned structure occupied hy 
woodworking plant of L, L. Hayman. 

WISCONSIN. Milwaukee—Waltham Piano Co. 
to build $100,000 addition to plant here to be 
used for manufacture of combination’ electric 
piano and radio. 

Superior—National Lumber & Creosoting Co., of 
Texarkana, Ark., will build a creosoting plant 
here. 


Casualties 


ARKANSAS. Waldron—Fire destroyed the stave 
mill in east Waldron belonging to Scott County 
Land & Lumber Co. Will be rebuilt. 


ILLINOIS. Chicago—Edward Hines Lumber Co., 
loss by fire in yard at 2431 South Lincoln St. 


INDIANA. Indianapolis — Indianapolis Box & 
Separator Co., loss by fire, $20,000. Much of the 
loss was in machinery. 

Peru—W. C. Redmon & Son, basket and furni- 
ture manufacturers, loss by fire, $15,000. 


LOUISIANA. New Orleans—St. Bernard Cypress 
Co., loss by fire in planing mill, drying shed and 
kilns, $100,000. 


MISSOURI. Kansas City—Sheffield Car & Equip- 
ment Co., loss by fire in the wood mill. 


OHIO. Columbus—Capitol Hardwood Co., loss 
by fire, $4,000; building and machinery damaged. 


OKLAHOMA. Altus—Rounds & Porter Lumber 
Co., loss by fire which destroyed plant and yards; 
total loss including other concerns, $375,000. 


REFORESTING of idle land in western New 
York is being given a big impetus by action 
of the boards of supervisors of several coun- 
ties. The board of Erie County, in which 
Buffalo is located, has voted to expend $55,000 
over a period of four years. The appropria- 
tion for the first year is $25,000. This amount 
was increased from the $15,000 first voted, so 
that the plan may be given a fair trial. Not 
more than $18 an acre will be paid for the 
land. A recommendation to appoint a county 
forester was approved. 


Lumber . 
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Newsy Items of Hoo-Hoo 


Detroit Club Opens Season 


Detroit, Micw., Dec. 12.—One hundred and 
fifty guests braved the wintry blasts to attend 
the first winter season activity of the Detroit 
Hoo-Hoo Club on the evening of Dec. 8 in the 
General Motors Building. Hunter M. Gaines 
acted as toastmaster in place of President 
Larry O. Smith, who, though ill, was present 
at the meeting despite his doctor’s orders. 

Jay H. Lewis, vice president of the club, 
spoke on its aims and endeavors, urging close 
cooperation of the membership and the indus- 
try. Other speakers were Charles W. Weeks, 
president emeritus of the club and State coun- 
selor; Charles W. Kotcher; P. A. Gordon, and 
Douglas Malloch, Lumberman Poet of the 
AMERICAN LUMBERMAN, Chicago. A _ special 
quartet furnished vocal selections, with an or- 
chestra completing the entertainment features 
of the meeting. 

The next dinner of the club will be held on 
Jan. 24, 1928. 


To Give Christmas Parties 

Sr. Louis, Mo., Dec. 13.—Christmas parties 
for orphans and other unfortunate children 
will be given on Dec. 22 by Hoo-Hoo clubs 
of St. Louis, Los Angeles, San Francisco and 
the Twin Cities, it was announced at Hoo- 
Hoo international headquarters here today. 

The St. Louis entertainment will be given in 
the auditorium of the Chamber of Commerce, 
and will be in charge of a committee appointed 
by Marvin E. Meacham, president of the club, 
as follows: Frank J. More, chairman; Fred 
Christmann, Christmann Veneer & Lumber 
Co.; Larry Oeth, Exchange Saw Mills Sales 
Co.; Arch Franklin, Central Coal & Coke Co., 
and Harry D. Gaines, Thomas E. Powe Lum- 
ber Co. The committee will be assisted by the 
Hoo-Hoo Hostess Club, of which Mrs. Hal C. 
Ball is president. Last year the club enter- 
tained 150 children, inmates of five orphan- 
cages. 

At Los Angeles the Hoo-Hoo club commit- 
tee in charge is composed of Gus Hoover, 
chairman; B. W. Byrne, Frank Burnaby, Berne 
S. Barker, B. W. Bookstaver, T. B. Lawrence, 
Mel Coe, Floyd Dernier and Roy Stanton. 


Message to Hoo-Hoo 


SpoKANE, WasH., Dec. 10—J. M. (Jim) 
Brown, Snark of the Universe and George 
Duffy, delegate of the Spokane Hoo-Hoo Club 
to the recent Miami convention, were the 
speakers at the weekly luncheon of the club 
yesterday noon at the Davenport Hotel. They 
told of their trip and gave brief reports of the 
convention. In addition “Jim” read a message 
to the members of Hoo-Hoo which is to appear 
in the bulletin, in part, as follows: 

If you will turn back the pages of our his- 
tory for a few years and visualize our prog- 
ress, step by step, and year by year, you will 
then appreciate our possibilities. Why are 
we destined for a wonderful future? Because 
our membership is composed of men from all 
organizations and all branches of one of the 
great industries in America. All that we 
need to bring to fruition the dreams of our 
founders, our past officers, and our interna- 
tional secretary, is harmony and codéperation. 

Our chief objective is the betterment of the 
lumber business; to make for lumbermen 
Health, Happiness and Long Life. What will 
do more to secure these three blessings than 
2 prosperous business? In order that our 
business may be prosperous, we must be able 
to compete; therefore, our aim should be to 
do everything within our power to assist 
men in all branches of the business in this 
era of keen competition. We have a product 
of which we can be proud. It is God given 
and our first thought should be its perpetuity. 


‘That we may perpetuate our forests, let us 


marshal our entire force and get behind For- 
ester Greeley and his staff, in assisting them 
in their program of fire prevention and re- 
forestation, Let us ever be alert in watching 


our tax referendums and do what we can to 
secure tax legislation. 

Our next problem is the so-called substi- 
tutes. We want to be fair, and we are going 
to be fair, but we must assist in showing to 
the world the practicability of wood where it 
is practicable, and the impracticability of sub- 
stitutes where they are not practicable. 

It is my opinion and I think most lumber- 
men will concur in it that we are many years 
behind in our extension work. There has 
been recently organized through the National 
Lumber Manufacturers’ Association, a trade 
extension campaign, under the able super- 
vision of John M. Gibbs, who, with his assis- 
tants, will map out a campaign which, when 
sufficiently under way, will be intensified to 
a degree that will make up for our past dere- 
liction. 

Please bear in mind that year by year the 
personnel of our officers is changed, therefore 
it behooves us who have Hoo-Hoo at heart 
to keep closely in touch with the work of our 
office in St. Louis; to render every assistance 
possible; to make our reports promptly; and 
when called upon for advice to be careful in 
our decisions. 


Hoo-Hoo Appointments 


St. Louris, Mo., Dec. 14.—The following ap- 
pointments were announced today by Henry 
R. Isherwood, secretary-treasurer of Hoo- 
Hoo: 

Roy M. Cross, Eastern & Western Lumber 
Co., Salt Lake City, Counselor for Utah, to 
succeed Harry W. Culbertson, of E. V. Smith 
& Co., Salt Lake City. 

Roy H. Felt, Chapin Cedar Co., Salt Lake 
City, Vicegerent Snark for Utah, to succeed 
S. F. Norton, of the Badger Coal & Lumber 
Co., who was Vicegerent for the Ogden dis- 
trict, and Robert H. Anderson, Anderson & 
Sons Co., who was Vicegerent at Logan. 

Ralph Lane, Newark, Vicegerent Snark for 
New Jersey, to succeed George W. Bogan. 


Tells About Trade Extension 


MILWAUKEE, Wis., Dec. 12.—Walter F. 
Shaw, Chicago, manager of the central divi- 
sion of the lumber trade extension committee, 
told members of the Milwaukee Hoo-Hoo Club 
at their meeting at the Hotel Pfister here on 
Dec. 8 about the plans for the trade exten- 
sion program now under way by the National 
Lumber Manufacturers’ Association. He was 
the main speaker of the meeting. 

Harry Koerble, of the John Schroeder 
Lumber Co., was unanimously endorsed by the 
club, on the motion of State Counselor E. A. 
Ehlert, for Vicegerent Snark. The recom- 
mendation will be forwarded to the Supreme 
Nine of Hoo-Hoo and the Snark of the 
Universe for confirmation. 

Otto T. Salick, Milwaukee, president of the 
National Building &-Loan Association, has 
been invited to address the Hoo-Hoo meeting 
on Jan. 5, on the subject of closer codperation 
between building and loan associations and the 
building material dealers. This will be of par- 
ticular interest to those who sell direct to the 
consumer. All building material dealers in the 
city are to be invited to the meeting. 


Added to Bureau’s Field Staff 


Loncview, Wasu., Dec. 10.—Louis Van 
Snyders, during the last year secretary of the 
Pacific Northwest Millwork Institute, has been 
added to the field staff of the West Coast 
Lumber Bureau. Mr. Van Snyders has had 
almost twenty years’ experience with millwork 
and lumber in the Northwest and is well 
known in West Coast millwork circles. He 
has had experience in estimating complete 
frame buildings, selling direct to the trade in 
Wisconsin, Minnesota, and South Dakota, 
managing a retail lumber yard, organizing price 
lists, making contact between millmen and 
architects, and as instructor of millwork cost 
estimating courses. 





$1,297,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—All the 
merchantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 12,000 acres in Town- 
ship 27 S., Rs. 7, 8, and 9 E., and 
Township 28 S., Rs. 8 and 9 E., W. M., 
Deschutes National Forest, Oregon, 
estimated to be 70,496,000 feet of 
western yellow pine, 10,536,000 feet of 
sugar pine, and 265,000 feet of west- 
ern white pine; and an unestimated 
amount of Shasta fir and lodgepole 
pine to be cut at the option of the 
purchaser. 


STUMPAGE PRICES. — Lowest rates 
considered, $3.75 per M. for western 
yellow, sugar, and western white pine 
and $0.50 per M. for other species. 
Rates to be readjusted every three 
years. y 

DEPOSIT. — $6,000 must be deposited 
with each bid to be applied on the 
purchase price, refunded, or retained 
in part as liquidated damages, accord- 
ing to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids 
will be received by the District 
Forester, Portland, Oregon, up to and 
including February 6, 1928. 

The right to reject any and all bids 
is reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Port- ° 
land, Oregon, or the Forest Supervisor, 
Bend, Oregon. 








FIGURE 
Any House 


in oe Minutes 


With the new wonder book, “Auto- 
matic Building Costs,” you can figure 
almost any house, frame, brick or 
tile, any price, in 5 minutes. Simple 
to use, absolutely reliable. Sounds 
unbelievable, but it’s true. 


We will send this book for § days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 








Just Mail This Coupon J 


tooo ee 


Automatic Building Costs Co., 


1 12-17-27 j 
30 North LaSalle Street, 

| Chicago, Illinois. i 

4 Send “Automatic Building Costs”. After 5 days I } 
will either return the book by parcel post insured , 

| or remit your special introductory price of $15. 

agit: Sess maeatiniacs <1ctteenabebosbarees | 

S RGR... - 3222+ -55-- ee SRE l 


* Subject to.arrangements we have with a few lumbermen who aided 


us in testing this book. 
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Cc CALIFORNIA FC 
"Pe mere White Pine 


alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











¥ CALIFORNIA 4 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 








Crocker Building, - - San Francisco 
Lane Mortgage Bidg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, \ : 

36 North Michigan Avenue t Chicago 
W. O. W. Building, - - . —— 
Bankers Trust Bldg, - - ianapolis 

% J 





/ California \ 
White Pine 


BOX, SHOP AND CLEARS 








H. B, Hewes, C. D. Terwilliger, 
President Sec.-Treas, & 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman hen, Gee. O 
J. W. McWilliams reas. 








We invite your inquiries and orders. 
Clover Valley Lumber 


No Coe, ere eona 





California White Pine 
California Sugar Pine 
California | California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


. Monadnock Bldg., 
Frederic S. Palmer, san rancisco. CAL. 











California“ Pine 


SHOP 
MOULDINGS 


SELECTS 
COMMONS 





Cray? 


Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL 


News Notes from Ame 


Tacoma, Wash. 


Dec. 10.—E. W. Demarest, president Pacific 
National Lumber Co., will be the next presi- 
dent of the Tacoma Lumbermen’s Club, suc- 
ceeding J. G. Dickson, president Pacific States 
Lumber Co. Mr. Demarest was elected at the 
first meeting of the new board of trustees 
held here Wednesday. E. A. Wright, of the 
Pacific Mutual Door Co., who has acted as 
chairman of the entertainment committee, 
was named vice president, succeeding Roy 
Sharp, of the Mountain Lumber Co. Karl F. 
Richards, sales manager Pacific States Lum- 
ber Co., was elected secretary-treasurer in 
the place vacated by J. J. Dempsey. No busi- 
ness meeting of the club was held yesterday, 
as the annual banquet, at which the new 
officers will be installed, is to take place this 
evening at the Winthrop Hotel. 

The Tacoma Chamber of Commerce has un- 
der consideration the invitation of Pacific 
Northwest shingle manufacturers to assist 
in sending a representative to Washington to 
work for a tariff on shingles at the coming 
session of Congress. Favorable action on the 
request is anticipated. 

A brief but furious gale last Friday night 
did considerable damage to the log storage 
areas maintained on the east side of Com- 
mencement Bay by the Wheeler, Osgood Co., 
the Cascade Timber Co. the Tacoma Tug & 
Barge Co., and other logging operators end 
towboat companies. The wind tore the booms 
apart and scattered logs all along the water- 
front. All available tugs were at work for 
several days salvaging the sticks. The :oss 
here is estimated at $25,000. Saturday an 
even heavier gale down Puget Sound caused 
the loss of several large rafts of logs, which 
were broken up and scattered over a wide 
area. 

Cargo shipments of lumber over the Tacoma 
docks during the present week: From the 
Baker, Shaffer and McCormick docks and Por- 
tacoma piers, 3,815,000 feet; Tacoma Harbor 
Lumber Co., 750,000 feet; Puget Sound Lumber 
Co., 610,000 feet; Defiance Lumber Co., 1,200,- 
000 feet; Tidewater Mill Co., 1,350,000 feet; 
Dickman Lumber Co., 400,000 feet, and St. 
Paul & Tacoma Lumber Co., 250,000 feet—a 
total of 8,375,000 feet. Destinations: Atlantic 
coast, 1,925,000 feet; California, 2,850,009 feet; 
Japan and China, 2,115,000 feet; South 
America, west coast, 510,000 feet, and Europe, 
975,000 feet. Other than lumber: The Atlan- 
tic coast took 1,660 bundles broom handles, 
14,000 feet cross arms, 6,275 doors and 5,800,- 
000 shingles. South America, west coast, 
took 1,000 tons box shook. Europe took 190 
tons floor blocks, 1,200 doors and 112 bundles 
broom handles. 

A new marine house flag, that of the St. 
Paul & Tacoma Lumber Co., made its first 
appearance on the waters of Puget Sound last 
Saturday when the steamer Pacific Fir, owned 
by the Ocean Transport Co. and taken by the 
local mill on a time charter, sailed for the 
Atlantic coast. The flag has a white back- 
ground with a diagonal blue stripe in which 
is lettered in white the words “St. Paul & Ta- 
coma Lumber Co.” A green fir tree appears in 
the upper right and lower left corners. The 
Pacific Fir took 6,100,000 feet, all from the 
St. Paul mill, while at the same time the 
steamer Montana sailed for the Atlantic coast 
with 4,000,000 feet. This is the largest cargo 
shipment ever made by the St. Paul company. 
It is reported on the local waterfront, and not 
denied by officials of the mill, that the charter 
of the Pacific Fir is an experiment to deter- 
mine whether by handling the ships them- 
selves, and expediting loading and discharg- 
ing at both ends of the voyage, the cost can 
not be reduced. 

A demand for two fire hydrants in the 
Hylebos waterway district was made on the 
city council last Monday. The district was 
recently annexed to the city and the demand 
for adequate fire protection was made by the 
mills in the district. Paul H. Johns presented 
the petition. 

Another industry brought to Tacoma by the 
location here of pulp and paper factories is 
the Northwest Mineral Products Co., capital- 


i 


ized at $100,000, which will manufacture trade 
talc for pulp and paper mills. The company 
will start factory construction at once. 

The final distribution of the assets of the 
defunct Midland Lumber Co. and the digs- 
charge of Charles M. Anderson, receiver for 
the company, were approved in the county 
courts last week The disbursements already 
made include a 20 percent dividend to gen- 
eral creditors 

W. W. Griffith, of Chicago, who is to be 
general resident manager for the Union Bag 
& Paper Co. in Tacoma, arrived here yester- 
day accompanied by C. R. McMillen, of New 
York, president of the company. 


Spokane, Wash. 


Dec. 10.—Zero temperatures in some places 
during the last few days, and snow of vary- 
ing depths throughout the Inland Empire, 
have provided frozen roads for truck hauls 
in the woods. Where sleighs are used, it is 
now possible to begin hauling. Milton Mc- 
Goldrick, of the McGoldrick Lumber Co., said 
today: ‘‘We have had full crews in the woods 
since about Sept. 1, but operations have been 
very slow and expensive because of wet and 
mud. With the snowfall, we can start full 
operations and continue until spring.” Prices 
of lumber show no change, and business is 
quiet, with the expectation general that it 
will remain so till after the first of the year. 

The annual meeting of the Weyerhaeuser 
Sales Co. will be held next week. Following 
this, I. N. Tate, general manager, will speud 
several weeks in the East, joining Mrs. Tate, 
who is there now for the Christmas holidays 
which will be spent with their son Dickenson 
who is a senior at Andover. 

John Humbird, vice president and manager 
of the Victoria Lumber & Manufacturing Co., 
Chemainus, B. C., arrived in Spokane yester- 
day on a business trip. 


Vancouver, B. C. 


Dec. 10.—Unusually cold weather and 
heavy snowfalls this week have caused cur- 
tailment of at least 50 percent in log pro- 
duction. Several of the larger operations are 
frozen up. Practically all minor operations 
in the hemlock and cedar belt are closed down. 
November log production fell off 15 percent 
below October, this reduction being chiefly in 
fir. Fir logs continue firm at list, $10, $15 
and $20, but there will probably be a rise in 
price after the first of the year. The cedar 
market is also strengthening, as cedar stocks 
are at least 30 percent below normal. Hem- 
lock logs continue firm at $11. Stocks are 
shrinking slightly each week. 

The mills have about all the export busi- 
ness they can handle for December and Janu- 
ary. A satisfactory volume of orders is being 
booked from all foreign markets except Au- 
stralia, which continues very quiet. Inquiries 
from the Argentine have increased to such an 
extent that two steamship lines have inaugu- 
rated regulat monthly services from British 
Columbia ports. 


Portland, Ore. 


Dec. 10.—Logging in the Columbia River 
district has slowed down, the output being 
about 50 percent of capacity. Most camps 
are running, but with a reduced number of 
sides. In another week or so, however, the 
shutdown will be general. Resumption of 
work will depend largely on the weather. The 
recent heavy rains did much damage to the 
logging railroads and repairs will be delayed 
unless the weather is favorable for several 
weeks. There is no surplus of logs on the 
river, and prices are bound to remain firm 
throughout the winter. 

The fir lumber market continues quiet, but 
an improvement is looked for after the in- 
ventory period, and it is said that mills are 
not eager to book business far in advance at 
prevailing prices. There have been no fur- 
ther announcements in regard to shutdowns. 

The demand for western pine is rather quiet 
too, and the mills of the Inland Empire are 
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easing up production considerably. A little 
jess than half the mills have shut down for 
the holiday season, and the others are plan- 
ning to follow suit in a few days. 

Charles E. Miller, vice president West Ore- 
gon Lumber Co., was named a member of the 
State Fish and Game Commission, to succeed 
I N. Fleischner, who passed away. 


Seattle, Wash. 


Dec. 10.—H. J. Bratlie, of Bratlie Bros. Mill 
Co., Ridgefield, who is thought to be the only 
cedar siding manufacturer putting up a real 
surety bond as a guaranty of quality of his 
famous “Surety Bond” red cedar shingles and 
Protekt-wrapt cedar siding, was a visitor last 
week. 

F. R. Woodbury, of F. R. Woodbury Lum- 
per Co., Spokane, a concern with yards at 
Okanogan and other points in northwestern 
Washington, stopped off at Seattle for a visit 
while on his way to California, where he will 
spend the winter. 


Kansas City, Mo. 


Dee. 13.—Prospects in the lumber market 
continue to improve, and sales managers are 
confident that as soon as the majority of 
yards complete their inventory work there 
will be a large volume of business placed. In- 
ventories are likely to show stocks on hand 
away below the average of former years, so 
that considerable buying will be necessary to 
bring them up the usual amount for spring 
requirements. While, in a general way, the 
market is said to have gained strength, prices 
lists are not cutting a big figure in orders 
being placed for southern pine and fir. The 
present situation will not long survive an in- 
crease in demand, however. The volume of 
inquiry has increased quite a bit. Cypress, 
hardwoods and redwood are in light demand 
at retail yards, and orders for these woods will 
not begin to come in until after other require- 
ments have been placed. 


Minneapolis, Minn. 


Dec. 13.—The closing weeks of the year in 
Northwest cities are being marked by renewed 
activity in large construction as well as in 
construction of homes in cold weather. This 
latter development is particularly in evidence 
in outlying districts of Minneapolis and St. 
Paul. Railroads report that not much more 
than half the 1927 crops has been moved to 
market. While the farmers have gathered 
enough money to meet their needs this fall, 
they will continue to reap the benefits of their 
large crops during the first half of 1928. 
There are numerous inquiries regarding con- 
struction of homes, stores and farm buildings 
throughout the Northwest, as urban centers 
are sharing in this increased farm prosperity. 
Wholesalers are not inclined to buy freely. 
Retailers are taking stock in driblets, but 
recognize that prices are at rock bottom, and 
are watchful. Sash and door manufacturers 
are looking forward to increased activity in 
the spring. Woodworking industries are not 
working to capacity at present. 

Northern mills are likely to close earlier 
than usual this year for the holiday shut- 
down, and to remain inactive until a week 
later than usual. Northern Minnesota woods 
output will be reduced materially this winter, 
due to unfavorable weather conditions which 
have prevailed in recent weeks. Soft bottoms 
in boggy land have resulted from snow fall- 
ing before the arrival of cold weather and 
acting as a protection against freezing. 
Swamps have been impassible. Work in the 
woods has been active this fall, however, with 
lumbering jobs numerous and labor plentiful. 
Construction of a new 170-mile logging rail- 
road from Cloquet to Ross lake on the Can- 
adian boarder, and into the heart of the 
Superior national forest, has been suspended 
for the winter. The new road is being built 
for the Cloquet Lumber Co. and Northern 
Lumber Co. The Hines Lumber Co., which 


has a dozen logging camps in operation, has 
Started the mill at Rice Lake, with prospects 


ca’s Lumber Centers 


of a run extending well into next summer. 
The Hines company’s cut will be about 60,000,- 
000 feet; the new Dells Co., of Eau Claire, 
Wis., will cut 15,000,000 feet; the Kaiser Co., 
of Eau Claire, 3,000,000 feet, and the Algona 
Panel Co., of Birchwood, 5,000,000 feet. 


Duluth, Minn. 


Dee. 12.—Shipments of mixed carlots of 
northern pine are in seasonal volume. Orders 
for box lumber continues an outstanding trade 
feature. With dry box lumber practically 
cleaned up, the mills are booking orders for 
new season stock. Further inquiries for lath 
have been coming from the Chicago district. 
Some woodsmen in this district are planning 
to cut lath bolts, on account of prices being 
better than are obtainable for pulpwood. 
Buyers for the railroads have been coming 


- into the market freely for both softwood and 


hardwood ties. Quotations are being firmly 
maintained in northern pine. 

Members of the Duluth Hoo-Hoo club are 
planning to hold their annual election early 
in January. 


Milwaukee, Wis. 


Dec. 13.—A number of retail yards here are go- 
ing into the ihventory period with stocks lower 
than they were a year ago, preliminary re- 
ports indicate, and it is felt that they will be 
in the market after the turn of the year. They 
have been keeping out of the market for any- 
thing but immediate needs. Operators here 
will not be surprised if there is an advance 
all along the line early in the new year. 

Furniture manufacturers in the city have 
given no indication that they will be heavier 
buyers of hardwoods early next year, and 
neither have the automobile body plants. it 
is felt that the body business will increase 
early next year. 


Toronto, Ont. 


Dec. 12.—N. F. Blair has been appointed 
lumber sales manager of Price Bros. Co., Que- 
bee City, succeeding the late Alex. C. Morri- 
son. Mr. Blair has been connected with Price 
Bros, for many years. 

Ray R. Manbert, son of A. C. Manbert, has 
joined the sales staff of the Canadian General 
Lumber Co. (Ltd.), Toronto, and will special- 
ize in the hardwood end of the business. 

Cc. A. Govan, of Cox, Long & Co., Montreal, 
is on a business trip to London, England. 

H. R. MacMillan, of the H. R. MacMillan 
Export Co., Vancouver, B. C., has been on a 
business trip to Montreal, Toronto and other 
points east. 

Wm. Johnston, 
Barnet, B. C., was a recent ealler upon 
trade in Toronto. 


Pittsburgh, Pa. 


Dec. 13.—Although no large number of 
orders have been placed yet, railroads are be- 
ginning to come into the market for their sup- 
plies of switch and cross ties during 1928, 
wholesalers report. The open weather this fall 
has favored house building and helped maintain 
demand for lumber, retail yards report. The 
prospects are considered good for house build- 
ing. Wholesalers who specialize in hardwoods 
report oak very active for the time of year. 
No. 2 common and better red and white oak 
are moving freely at no recession in prices, and 
poplar is selling as fast as the wholesalers can 
get it. Large orders for hardwoods are ex- 
pected early in the new year, and a good many 
orders are being received now for later ship- 
ment. Idaho white pine and Pondosa pine are 
holding up well, with little change in prices. 
Demand is improving, buyers apparently realiz- 
ing that lower prices are not to be expected. 
Some orders for western pines for deferred 
shipment are also being received. The position 
of California white and sugar pines and of 
southern pine remains unchanged. Some whole- 
salers report a better December business this 
year than last year. 

The eighteenth annual banquet of the Pitts- 
burgh Builders’ Exchange was held last Thurs- 


of the Barnet Lumber Co., 
the 


Easy money 


conditions are influencing shrewd lum- 
bermen, loggers, pulp and paper man- 
ufacturers to revamp their financial 
structure and take advantage of pres- 


ent favorable rates. 
Maybe you should refinance now. 


Write us or see us. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND 
307 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BDG. 
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FINISH — SIDING 


Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: ‘Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 
Mills: Albion and Navarro, Calif. 








LOS ANGELES 
BARTLETT BLOG. 


REDWOOD 


CI PACIFIC COAST Co 
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OFFICES > 


Te FIRMS engaged in 
Industry and Transpor- 
tation, an office location at 
the heart of these activities 
is of vital importance. _ 

In ‘the buildings of Seattle’s 
METROPOLITAN CENTER are 
gathered the: administrative 
offices of Transportation and 
the major industries of the Pacific Northwest. 





A card will bring details, 





| Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 











Al ot) 


4 


Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


o| SERVICE 


The Prendergast Company 


ome Office 
MARION 
* OHIO 


Westem Office 
Northwestern Bank Bide’. 
PORTLAND, ORB. 
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Co PACIFIC COAST Co 








TRY OUR 
No. 2 Common S4S§ 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Tae” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P O. Box, 1187, Fargo, No. Dakota 
O. G. hss P.O. Box, 171, Denver, Colorado 
H.E. Wade, - - - « Lincoln, Nebraska 




















To Best 


seve Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 


with 


* of any month 











Your Attention 


is invited to the fact that 


Fir Finish 
and Mouldings 
are softer, smoother, finer products 
than ordinary sawmill manufac- 
ture. They pay better profits, too. 


Try ‘em and see if you don’t like 
to sell them better. 


Williams Fir Finish Co. 


Incorporated 
“Seattle’s Finest Finish” SEATTLE, WASH. 

















Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











day night in the banquet hall of the William 
Penn Hotel. Dr. Edward James Cattell, of 
Philadelphia, and Albert Kennedy Rowswell, of 
Pittsburgh, were the speakers. 


Birmingham, Ala. 


Dec. 12.—Retail buying is rather spotted 
and the industrials have stocks enough to 
carry them to the end of the year. For two 
weeks prices have been rather poor, but some 
mills have been trying to advance higher 
grades. Dealers as a rule have settled down 
to the hand to mouth buying and wholesalers 
are marking time. A few yards have good 
stocks, but as a rule they are not overstocked 
with any item. Mill quotations show varia- 
tions of $1 to $10. No. 3 common, 3-inch 
flooring ran from $11 to $16, and variation in 
4-inch was almost as great. No. 2 common 
3- and 4-inch ran from $17 to $22, No. 1 from 
$30 to $40, and Bé&better from $35 to $48. 
all mill base prices. Quotations on No. 3 
boards, 1x6-inch and wider, range from $15. 50 
to $20, while dimension take almost the same 
range. Quotations on finish vary less, while 
moldings stick around 50 percent discount 
from the old 8000 series. Small timbers can 
be sold at fair prices, but only limited quan- 
tities of long length joist are moving. Heavy 
joists, such as 2x14- and 2x1l16-inch, up to 28 
feet are in demand for special jobs. Use of 
fir is sometimes permitted. California red- 
wood is slow to get a start, but is being 
bought by some yards, as are western white 
and sugar pines. 

Much comment is heard about the cement 
manufacturers making a change in their policy 
and selling direct to the State Highway Com- 
mission and other large users. One of the 
leading cement mills here had cut the price 
20 cents a bag, as foreign mills were cutting 
the price. It is likely some move will be 
made to get the manufacturers, dealers and 
interested parties together. 

November building permits were the largest 
this year, schools and other 
public building lead, and residences are next 
in line. The Alabama Power Co., at its Gor- 
gas plant on the Warrior River, will spend 
about $3,000,000 next year and the E-Z Opener 
Bag Co., Tuscalooosa, plans a complete plant 
to cost more than $6,000,000. 


Laurel, Miss. 


Dec. 12.—Prices on some southern pine shed 
stocks are slightly higher and buyers are 
finding it harder to obtain immediate ship- 
ment of a great many staple items. Demand 
continues good. Shipments have been inter- 
fered with somewhat by heavy rains, which 
also have hindered logging operations and 
with the drying of yard stocks. A fair vol- 
ume is going to foreign markets and little 
change is notified in export prices. 


Norfolk, Va. 


Dec. 12.—While there has been no big spurt 
in demand for North Carolina pine, December 
business has been better than November and 
some mills have booked rather large orders 
for water shipment. The recent heavy rain 
and snow storms in the South have caused 
quite a curtailment in production. Some boats 
carrying lumber were either lost, water- 
logged, or lost their deck cargoes. Actual 
production is very light, and many mills are 
going to shut down about Dec. 20 until after 
the first of the year. 

There has not been much demand for 4/4 
edge No. 2 and better band sawn but good 
circular sawn edge and stock widths are go- 
ing to be in better demand and buyers are 
going to have to turn to band sawn edge 
stock. There is still a rather good demand 
for 4/4 edge No. 3, as well as No. 3 stock 
widths. No. 2 and better 4/4 stock widths, 
band and circular sawn, have not been so ac- 
tive. There has been a little improvement in 
band sawn stock. The 5/4 and thicker No. 2 
and better stock widths are being inquired for 
more freely. 

Sales of 4/4 edge No:1 box, kiln dried rough, 
have been larger both rail and cargo orders. 
Several large cargoes have been sold, and lo- 
cal box makers appear more interested in 
edge but offer lower prices than millmen 
will accept. There is not much air dried being 
offered. No. 1 4/4 stock box, kiln dried rough, 
has been more active, more mills are now 
oversold for about thirty days. Much more 


ae 
good air dried stock could be sold, but buyers 
want a slight reduction and millmen are wajt. 
ing for a better market. Edge 4/4 No. 2 box 
continues rather quiet, although there were 
some sales of resawn, rough and dressed. No, 
2 4/4 stock box has also been moving better, 
but at low prices. Box bark strips, 4/4 
dressed, continue .in good demand, and rough 
strips are also very active in eastern markets, 
Bark strips appear rather scarce. 

There has been no improvement in demang 
for flooring, thin ceiling, partition etc. The 
4/4 by 5- and 6-inch No. 2 and better D4g or 
worked into casing etc. have been active, ana 
price is apt to advance. Kiln dried roofers 
have not been very active, but many mills 
have no rough stock box. Air dried roofers 
have also been very quiet. Thus far the mills 


have refused to go lower in price. 
Shreveport, La. 

Dec. 12.—The lumber market continues 
quiet. The weather has turned rather unfa- 
vorable the last few days, and millmen are 
hopeful that prices will stiffen up. The 


mixed-ear mills are 
car orders are fairly plentiful, while whole- 
salers are reluctant about supplying mills 
with shipping instructions on anything noi 


best off at present. Mixe@ 


sold in advance. The continued slump in 
crude oil has hurt the market for pine tim- 
bers. Mills seem fairly well supplied with 


orders despite the quietude of business. Buy- 
ing has undoubtedly been somewhat heavier 
of late, and indications are that it will con- 
tinue better than during October and Novem- 
ber. 

Hardwoods are just as low as ever, but a 
number of inquiries are afloat for stock to be 
delivered in January. 


Brookhaven, Miss. 


Dec. 12.—Competition for business is very 
keen, and buyers are seeking to beat down 
prices just a little more. The law of supply 
and demand is now operating in a big way, 
and a number of the weaker mills are begin- 


ning to drop out. Practically all shortleaf 
mills in the South are now showing a loss 
each month, and the profits of the better 


type longleaf mills are much reduced. There 
has been some rain during the week, but not 
sufficient to curtail operations to any appre- 
ciable extent. The export market has been 
holding up quite well and heavy orders fos 
movement to South America and the West 
Indies are now in process of loading. 
Flooring items have been moving in nice 
volume and heavy oversales are registered on 
1x4-inch No. 2, 1x4-inch No. 3, 1x3-inch “B” 
sap rift, 1x3-inch No. 2 sap rift and 1x3-inch 
No. 3. No 1 common 1x4-inch has been mov- 
ing in excellent volume, and present stocks of 
all flooring items are lower than since the 
war. This is an unusual situation and under 
other conditions would justify an average ad- 
vance of at least $5 on all floorings, but com- 
petition from fir, hardwoods etc. sets the 
price. Drop siding has been moving in fair 
volume, but present stocks of No. 1 and bet- 
ter grades are fairly heavy and well assorted. 
No. 2 grades are rather'low, while No. 3 are 
badly oversold. Ceiling has continued to 
move in excellent volume and heavy oversales 
are registered in %x4-, %x4-inch No. 2 and 
5%x4-inch No. 1. Partition has been moving 
quite well, and stocks are low. Very light 
sales of bevel siding have been reported. 
Square edge siding has been moving in nice 
volume, and all grades from No. 2 to B&bet- 
ter are oversold. Molding orders have come 
rather freely, and oversales in shortleaf will 
run up until about February or March, and 
oversales in longleaf will extend well into the 
latter part of January. Bé&better finish items 
showed a fair pick-up during the week, some 
very nice sales being registered. There was 
only slight demand for No. 1 and C grades. 
No. 2 fencing, 4-inch, both longleaf and 
shortleaf, is oversold. Longleaf No. 2, 6-inch 
kiln dried center matched has sold in excel- 
lent volume, especially to the export trade. 
The Mississippi Delta section is buying 1x6- 
inch No. 2 shortleaf center matched flooring- 
There is activity in shortleaf boards. Wire 
inquiries came from Detroit for ten cars, and 
from New York for twenty-five. 
some buyer thinks the board market is at bot- 
tom, but mills in this section are not welcoim- 
ing large orders for delayed shipment. Mills 
are inclined to shut down until conditions get 
better. The export market has absorbed alt 
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~~ 
of the 8- and 10-inch No. 2 longleaf and there 
js only a light surplus of 12-inch. But de- 
mand for 5/ and 6/4 in No. 2 is limited. No. 
3 strips, 4-inch, have been moving in nice 
yolume, and there is no surplus; 6-inch have 
peen, 8-inch have sold well and 10 and 12-inch 
have been moving quite freely. No. 3. cen- 
ter matehed 6-inch has sold well in heavy 
yolume. The box shook market has had heavy 
orders, sufficient to keep factories going a 
month having been entered in one week. Con- 
siderable preparation must be made for the 
movement of cabbage. 

Dimension sales have been only fair in both 
longleaf and shortleaf, Nos. 1 and 2, while 
No. 3 has been moving fairly well, especially 
in shortleaf. 

Lath orders are coming rather slowly, and 
lower prices are now being accepted. Practi- 
cally all items of shingles have been ab- 
sorbed in all grades. Mill stocks are very 
small. 


Jackson, Miss. 


. Dec. 12.—The southern: pine mills in this 
section report only a fair amount of orders, 
most of which included items of No. 2 com- 
mon and lower. The weather was extremely 
bad and held up shipments. All mills ‘made 
shipments from their sheds, as they were 
unable to run any of their yard stocks. Some 
mills report good bookings covering B floor- 
ing. Most sales managers believe that high 
grade items will show a stronger. tendency 
soon after the first of the year. Export busi- 
ness was fair, and a substantial business was 
placed on the books. Larger sizes of longleaf 
timbers are especially active, and timbers 
bring good prices. The lath market is still 
weak, and a number of mills still have their 
lath plants closed down. Nine of the larger 
producers are going to close down an average 
of six weeks, starting the Friday before 
Christmas. It is believed that this curtail- 
ment will have a most healthy effect upon 
the market. 

On Thursday, almost the entire membership 
of the Jackson Lumbermen’s Club turned out 
for the regular weekly meeting. The club 
voted that all women employees of lumber 
companies here should be given a dinner on 
Dec. 22, which is the regular meeting date 
for the club. 


Philadelphia, Pa. 


Dec. 14.—The usual “seasonal slackening in 
orders is noticeable in both hardwoods And 
softwoods. Prices have yielded slightly but 
are believed to be at bottom, leading dis- 
tributers in the Philadelphia territory not 
expecting further reductions. 

Elaborate preparations are being made for 
the annual New Year’s party of the Philadel- 
phia Lumbermen’s Exchange, which will take 
place Saturday afternoon, Dec. 31. The De- 
cember dinner-meeting was such an outstand- 
ing success that a similar gathering will be 
held at the Adelphia Hotel early in January. 
President Thomas R. Marshall announces that 
the principal speaker- will be William Lyons 
Chandler, manager of the foreign department 
of the Corn Exchange National Bank. 

Philadelphia lumbermen who ‘enjoy the 
thrills of big game hunting include Ed. Wood, 
of the Camp Manufacturing Co., and a dozen 
of his customers, who shot several bears on 
their annual hunt in the Dismal Swamp. An- 
other party, composed of A. E. Stitzinger, 
I. B. Shoup and Fred Liebfried, jr., all of 
Stitzinger Lumber Co., together with some 
guests, camped in the wilds of Forest County 
during the deer hunting season. 


New York, N. Y. 


Dec. 13.—New York lumbermen were opti- 
mistic today. There had come upon them an 
improvement in business that was unexpected. 
Some said business had been 50 percent bet- 
ter than last week. 

George W. Jones, for years New York man- 
ager of the Camp Manufacturing Co., will re- 
turn to his desk shortly after the New Year. 
Mr. Jones was operated on in the South last 
June. E. D.. Wood, Philadelphia manager, has 
been making semi-weekly trips to the New 
York office, looking after office affairs. J. J. 
Mitchell has been appointed to succeed H. E. 
Howell as the company’s representative in 
New Jersey. Mr. Mitchell will work out of 
the New York office. 

W. D. Kelly, who has been with the Blanch- 
ard Lumber Co. for years, will retire Jan. 1 
and start business for himself. He has incor- 


porated the W. D. Kelly Lumber Co., with 
office at 17 Battery Place. It will deal in 
intercoastal lumber shipments. 

The Lackawanna Lumber Co., of which 
George W. Bogen is president, is erecting a 
modern building in Paterson, N. J. Mr. Bogen 
says the new structure will be one of the most 
modern and uptodate in New Jersey. 

The Litchfield Lumber Co. has removed its 
offices to 103 Park Avenue. 

Elmer Blauvelt, of the Comfort Coal & 
Lumber Co,, Hackensack, N. J., has been ap- 
pointed a director of the Hackensack Water 
Co. and of the Spring Valley Water Co. - 


Nylta Club members are holding their an- 
nual soiree on Saturday night. A reunion din- 
ner will be held Dec. 28 at the- Washington 
Restaurant, in Newark, N. J., of the men who 
made the journey this summer to the National 
retailers’ convention in Tacoma, Wash. Er- 
win Ennis, secretary of the New Jersey Lum- 
bermen’s Association, calls it “A Build a 
Home First Dinner of the Men Who Went 
West.” He admits that it is a program to 
concentrate the thought of the country on 
the Build a Home First movement, and to em- 
phasize the necessity of standing together in 
all that pertains to lumber. 


Macon, Ga. 


Dec. 12.—Roofer manufacturers reported 
this week that there has been no change in 
prices, and that demand continues light. Most 
manufacturers are filling orders at $17.50 and 
$18.50, with a few receiving slightly better 
than that. 

There was no change in the longleaf: pine 
market. Mill output is below normal. Whole- 
salers say that a general improvement in the 
longleaf demand is not far away. 


Astoria, Ore. 


Dec. 10.—The lumber trade continued fairly 
strong during December, holding about on a 
par with November, with the foreign business 
continuing to be the dominant factor in the 
traffic. There was further weakening of the 
intercoastal movement from the Astoria district 
of the Columbia River during November. Total 
was 20,758,188 feet, made up of coastwise, 
6,529,000 feet; foreign, 10,503,136 feet, and in- 
tercoastal, 3,726,052 feet. Logging camps in 
the Port of Astoria district are taking but 
brief closed periods over the holidays. The 
majority will close for only a week over 
Christmas and New Years, although a few 
will be shut down for longer periods to permit 
overhaul and extension of rail systems. A 
number of the Columbia River camps and rail- 
ways in the Astoria district suffered severe 
damage from high water in late November, as 
result of heavy rains on Thanksgiving Day. 


Warren, Ark. 


Dec. 12.—The Arkansas soft pine market 
shows slight activity, most mills receiving less 
business than they did last week, at practi- 
cally unchanged prices, though the tendency 
is downward, and slight concessions are being 
made on surplus items. Manufacturers are 
disposed to hold stock for a stronger market, 
as finish and finish products are not bringing 
as good prices as they should bring. Most 
orders are for mixed cars and largely for yard 
stock, although small amounts of upper grade 
items are included. Mills are booking some 
business for delayed shipment, especially 
around the first of the year. Retail inquiry is 
not as heavy as in the last few weeks. In- 
dustrial buying is of a fair volume, and mills 
are booked pretty well ahead on this class of 
business. Railroad buying is light. Produc- 
tion has been normal. Shipments have been 
slightly greater than new business. 


FuLLeR TAVERN, one of South Walpole’s 
(Mass.) handsome old buildings of frame con- 
struction, built 120 years ago, was reopened a 
few days ago with impressive ceremonies. An 
old stage coach rolled up to the entrance of the 
tavern with a group of town fathers and promi- 
nent citizens as passengers. More than 1,500 
people attended the exercises, during which 
doughnuts and cider were served in harmony 
with the traditions of the venerable hostelry 
whose weathered beams and panels have wit- 
nessed so many repasts of hearty New England 
food. 
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Willapa ie mber Co. 


Fir 
Spruce 


Hemlock 
Our Specialty 


Vertical Grain Uppers 


Carefully dried — Well manufactured, 


Old 
Growth 


Mills: . R. YMOND, WASH, 
General Sales Office: I .RTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 











SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 





Flooring Finish 
Siding Moulding | 
Ceiling Thick Clears | 
Factory and Industrial Stock 

Fir Piywood 


SPRUCE, CEDAR, 
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AND HEMLOCK | 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














Cummer Gypress Go. 


Mills: Jacksonville and Sumner, Fila. 


Cypress LUMBER 


Rough and Dressed 
Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City 























Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ““Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Amevicanfiimberman 


431 So. Dearborn St.. CHICAGO 























MORTON BUTLER, prominent Chicago 
lumberman and holder of timber lands, died 
at his home, 1563 Ridge Avenue, Evanston, 
Ill., on Saturday, Dec. 10, at the age of 68. 
He had been ill of pneumonia for nearly a 
week. Mr. Butler was born in New York, 
coming to Chicago in 1886. He entered the 
lumber business here and was employed in 
various capacities in the yards and as a sales- 
man. He early began investing in timber lands 
whenever opportunity arose and thus laid 
the foundation of his fortune. He was presi- 
dent of the New River Lumber Co., of Norma, 
Tenn., for a number of years and was con- 
nected with a number of other concerns oper- 
ating in the Appalachian hardwood section. 
He held large tracts of timber in the South. 
Mr. Butler had been active in the work of 


the Appalachian Logging Congress for many. 


years and was its last president before it was 
succeeded by the Appalachian Hardwood Club. 
He was an earnest advocate of better publicity 
for the hardwoods of the Appalachians in which 
he held a profound belief and left that as his 
parting message upon retiring from the pres- 
idency. A widow, Mrs. Julia Pettibone But- 
ler, three sons: Gerald Morton, Donald and 
John Meigs Butler, and one daughter, Mrs. 
Edward L. Ryerson, survive him. Mr. Butler 
was a member of the Union League Club, of 
Chicago. Funeral services were held at the 
home in Evanston on Monday afternoon. 
Morton Butler stood very high in the affections 
of his friends in the lumber world. He was a 
genial, friendly man who won the warm regard 
of his business associates. Among Chicago 
lumbermen and the hardwood manufacturers 
he will be greatly missed. 


CHARLES W. REIGHARD, secretary and 
general manager of the Chicago Lumber & 
Coal Co., accidentally shot and killed himself, 
according to the verdict of Coroner Bopp of 
St. Louis County. Mr. Reighard, 44 years 
old, shot himself in the head on Dec, 1, as 
formerly reported in the AMERICAN LuM- 
BERMAN. The funeral of Mr. Reighard took 
place Saturday, Dec. 3, from his residence, 52 
Arundel Place, Claytof, a suburb. The Ma- 
sonic fraternity officiated. The pall-bearers 
were the following executives of the Chicago 
Lumber & Coal Co., with which Mr. Reighard 


had been connnected for 25 years: L. A 
Bonnell, H. F. Humes, A. F. Gehner, C. B. 
Hesse, C. E. Eberle and L. P. Wilbur. Mr. 


Reighard was a member of Bridgeton Lodge 
No. 80, A. F. & A. M.; Cabany Chapter No. 140, 
R. A. M.; St. Aldemar Consistory No. :18, 
K. T.; Missouri Consistory No. 1, M. R. S., 
and Moolah Temple. He is survived by his 
widow, Mrs. Maude Z. Reighard, and one 
a or eal Cleo, a student at the University of 
inois. 


Tt. O. WOOD, of Cleburne, Texas, 77 years 
old, purchasing agent for the Texas lines of 
the Gulf, Colorado & Santa Fe died in the 
railroad hospital at Temple, Texas, Dec. 10. 
Mr. Wood was nationally known in lumber 
circles as an expert judge and buyer of lum- 
ber. He was familiar with every item of lum- 
ber that went into railroad construction work, 
and it is said that much of the development 
of the yellow pine forests of eastern Texas 
and western Louisiana during the last 25 
years was due to his activities in interesting 
capital in lumbering enterprises. He had been 
identified with the Santa Fe for forty years. 
He was taken ill at Oakdale, La., while on 
one of his periodical inspection trips. He 
was rushed to the hospital but died 48 hours 
after the attack of sickness. Born in Shrop- 
shire, England, Mr. Wood came to this coun- 
try when 18. He had been in railway work 
ever since. A wife and three children sur- 
vive, also seven grandchildren. 


JOHN REIMANN, well-known Republican 
leader of Buffalo, N. Y., and former planing- 
mill owner, died on Dec. 11, aged 67 years. 
He was born in that city and learned the 
carpenter trade as a boy. Before he was 21 
he was foreman for a contracting firm. From 
i886 to 1895 he was superintendent of the 
Jewett Manufacturing Co. He was always 
prominent as a Republican and in 1895 was 


-appointed superintendent of public buildings. 


In 1899 he retired to enter the planing-mill 
und contracting business. In 1904 he went 
into the building and real estate business. For 
several years he was treasurer of the Repub- 
lican county committee and in 1911 he was the 
successful candidate for city treasurer. He 
was a member of the Knights of St. John, 
the Knights of Columbus, the Elks, and other 
organizations. Surviving are his widow, three 
sons, Andrew J., John A., and Eugene P., and 
three daughters, Mrs. George A. Weig, Mrs. 
Fred Ackerman and Mrs. Joseph C. Vollmer. 


EDWARD McCRADY, 48 years old, vice 
president and general manager of the Mc- 
Crady Bros. Co., lumber dealers of Braddock, 
Pa., a suburb of Pittsburgh, died at his home 
in Edgewood, near Pittsburgh, Thursday 





night, Dec. 8, following an operation. Born 
in Turtle Creek, Pa., he spent his entire lifs 
in the boroughs of Turtle Creek, Braddock 
and Edgewood. He was a director of the Brad. 
dock National Bank, Rodgers Sand Co., Amer. 
ican Gypsum Co. of Cleveland, and the Toronto 
Fire Clay Co. of Toronto, Ohio. Mr. McCra 
was a member of the Edgewood Presbyterian 
church; Braddock Field Lodge No. 510, A, BR 
& A. M.; Syria Shrine of Pittsburgh, ang 
other branches of Masonry; the_ Pittsburgh 
Athletic Association, Pittsburgh Country 
Club, Edgewood Country Club, and Latrobe 
Country Club. He leaves his widow, 
Margaret Baldridge McCrady; his parents, 
Mr. and Mrs. James H. McCrady, and four 
brothers, Roland A., James H., Jr., Howard, 
and William F. McCrady. 


MES. B. RB. LEWIS, wife of B. R. Lewis, 
well known Pacific Coast lumber manufacturer 
formerly president of Clear Lake Lumber 
Clear Lake, Wash., died at the family regj- 
dence, 2828 Broadway North, Seattle, Wash 
Tuesday, Dec. 6. Mrs. Lewis, who was § 
years old, -had been suffering from heart 
trouble and a few days before her death con- 
tracted pneumonia. Mrs. Lewis had many 
friends among the lumbermen throughout the 
comatey and especially in Minneapolis, the In- 
land Empire and Puget Sound districts. Be. 
sides her husband Mrs. Lewis is survived by 
two sons; Sidney B. Lewis, who is a regent 
of the University of Washington, and Arthur 
Lewis; and three daughters, Mrs. Chester M. 
Latimer, Miss Grace Lewis and Miss Gertrude 
Lewis, all of Seattle. 


FRED BAYMOND BABCOCE, nationally 
known lumberman, coal operator, banker, 
farmer, college director, hospital director, and 
clubman, died in the West Penn Hospital. 
Pittsburgh, Pa., Thurs- 
day afternoon, Dec. 8, 
following an operation 
‘he had undergone the 
preceding Monday. Mr. 
Babcock, who was as- 
sociated with his bro- 
thers, County Commis- 
sioner -E. V. Babcock 
and O. H. Babcock, in 





THE LATE 
F. R. BABCOCK 





the lumber business in 
Pittsburgh, was born 
at Fulton, N. Y., a son 
of Leman B. and Har- 
riet Vose Babcock, 
April 16, 1865. He was 
educated at Falley 
Seminary and Fulton 
Academy, New York. 
After having attained 
his majority, he spent 
some time with B. B. 
and R. R. Knight, cot- 
ton mannfacturers in 
New England, later 
entering the lumber business, in which he 
served his apprenticeship in Bay City, Mich. 
In 1891, with his brother, Edward Vose Bab- 
cock, he organized in Pittsburgh the firm of 
E. V. Babcock & Co., which was later suc- 
ceeded by the Babcock Lumber Co. Mr. Bab- 
cock was secretary, treasurer and director of 
the Babcock Lumber Co., Babcock Lumber & 
Land Co., Babcock Lumber & Boom Co., Tel- 
lico River Lumber Co., and Davis Supply Co.; 
president and director of the Babcock Bros. 
Lumber Co., and treasurer and director of the 
Babcock Coal & Coke Co. He had also been 
president and director of the Hill Top Lum- 
ber Co. and the West Liberty Lumber Co., 
both in the suburbs of Pittsburgh. He served 
as president of the National-American Whole- 
sale Lumber Dealers’ Association, and was 
twice president of the Pittsburgh Wholesale 
Lumber Dealers’ Association. He held the 
latter office at the time of his death. Mr. Bab- 
cock was also a director of the Colonial Trust 
Co., president of the board of directors of 
Passavant Hospital, Pittsburgh, and president 
of the board of directors of Grove City Col- 
lege, Grove City, Pa. He was active for years 
in the Pittsburgh Chamber of Commerce and 
was one of its most aggressive presidents. 
Among the first to lend support to the organi- 
zation of the Pittsburgh Athletic Association, 
Mr. Babcock became its first president and di- 
rector, and served as chairman of the mem- 
bership committee and as a member of the 
house committee. He was also a member 0 
the Duquesne Club, Pittsburgh Country Club, 
Oakmont Country Club, Butler Country Club, 
Pittsburgh Field Club, and Thousand Islands 
Yacht Club. He was a member of Shadyside 
Presbyterian Church, Pittsburgh, and ‘several 
Masonic bodies. Mr. Babcock was united in 
marriage March 25, 1895, with Miss Frances 
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gt. Ledger Jacobs, who preceded him in death 
several years ago. He leaves two sons, Ray- 
mond St. L. Babcock of Pittsburgh and Ed- 
ward B. Babcock of Wichita, Kan.; one daugh- 
ter, Miss Marjorie Babcock of Pittsburgh, and 
three brothers, E. V. and Oscar H. Babcock, 
of Pittsburgh, and C. L. Babcock of Punta 
Gorda, Fla. For a number of years, Mr. Bab- 
cock had lived at 5620 Fifth avenue, Pitts- 
purgh. He had several country homes, Fu- 
neral services were held Monday afternoon 
from Shadyside Presbyterian church, Pitts- 
purgh, of which he was a member, conducted 
by his pastor, Rev. Dr. Hugh Thomson Kerr 
Interment was in Homewood cemetery, Pitts- 
purgh. About forty members of the Pitts- 
purgh Wholesale Lumber Dealers’ Association 
attended in a body the funeral of their de- 
ceased president. 


MELVILLE W. MIX, 62 years old, former 
president of the Dodge Manufacturing Cor- 
poration of Mishawaka, Ind., and twice mayor 
of that city, died recently in Elkhart, Ind. A 
major operation performed the day before 
in a hospital there, was the direct cause of 
death. Mr. Mix was nationally known some 
years ago because of his theories on the re- 
iationship between capital and labor and his 
influence in economic avenues. He began with 
the Dodge corporation in 1886, and four years 
later was given charge of the Chicago branch. 
He was there four years and returned to 
Mishawaka, where he was made a vice pres- 
ident of the company and in 1895 was made 
president. Under his management, the cor- 
poration more than doubled its business 
during the first decade. He is survived by 
the widow and one daughter. A son died 
just twelve days before his father. 


JOHN F. YOCKEY, 77 years old, furniture 
manufacturer in Evansville, Ind., and in- 
terested in the lumber business in Indianapo- 
lis, died at the home of a daughter in Clinton, 
Ind., where he was visiting. Mr. Yockey had 
lived in Indianapolis for thirty-five years. He 
spent Thanksgiving with another daughter in 
Rensselaer, Ind., and Dec. 1 went to Clinton 
for a short visit. He was born at Spencer, 
Ind. and lived there until 1880. He then 
moved to Bedford and opened a furniture 
manufacturing and lumber plant. Six years 
later he moved to Evansville, where he was 
superintendent of two furniture factories and 


also was interested in the lumber business. 
Going to Indianapolis in 1892, Mr. Yockey be- 
came connected with the E. H. Eldridge Lum- 
ber Co. until 1912. He then became associated 
with the Dynes-Pohlman Lumber Co., and re- 
mained until 1922, when he retired. He is 
survived by three daughters and one son. 





BENJAMIN JOHNSON, 93 years old, one of 
the pioneer manufacturers of Richmond, Ind., 
and widely known in Quaker circles all over 
the United States, died at his home in Rich- 
mond on Monday, Dec. 5. Mr. Johnson locat- 
ed in Richmond many years ago and estab- 
lished a lumber yard, later going into the 
manufacture of railroad ties which he con- 
tinued until his death. In recént years the 
affairs of the company have been carried 
on by his son, John H. Johnson, and his 
grandson, Benjamin N. Johnson. He was one 
of the founders of the South Eighth Street 
Friends church in Richmond and for many 
years was active in the Indiana yearly meet- 
ing and other Friends’ bodies, having served 
as trustee of Earlham College for many years. 
Mr. Johnson is survived by a widow, son, 
John H. Johnson, and daughter, Mrs. Amy 
Marvel, of Richmond, and six -grandchildren. 


MES. HORACE F. TAYLOR—The death oc- 
curred at Buffalo, N. Y., on Dec. 12 of Mrs. 
Sarah Althea Chase Taylor, wife of Horace F. 


Taylor, president of Taylor & Crate (Inc.), 
wholesale lumbermen. She had been in ill 
health for some months. Mrs. Taylor was 


prominent in church and social work and was 
a member of the D. A. R., Westminster Pres- 
byterian Church and the Woman’s Parish Sv- 
ciety. Besides her husband she leaves two 
sons and a daughter, F. Chase Taylor, Horace 
F., Jr., and Miss Althea. 


DANIEL WN. PIKE, 79 years of age, a re- 
tired builder, lumberman and pioneer resident 
of Birmingham, Ala., succumbed to a heart 
attack Wednesday morning, Dec. 7. Mr. Fike 
went to Birmingham in 1880 and was prom- 
inent in the early growth of the city He 
built many of the schools, churches, and other 
public buildings as well as a large number 
of the finer residences. He is survived by his 


daughter, Mrs. Charles H. White, with whom 
he made his home, and two sons, Edward and 
Hughe Fike of Tulsa, Okla. 











Inquiries and Orders for Freight Cars 

In the latest issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 

INQUIRIES—The Bangor & Aroostook, 100 box 
ears; Atlantic Coast Line, about 75 under- 
frames for box cars; Texas & Pacific, 500 drop 
bottom gondola cars, 300 flat cars of 50 tons’ 


capacity and 200 automobile cars; Southern, 
1,000 steel frame, automobile box cars of 40 
tons’ capacity, 250 ballast cars of 50 tons’ 


capacity, 200 caboose cars, 50 air dump cars and 
500 underframes for 50-ton, low side gondola 
cars; Louisville & Nashville, 1,250 drop bottom 
gondola cars, 200 low side gondola cars, 200 
automobile cars and 300 shingle sheathed box 
ears, all to be of 50 tons’ capacity and for 
200 steel underframe stock cars of 40 tons’ 
capacity. 

OrpDERS—Chicago & North Western, 100 gon- 
dola cars from the American Car & Foundry 
Co., and 100 underframes for caboose cars from 
the Illinois Car & Manufacturing Co. 
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To Acquire West Virginia Railroad 
WASHINGTON, D. C., Dec. 12.—Division 4 of 
the Interstate Commerce Commission in an opin- 
ion handed down in Finance Docket No. 6,376 
announces the issuance of a certificate author- 
izing the Greenbrier, Cheat & Elk Railroad Co. 
to acquire a line of railroad extending - from 
Cheat Junction, Randolph County, West Vir- 
vinia, to Spruce, Pocahontas County, a distance 
of 39 miles. The Greenbrier also is granted 
authority to issue $1,585,000 of first-mortgage 5 
percent gold bonds for this purpose. At the 
Same time Division 4 approves and authorizes 
the acquisition by the Western Maryland Rail- 
way Co. of the Greenbrier and to assume the 
obligations above mentioned. 
_No objection to the granting of these acquisi- 
tions was presented to the commission. It was 
testified at the hearing that the most vital prob- 
lem of the Western Maryland is to secure an 
adequate volume of desirable traffic. In seeking 
additional tonnage, studies were made, over 
& period of several years, of undeveloped ter- 
ritory traversed by the Greenbrier lines. From 











these studies the conclusion was reached that 
this territory is one of the few regions of vir- 
gin hardwood timber and high grade coal de- 
posits now without adequate railroad facilities. 

At the hearing the Chamber of Commerce 
of Elkins, W. Va., and the Pardee & Curtin 
Lumber Co., of Clarksburg, W. Va., were per- 
mitted to intervene and were treated as parties 
to the proceeding. They favored the proposal 
of the applicants. The West Virginia Pulp & 
Paper Co. is one of the principal owners of 
the short lines involved in the applications. 
An officer of the Paper company testified at 
the hearing that that concern’s operations in 
West Virginia will continue for many years. 
The company now has 400,000,000 feet of tim- 
ber along the Cheat River and approximately 
500,000,000 feet along the Elk River. Much 
of the hardwood remains uncut, the timbering 
operations having been confined primarily to 
softwoods such as spruce and hemlock, or- 
dinarily used in the sulphide process of mak- 
ing pulp. Second-growth on cut-over lands is 
being fostered. by protection against fire. 

In addition to the timber lands owned by 
the Paper company, there are substantial hold- 
ings, ranging from 200 to 1,000 acres, dis- 
tributed among a large number of owners. 
The Pardee & Curtin Lumber Co. owns 35,000 
acres. It is estimated that there is in ex- 
cess of 2,000,000,000 feet of timber in territory 
tributary to the Greenbrier lines. The coal 
content of the territory is estimated at 700,- 
000,000 tons. High grade limestone deposits 
are estimated at 4,000,000,000 tons. 


Changes in Florida Rates 


TAMPA, FuiA., Dec. 12.—While under a rul- 
ing of the Interstate Commerce Commission 
there will be on Jan. 15, 1928, a lowering of all 
rail rates to and from the Florida peninsula, 
it now seems that the carriers are going to 
try to prevent decreases in carrying costs by 
stepping up the classes, as the-rule will apply 
to class rates only. The stepping up process 
promises to include about eighteen hundred 
commodities, including most of those in. the 
lumber and millwork family. Box and crate 


(Concluded on Page 73.) 





Take on this big sell- 
ing line which sup- 
plies a ladder for 
every purpose. 


The 
Blue Ribbon Line 


of ladders are expert- 
ly made from finest 
1 Douglas Fir and 
white, soft-textured, 
durable Spruce. They 
are priced to give you 
a good profit. 
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Write for Catalog Now! 
We sell to Dealers Only. 
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7 SKE 
Manufacturing Co. 
600 Reynolds Street 




















' GOSHEN, IND. 












A type 
for every 
purpose 


WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 

CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 

Nn eee 


WARREN AXE & TOOL CO. 


WARREN, PA 


Were awarded highest 
honors Panama-Pacific 
international Exposition 


wl ivalal ese 4 
i eeenennenneinemeiamnaneatiiiimeemsl 
ALSO AL ASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORG $ ity 
AXES-LOGGING TOOLS foe ee Rees aes 
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CHICAGO 








Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


8 iiaing, CHICAGO desrtern'sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 














'3-Ply Fir Panels 


| We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
| of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 
Coast. See us on 3-ply and 5-ply 
panels. Wholesale carload lots only. 


GRAM-WILLIS LUMBER CO. 


228 N. LaSalle St., CHICAGO, ILL, 
Telephones: Franklin 3485-6 











Redwood Products 
we 


SEQUOIA 


Redwood Sales Company 
360 No. Michigan Ave. Chicago, Ill. 














Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphiet No. 49-S. 


Try ourCollection Depart- 
ment anytime on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 




















m4 Established 1847 

C. B. Richard & Co. Foreign Forwarders, 
29 Broadway, NEW YORK 9 fusiomsirokers. We 
Ocean Freight dicount rai 
Brokers for exports & imports 

Special department handling export lumber shipments 











W. J. Whyte, secretary and treasurer of the 
Gregertsen Bros. Co., cypress specialist, left 
Dec. 12 on a business trip to several Iowa 
consuming centers. 


H. F. Vollbrecht, of the Joseph W. Cottrell 
Lumber Co., Pittsburgh, Pa., who has been 
critically ill in a hospital, following an opera- 
tion, is recovering. 


W. D. Wheeler, of W. D. Wheeler & Co., 
Marshfield, Wis., made a business trip to Chi- 
cago this week to get a line on the northern 
hardwood situation in local territory. 


Robert Sizer, jr., of Robert R. Sizer & Co., 
large lumber retailers of New York City, was 
in Vancouver, B. C., last week, and then visited 
Seattle, returning home by way of California. 


Ross Sloniker, president Mowbray & Robin- 
son Co., dealer in hardwoods, Cincinnati, Ohio, 
left late last week for southern Kentucky to 
visit several of the mill connections of the 
company. 

Benjamin W. Lord, president Chicago 
Veneer Co., Chicago, has completed a tour 
of three weeks on the West Coast. His firm 
is an important factor in the distribution of 
fir plywood. 

Carl H. Kuhl, of Herbert A. Templeton, 
wholesaler of Portland, Ore., stopped over in 
Chicago on Wednesday of this week on his 
return to the West Coast following an ex- 
tended eastern business trip. 


E. T. Bond, Chicago representative for the 
Hugh McLean Lumber Co., of Buffalo, N. Y., 
has just returned from an inspection trip of 
the company’s hardwood operations at Little 
Rock, Ark., and Memphis, Tenn. 


The condition of D. W. Butz, president and 
general manager of the Kokomo Lumber Co., 
Kokomo, Ind., is reported to be satisfactory 
following an operation performed at the Mayo 
Bros. hospital in Rochester, Minn. 


O. C. Scherzinger, Milwaukee representative 
for the Kneeland-McLurg Lumber Co., of 
Phillips, Wis., manufacturer of Wisconsin 
hardwoods, hemlock and pine, was in Chicago 
this week calling on the local trade. 


John Scott Street and T. G. Crawford, rep- 
resentatives for Eastman, Gardiner & Co. in 
Ohio and Virginia and North Carolina, re- 
spectively, are expected soon in Laurel, Miss., 
to spend the holidays with their people. 


J. D. Mylrea, president of the Thunder Lake 
Lumber Co., northern hardwood manufacturer 
of Rhinelander, Wis., when in Chicago last 
week reported a curtailment in the output of 
the company’s mill due to slackness in demand 
and unsatisfactory prices. 


J. M. Bush, general manager of the land 
and timber department of the Cleveland-Cliffs 
Iron Co., Negaunee, Mich., was a Chicago 
visitor last Saturday, and while here conferred 
with W. W. Brown, manager of the North- 
ern Hardwoods Sales Co. 


C. Blankinship, of the C. Blankinship Lum- 
ber Co., southern pine manufacturer of Bay 
Springs, Miss., spent last Friday and Saturday 
in Chicago calling on the Bert E. Cook Luni- 
ber Co. From here Mr. Blankinship went to 
Buffalo and Detroit before returning to head- 
quarters 


Prospects for spring trade in lumber are 
good, according to J. T. McGrath, of the 
McGrath & Attley Lumber Co., prominent re- 
tailer of Polo, Ill., who was a welcome visitor 
to the offices of the AmMerIcCAN LUMBERMAN 
on Dec. 15. Mr. McGrath is looking forward 
to good business in 1928. 


Paul Miller, of the Paul Miller Co., well 
known lumber wholesaler, is remembering his 
mill connections and consuming trade with a 


beautiful card, done in _ colors, extending 
“heartiest greetings with best wishes for a 
merry Christmas and twelve happy months to 
follow.” 


L. W. Wilson, manager of the Chicago office 
of the Sugar Pine Lumber Co., plans to leaye 
on Saturday of this week for a combined busi- 
ness and pleasure trip to Arkansas and other 
southern points. He hopes to do considerable 
hunting for deer while on the-trip, and will 
return to Chicago about Jan. 1. 


H. E. Frost, Milwaukee representative for 
the Exchange Sawmills Sales Co., was in Chi- 
cago on Tuesday of this week conferring with 
F. R. Linroth, manager of the company’s Chi- 
cago office. Mr. Frost reports that building 
this year in Milwaukee is ahead of 1926 and 
prospects for next year’s building program are 
promising. 


H. B. Moore, sales manager of J. F. Vernon 
Lumber Co., Brookhaven, Miss., has improved 
sufficiently to be moved to his home. after five 
weeks at the King’s Daughters Hospital. His 
condition has been rather serious and puzzling 
to the doctors as they appear unable to deter- 
mine the exact cause of his serious illness. It 
is quite unlikely that he will be able to get 
back on the job until early in January. 


Harry Roblin, member of the Buffalo Lum- 
ber Exchange and president of the Buffalo 
House Wrecking & Salvage Co., Buffalo, N. 
Y., was elected a director of the Buffalo Auto- 
mobile Club at the annual election held Dec. 
13. He was one of five successful candidates 
and had the endorsement of the Lumber Ex- 
change. A committee of lumbermen, with 
William P. Betts as chairman, worked in the 
interest of his candidacy. 


E. W. Decamp, Cincinnati manager for the 
Babcock Lumber Co., made a trip to Pitts- 
burgh this week to attend the funeral of the 
late Fred Babcock who died as the result of 
an operation. The lumber trade here was much 
grieved to hear of Mr. Babcock’s passing as 
he was here several weeks ago and dined with 
several wholesalers at the Cincinnati Club. At 
that time he was apparently enjoying the best 
of health. Mr. Babcock had many friends 
among the lumbermen in Cincinnati. 


Richard Cortis, head of the lumber company 
bearing his name, left this week for his winter 
trip to the South. He will spend the holidays 
at Roanoke, Va., with his wife, daughter and 
four weeks’ old granddaughter, and leave about 
Jan. 1 for Florida. Mr. Cortis has already 
shipped his car to Roanoke and from that 
place expects to drive to Orlando, where he 
and Mrs. Cortis will make their headquarters 
while in Florida. Mr. Cortis will be away 
until about the middle of March, and while 
he is absent the office will be in charge of 
Oliver M. Barr, jr. 


Walter J. Noone, eastern sales manager of 
J. J. Newman Lumber Co., whose headquarters 
are at Scranton, Pa., is making a trip of in- 
spection of the mills at Bude, Sumrall and 
Hattiesburg, Miss., in company with E. J 
Hurst, general sales manager of the company, 
and they will also attend an export meeting 
of the American Pitch Pine Export Co. at 
Bogalusa, La., this week. Mr. Noone is highly 
interested in making a study of the export tim- 
ber market to ascertain why the mills like to 
contribute so heavily to that market instead of 
putting all of their production coastwise to the 
metropolitan market. 


Percy M. Gerhart, vice president of the 
John D. Mershon Lumber Co., had an exciting 
experience Dec. 3 during the course of a busi- 
ness call on A. H. McGrew, who conducts 4 
retail yard at 6358 Dorchester Avenue. While 
Mr. Gerhart was in the yard office three 
bandits entered, one of them with a gun in 
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each hand, and “held up” the place, taking 
the McGrew payroll of about $800 and ex- 
tracting $51 from Mr. Gerhart. Prior to the 
hold-up one of the bandits posing as a buyer 
of some material held the attention of Mr. 
McGrew, and then signalled his two con- 
federates, a fourth man being left at the wheel 
of an automobile in which the highwaymen 
made their escape. Mr. Gerhart is congratu- 
lating himself on the fact that his loss was 
covered by insurance. 





Local Views of This 
and That 


It might be true that many of our metro- 
politan centers are becoming more or less 
overbuilt as regards office and apartment build- 
ings, but that will have little effect on the 
volume of building and none at all on the 
lumber trade, believes Milton V. Johns, east- 
ern sales manager of the Redwood Sales Co., 
San Francisco, Calif., with offices in the Lon- 
don Guaranty building. More and more peo- 
ple, he finds, are getting away from the apart- 
ment idea, and owning one’s own home is 
becoming the fashion. Thus, while there is in 
sight a decrease in big building construction, 
which does not consume so much lumber any- 
way, there will be at least a corresponding 
increase in home building, with a more liberal 
use of lumber. 











x * * kK * 


Another observation made by Mr. Johns is 
that while the average modern house might 
not be constructed quite as solidly as formerly, 
there is a vastly greater appreciation of prac- 
ticability, coziness and beauty in the home, 
with the result that the trend is distinctly 
‘toward using more woodwork and employing 
finer woods for this purpose. This, holds Mr. 
Johns, will greatly. benefit not only the lumber 
trade as a whole but redwood in particular, 
redwood being one of those woods which are 
steadily increasing in public appreciation. 


* * * * * 


Mr. Johns has just returned from a visit to 
his company’s California headquarters and 
mills. He found the redwood situation in good 
position. While stocks of clear finish are 
rather long, those of practically all common 
grades, of many sizes of B and some in A are 
.very short. Orders have picked up substantially 
during November and December, and the mills 
are running steadily in order to fill them. 
Prices, he believes, are at bedrock following 
the reductions last month, and are sure to 
respond to the increased retail demand which 
he expects following the completion of inven- 
tories. 

e¢$ ¢ &= = 8 

No doubt exists in the mind of T. O. Met- 
calfe, vice president of the Mummert Lumber 
& Tie Co., but that 1928 will witness a brisk 
trade in railroad materials of all kinds. Mr. 
Metcalfe described the state of trade in this 
important line as having been “simply awful” 
during most of this year, particularly during 
the last three or four months. Yet, there has 
been no definable reason for this, for the rail- 
roads are in excellent financial condition and 
when asked to explain their ultra-conservatism 
in regard to expenditures they have had none 
to give. It has probably been only a reflection 
of the waiting attitude shown by business in 
general. Meanwhile they have permitted their 
old equipment to run down and needs for new 
equipment to pile up. 

* * * k * 

“I am, however, informed that the railroads 
are changing their attitude and I expect im- 
portant car building and repair programs to 
materialize after the first of the year, as well 
as a considerable amount of maintenance-of- 
way work,” said Mr. Metcalfe. “I understand 
that the annual budgets, which will be ready 





soon after the first, will in most cases provide 
liberally for such work, and when these are 
once O.K.’d, the wheels will be set in motion. 
Fundamentally the conditions are sound and 
there is every reason to expect continued pros- 
perity for the railroads and continued large- 
scale expenditures on their part in order to 
keep transportation up to its recent high 
standard.” 
ek * k * 

Henry Ford, unquestionably the country’s 
biggest industrial and financial factor, has 
been largely responsible for the hesitancy in 
American business lately because of his “Wait 
for the New Ford” campaign, waged for the 
last six months. This is the opinion of E. T. 
Bond, manager of the Chicago office of the 
Hugh McLean Lumber Co., Buffalo, N. Y. 
The public took Mr. Ford’s advice, causing 
a tremendous drop in automobile sales and, 
consequently, minimum production by all 
manufacturers of cars in the lower priced 
field, who were awaiting the new Ford as 
eagerly as the public, and certainly more 
anxiously. General business in this country 
being more largely dependent on the prosperity 
of the automobile industry than most persons 
realize, this situation found reflection to 
greater or lesser degree in practically every 
other industry. 

* * * * 

Now that the new Ford is out at last and 
all uncertainty in regard to it ended, Mr. 
Bond believes conditions will quickly right 
themselves. Ford, he is advised, is already 
booking a tremendous volume of orders for 
his new product. Demand for the other low 
priced makes will undoubtedly develop slower, 
for the public, before it commits itself, will 
want to get a line on what their manufacturers 
will do along the lines of improvements and 
price adjustments in face of this-new compe- 
tition. When the situation has had time to set- 
tle down, Mr. Bond believes that the other 
cars will get their share of the business and 
that activity in the industry will be greatly 
stimulated. He therefore takes an optimistic 
view of the hardwood outlook for 1928. 

*x* * * * * 


Maple will probably benefit more largely 
from the recent introduction of color stains 
peculiarly applicable to that wood than was 
at first realized even by the originators, is 
the prediction of A. H. Ruth, Chicago man- 
ager for the G. W. Jones Lumber Co., Apple- 
ton, Wis. Mr. Ruth has authentic information 
that radio manufacturers and makers of fine 
cabinets are immensely interested in the pos- 
sibilities of these color stains and are begin- 
ning seriously to experiment with them. 
Should these experiments prove successful, 
they would open up a vast new field for ma- 
ple, in addition to that of flooring and wood- 
work for which these stains were originally 
developed. Mr. Ruth believes the stains offer 
big possibilities in many directions as yet 
unexplored. 


Delivery Service Not Impeded by Fire 


The Lincoln Street dressed lumber storage 
shed at the main yard of the Edward Hines 
Lumber Co. was completely destroyed with its 
contents as a result of a fire which broke out 
at 2:20 a. m. on Saturday, Dec. 10. The fire 
was confined to the Lincoln Street shed and did 
not spread to any other part of the extensive 
lumber yard of the Hines company, the main 
entrance of which is located at 2431 South 
Lincoln Street. As yet the cause of the fire 
has not been actually determined. The esti- 
mated loss is $350,000, which includes the value 
of the shed and the equipment, and 4,000,000 
feet of lumber contained in the shed. 

The fire did not interfere with the delivery 
service of the Edward Hines Lumber Co., as 
evidenced by the following letter sent out to 
the company’s customers on the same day that 
the fire occurred: 

You probably have read an item in the daily 
papers of a fire which occurred early this 
morning at our main yard, but which like all 
such first reports was somewhat exaggerated. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., - CHICAGO, ILL- 





FRED H. BURNABY FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 1026 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
“I. F.C.0.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - CHICAGO 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
ite Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., >° %9,,i2Se"~ 


Telephone, Main 0276 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 











c— foTets Coo 





HOTEL CHASE 






The Center of Social Activities 


Kingshighway at Lindell Blvd., 
opposite Forest Park. 


500 Rooms with Bath—Single or en Suite 
$3.50 and up. 


HOTEL CHASE, St. Louis 


Frederic C. Skillman ._ Geo. T. Thompson 
Managing Directors 
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Showing how we hand split rungs right out of Oak, | 
Ash or Hickory logs and then hand shave them for 
the higher grades of famous | 


Babcock Spruce Ladders | 


Remember we pay the freight—Send for catalog. 


The W. W. Babcock Co., Bath, New Yor 








| we 











lower cost per year. 


knives, etc. 





Insist on having this trade mark on your 


Planer Knives— 


for it will mean greater efficiency in your planing mill, fewer 
stops for sharpening and adjustment, faster and smoother cutting, and 


These factors are the result of 46 years’ experience in making planer 
and jointer knives, milled cutters, moulding cutters, blanks, 'tenoner 


Taylor, Stiles & Company 
RIEGELSVILLE, N. J., U.S.A. 
a Hall & Brown W.W. Machine Co., St. Louis, Mo., Western Agents. J 














as we kept all of our promises for delivery 
at 8 o’elock a. m., Saturday morning, as the 
enclosed photograph will show. (The illustra- 
tion referred to depicts a fleet of heavily 
loaded motor trucks all ready to start out on 
the day’s deliveries while the fire was still 
being got under control.) 

This fire will in no way decrease our facili- 
ties fot making our usual immediate deliv- 
eries of any size and kind of lumber, and we 
hasten to advise you of this. 

The fire temporarily put out of commission 
our main telephone lines for a portion of this 
day, but the telephone company sent men im- 
mediately to work on them, and our lines are 
again in operation, so that by Monday morn- 
ing we will be running fully 100 percent again 
and receive orders by telephone for immediate 
delivery. As our other facilities have in no way 
been damaged we can, as always, make our 
prompt and satisfactory deliveries. 

We know you will be interested to know 
this, and it will afford us pleasure, as in the 
past, to receive your orders no matter how 
large or small, and which will have immediate 
attention and delivery. 


Lumberman’s Wife Leads Drive 


SHREVEPORT, La., Dec. 12.—Mrs. John S. 
Welsh, wife of Secretary-treasurer J. S. Welsh, 
of the Peavy-Byrnes, Peavy-Wilson and 
Peavy-Moore Lumber companies, is being 
showered with congratulations for being cap- 
tain of the team, with forty-odd competing 
teams, which scored highest in the drive for 
annual funds for the Boy Scout organization 
in Shreveport. Among the several ladies on 
Mrs. Welsh’s team were Mrs. A. J. Peavy, 
wife of the president of the above mentioned 
lumber companies, and Mrs. R. J. Wilson, wife 
of Vice President Wilson of the Peavy-Wilson 
company. To win the highest honor, raising 
the largest amount of money, was the distinc- 
tion all the teams sought in the campaign. 

President A. J. Robinson, of the Robinson- 
Slagle Lumber Co., and Mrs Robinson have 
returned from Chicago, where Mr. Robin- 
son looked after lumber business and attend- 
ed one of the big football games. His son, 





W. A. Robinson, jr., is a member of the 
Centenary College football team, which this 
year won ten games, all it played. 

President and Mrs. E. A. Frost of the Frost 
Lumber Industries (Inc.) recently visited jn 
St. Louis and the East. 


Native of India Visits Southern Mills 


Mempuis, Tenn., Dec. 12.—Dr. S. N. Kapur 
a native of India, is in Memphis visiting vari- 
ous lumber mills, inspecting same, with the 
view of obtaining first-hand information. Dr. 
Kapur is highly educated, being graduated 
from both Indian and European universities, 
He is on a four months’ tour studying various 
industries of America. He will be in Memphis 
two weeks. “Your ability to make money and 
to spend it, and the amount you make and 
spend is almost inconceivable to an Indian or 
to any man who has lived where poverty, as 
you conceive it, is comparative wealth,” said 
Dr. Kapur in an interview. “The contrast with 
my country is great.” 


Appointed Manager of Advertising 


Utica, N. Y., Dec. 12—Announcement has 
been made that Norman F. Kimball has been 
appointed manager of advertising of the Amer- 
ican-LaFrance and Foamite Corporation, a com- 
bination of the American-LaFrance Fire Engine 
Co. and Foamite-Childs Corporation. Mr. Kim- 
ball’s experience in the fire protection engineer- 
ing field covers about fifteen years, being suc- 
cessively assistant hydraulic engineer at the Un- 
derwriters’ Laboratories in Chicago; chief en- 
gineer of the former O. J. Childs Co., and 
assistant general sales manager of the Foamite- 
Childs Corporation. He will be in charge of 
all advertising and sales promotion. Mr. Kim- 
ball is one of the few holding the engineering 
degree of fire protection engineer, having been 
conferred such a degree by the Armour In- 
stitute of Technology. 





College Football Team Feted 


SHREVEPORT, La., Dec. 12.—E, A. Frost, head 
of the Frost Lumber Industries (Inc.) had the 
honor of presiding at the annual appreciation 
banquet given by citizens of Shreveport to the 
Centenary College football team, the banquet 
being attended by 350 citizens. Mr. Frost and 
R. T. Moore and A. J. Peavy, of the Peavy- 
Moore Lumber Co., were among several citi- 
zens who were hosts to the football players 
and other collegians at the banquet. The team 
during the last season played ten games, and 
won them all, having the outstanding record in 
Centenary’s history, also a record that no foot- 
ball team this year surpassed or even equalled 
as far as learned here. 


SPSS EEEEBABEEAE: 


Christmas Trees and Conservation 


The research department of the National 
Lumber Manufacturers’ Association estimates 
that 10,000,000 Christmas trees will be cut this 
year from the forests and the farm’ woodlots 
of America. Every year as the holiday season 
approaches there is considerable discussion as 
to whether it is right or wrong to cut trees 
for the Christmas celebration. Technical for- 
esters agree that the cutting of Christmas 
trees is not inconsistent with the conservation 
of forests for economic use, provided the cut- 
ting is properly done. Where trees are cut 
from dense timber forests to thin the stands 
the practice is declared by foresters to be bene- 
ficial to the forests, providing a use for what 
otherwise might have to be wasted. 

To those who are alarmed that the cutting 
of Christmas trees to make children happy may 
seriously deplete the forests, it is pointed out 
by the authorities that one man-caused fire 
may destroy more trees than all the Christmas 
trees used in America, and that public senti- 
ment should be aroused to the necessity 0 
adequate fire prevention rather than deprive 
the little ones of the beautiful and traditional 
symbol of Christmas. 
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of the e,¢e « 
h this Trouble and Litigation VOW G) NOD) \ DO. DODO. DODD. OLN.) CD... SL.ODL'. OWE 
F LA CROSSE, WIS., Dec. 13.—The supreme ° 
‘Tost court of Wisconsin reversed the decision of > . 
ted in Judge R. S. Cowie, in circuit court here, in < = 
the matter of setting aside a trust deed given 4 @e 
to J. R. Johnson and C, H. Schweizer and ap- <2 = 
pointment of a receiver for the La_ Crosse 74 @ 
° mber & Supply Co. The action was brought = > 
Lu 
Mills jn circuit court by A. T. Rasmussen and John /j[4Z @ 
c Mulder, stockholders of the lumber company, ra = 
\apur, to have a receiver appointed and a trust deed /|}4 @ 
; Vari- executed by the company to Mr. Johnson and ‘Ex ‘ma 
h the Mrs. Schweizer on March 12, 1926, set aside. 4 ~ 
' Judge Cowie appointed Fred E: Steele as re- li A 
. Dr. ceiver, but the supreme court reversed the 4 Ss 
luated judgment of the circuit court. When minority = Z 
rsities ‘stockholders complained because no dividends (4 e 
ery were being paid, it was proposed that the > A 
arious corporation purchase the stock, give its notes | \ 
-mphis in payment and secure the payment of the (|m ‘Z 
‘y and notes by property of the corporation to _be a ; 
placed in the hands of the trustees. Mr. ra , 
€ and Rasmussen and Mr. Mulder were the only /|-&4 
lan or stockholders who raised an objection. The > 
ty, as property will return to the trustees under =! 
" said the supreme court’s decision. > | 
t with FORT ATKINSON, WIS., Dec. 13.—The At- | a} 
wood-Koeberl Co., formerly the Bower City = > 
Mill Work Co., of Janesville, Wis., woodwork- > a 
ing and millwork concern which went into jk = 
sin bankruptcy several months ago, will continue >» a 
a operations under an order of federal court. = > 
nt has E. E. Echelberger has been named trustee by > K 
; been the court. The company took over: the North = = 
Agel West Manufacturing Co. plant here. > @ 
r, oe ee " ~ 7 
2 com- MILWAUKEE, WIS., Dec. 13.—A suit in in- 7 Ke 
fer voluntary bankruptcy has been filed in fed- = = 
" g e eral district court here against the Hanshaw 4 ae 
. Kim- Lumber Co., of Langlade County. The peti- = | 
rineer- tion alleges that the lumber company is in 7 “a 
nee Fen a ekcoss ‘of $100,000, "Petitioners are the [RQ To those whose years carry them back to the = 
First Wisconsin National bank o waukee, (|-Z : ° e 
ie Un- ] mist, National bank of Appleton, “Wis., and jk time of the old kerosene lamp, there is an ever- = 
et en- the Kellogg Citizens’ bank o reen Bay, 8. dh ° ° ° @ 
and The banks extended -loans to the Hanshaw 5 sane — mo the aeons a which @ 
ns company. 4 comes from the pressing of an electric button 3 
amite- = Pp g " = 
> . 
ge of = tae al . S 
Kim- LUMBER TRANSPORT ATION 5 To those of the distributing trade who have @ 
a > made their lumber purchases here, there, and e 
a =~ 7 ° i 
it In- (Continued from Page 69) 5 everywhere, who have had to wait until an un- e 
material is due for a jump from sixth to fourth | certain mill turned out the items wanted, and a e 
? > 
class, glazed doors and windows from third = d ilr d b h th ° l Ze 
to first, door and window frames from second | not-too-speedy railroad brought the materials e 
to first, fruit and vegetable baskets, hampers ~\ ° ° Fr 
‘oil a dan teane toes cee to tier . to them, the service of NATALBANY will be S 
id the T. C. Elliott, traffic manager for the In- > a miracle too. @ 
coer terior Florida Traffic Bureau, at Lakeland, —< = 
lation point t some of the details, outlining the |Z el 
; Ss ou s, LZ ° ° > 
to the rates as at present and those that will be in > To begin with, NATALBANY has three large a 
inquet effect after Jan. 15. This is, he says, repre- = mills. Better than that NATALBANY never > 
st and sentative of the changes that will take place |} ’ e 
eavy- | in the whole of the Florida territory. His fis- | allows a stock to become depleted. Your order jz 
1 citi- ures, in rate per hundred pounds, are: = ° . > 
iene at. * +s + «2 is always on hand. Last, and also a mighty fac S 
team From LOvIsvitir, Ky. : cas , tor, all NATALBANY lumber is shipped over eC 
: d Present ....246% 213 195 177% 152% 123 4 e ° ° ¥e ° = 
ant | Jan. 1928. -235 "200 165 130° 106" 94 |S the Illinois Central Mainline, the fastest service A 
From ATLANTA, GA.: = ° * Ss 
foot- | Present ....199 172% 160 144% 120% 100 |B out of the producing territory. 
1 an., 1928..169 . 144 9 i Ss |e S 
ualled J 2 9 119 94 76 68 lk Z 
pom BIMMINOMAM Ald: 101 10s 108 |i Press the NATALBANY button for any long S| 
coe y ~ el 
eA, ee ee leaf or short leaf lumber product, trade marked, <I 
° On glaze oors and windows from Louis- ~ ° . ‘ 
tion } ville, Ky., of which there is a considerable z grade marked, certified, and as safe as buying S 
; movement, the present third class of $1.95 per =) ° 
itional 100 pounds would go to first class, or $2.46%. $ sterling. | 
imates Under the new rates to become effective in (|Z : salina a> | 
it this January, the third class will be $1.65, which |f¥ Mills 71-72-73 on the Illinois Central Speedy Mainline 
odlots would go to $2.35, if the plan of the railroads = 
should prevail. Kee 
season 4 S| 
“ =A eae ae “ata = yr | 
on Revision of Georgia Class Rates > S| 
trees ATLANTA, Ga., Dec. 12.—Announcement is > @ 
l for- made by the Georgia public service commission = >= 
istmas that effective Jan. 15, 1928, a complete revision > S 
vation of all class. rates in the State will become effec- (EX a 
e cut- tive. The order of the commission is the result |b ol > 
‘e cut of a petition filed by all railroads for authority eS) Y N . @ 
stands to revise the rates and also to cancel all excep- = RE ERE LOR ST CE ANE TEE NS yr Zz 
x tions to Southern classifications and to cancel > ra 5P) >| < 
— a less than carload special commodity — = Ss LES be [le ) Fe OF FICE @ 
e commission, however, denied the railroads’ 2 , VS . S 
, petition to cancel all exceptions to the classifi- I= HAM MON D, / € LO U j Ss iA NA a 
utting cation and less than carload commodity rates. | Zz 
4 may (‘auguaaanann >. S 
out | Week's Revenue Freight Loadings |S MEMBER SOUTHERN PINE ASSOCIATION jm 
re WASHINGTON, D. C., Dec. 14.— Revenue |K or 99 = 
istmas freight loadings for the week ended Dec. 3 |i A Complete Supply’ of PN tm the S 
senti- amounted to 915,408 cars, distributed as fol- |Rmy Pearl River Valley umber Compan anton, Miss. @ 
ity of lows: Forest products, 61,015 cars; grain, 48,- Z Y> n, > 
eprive 808 cars; livestock, 34,425 cars; coal, 158,196 = @ 
‘tional cars; coke, 9,031 cars; ore, 9,506 cars; mer- = a ee ee i _ 
- magma 256,837 cars; miscellaneous, 336,590 =/ Di a Wud Wd Wa Wwe Wud \Wad ud \Wa \UA \We \We Ud \We SUM WANA WA WA We WA We WWW Wd Word S07 
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° 9 - Phil 
Virgir 
r ices = 
MAN ¢ 
Ash— 
SOUTHERN PINE = 
The following A b. mill prices are taken from sales made during week ended Dec. 10in sections named: Comm 
t- Kan- Hat- - - - sh 
ties- sas | ties- _ } oa = _ 7 Hat- Kan. 
tas, as" | bare, Guy. burg, City, burg, City, burs, Gy, | chest 
a Fleertog Finish ae Fencing, SiS - ae, ate. Miss Mo.” FAS 
1x3” BG Babetter .... $8.51 60.91 | Babetter rouzh: Ls Feet iin ine Simension, St80E 
saad atc 48.13 | 1x6 00° BP ncevcecee - 43.50 .... 1x6 tees 84.25 pe i Liles 25.50 391 1s sor. a3:05 Su — 
Ma 3 :... S867 BASE | ieee “o*tcecteseceees ye 16° 72221) 23:25 98:79|No. 3,224” 08.) ines ewe 
WG BAbetter .... 98.97 8898) jogo oc BR SS , 18 & 20°. 25.77 24/88 "axe IIIT ALSO. 10g Sd. 
No. 1... 94-46 31-69) 155 and’ ig*22222222: 43.28 48.00 | x a 6", 10" ...... ace en See escmckas 12.50 18.35 
1x4” BG Bé&better 2... 52.50 58.36 | f7h2ge “Totti ttttts: eat : (i 16’ 21...) 22:37 3. No. : 
FG B&better .... 35.43 40.82) Syaxer 2222000002 ae oe 15.11 13.77 ox a”, 18 © 20°. 2 
. : PM cose ivkaete ee me  ateeds sae 
No, 3 .... 1808 21.06) SEER sorts seereeees re Sel Boards, SIS or $28 are 21.50 19.61 Longleaf Timbers _ 
No. 3 11.96 .. Botetag Oe Seensers We Teas | Me 2, BOR cee cecs eee cece 82.40 OP sans — , FAS, 
1x6” No, 2, C.M...... 18.81 oxd ‘to 13 rs eesti a asdasses 40. 18 & 20’. 23.87 20.69 |N® 1 Sa.E&S 848, 20 
eo 1% and 2x4 to 12”..... 56.00 2... | —«- «PRD aweereenee sree 40.04 ele” 10° and under: 
No, 3, C.M...... 15.7 B&better Surtaced: 1x12” 46.59 2x10”, 10", ...... “72, 23.75) “gw ; 26.67 FAS, 
Ceiling gga we le = . eee ne Sl 10° ceeseteaeeueeees tees 20:14 Cl. sa 
’ %xt” B&better ....... . 80.00 ....| 1x6" | 39.00 Oe AUS” as TURE BET cnccnveacoccances tise 86.58 
' 1 +++ 24.75 21.00 Dr” = edeeunces se cece 2x12” 3 ow. Be Pt} Shortleaf a bers Comn 
| No, 2 .... 15.00 |... | 1x5 and i0” 44.45 cn toes wooo $8.78 "= aaa a 
} %x4” B&better ........ 33.93 31.40 | 1x12” 68.50 me, ones "*** Sega | No.l S48, 20° & under: 
, No, 1 .... 30.73 31.06 | 5/4x4” ees 18. & 20°. 28:00 25.03) <2, cccetreee eee eeees 19.87 ... Com., 
' No. 2 .... 17.99 19.70 | 5/4x6” “ << ee oe WS ccsacaccitineeaten’ ke 
: | ane" anes - . 2, 2x 4", 10° ...... 18.00 20.36 os nab : No. 2 
5 Partition 5/4x5" & 64.50 72.52 | No. 4, all widths and i steers ccs Sinha “- oii 
lx4 & 6” Bé&better.... .... 41.00 5/4x12” anh lengths . . 10.50 aia 16 peeves 18.08 20.93 No. 1, i 4” eeeeerese 2.35 
6/ /4q5" ” 20°. 19.5 . me FS Te 6S sececcese coe r 
Sas Citing 4 & Sarda". Retro i”. 2 ae Mf No. 2 
%x6” B&better ........ eoee 42,28 6/4 & 8/4x12"....... | No. 2. 1x6” — 20.16 .... eee 5 16.93 18.17 Car Material : 
C Surfaced: Sewn team a 7 nes 19.50 19.14](All 1x4 and 6”): 
Drop Siding BS WD WW cccccccccce 36.! x8 " -" =e 18 & 20’. 20.33 21.02 Benett 9 i 18’ 39.25 —-—- 
Int or 6” Ba&better... 95.00 $7.88 | Ind” .......e sees, 34.00 Shiplap ox 8”, 10’ ...... — cee Ph Kee 
me 2 2 eeee + pag i er cereeserccsers EMEA . skeseenesce deel 31.60 12” canons 18.00 19.34) No, 1, 10. and 20’..... . . 30.50 
; . . BY nee e es prreeeees eS wooo 39,50 16” ...... 17.82 20.23 REE coos coos SMD 
No. 3 1... 15.28 .... | 125 and 10”......... | nee. 18 t@ 90°: 18 & 20’. 19.50 21.72 Sg Sreeneeeereres —- 
B&better: Casing and Base | ereeceste gees age we 20.05 19.58 2210", 10%, -+-++s os see Car Sil! Phi 
on eo g0.23 | 5/4260, eveeeeeeeeeers | Sates, S2eneaeeree sees Seeer MF cveens 17-69 20.00) ces 8 
CO a88 IG ccccccecceces saxs. Ge Steseveqsases ” | Ne. 8 (all lengths) : a ams" o ies Up to 0”, Sa to 86° 49.00 secur 
B&better: Jambs Stringers be, tN bored chee 16.78 15.70 2x12”, 10’ ...... sss. 21.00 OP cicctcens .conc cee for t 
mee BE O'ceccesoses --+» 49.00 | Sq. E., up to 26 to 28’.. .... 58.00! a §«anebcunees 16.71 16.42 inline sees 20.55] Up to 10”, 34 to 36’. 51.0 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Dec. 9: 3x4” 
” 
Flooring Finish, C, Surfaced Boards, 818 or 828 | Longleaf Dimension, Shortleaf Dimension, No. 3, Random =. 
1x3” E.G. B&btr sap.... 59.50) 1x4” ......04. sbateds .. 36.50| No. 1, 1x 8”, rdm...... 81.50; . SISLE f SISIE | Dimension 8x! 
Bie NT Orcs SEELTE  cctnccessccseceses 39.25 1x10”, rdm...... 38.00| No. 2— i ee ; > ae aiaensesened 13.15 $x10’ 
Se Be Wakes MEET Ee inctbraencthenacnan 40.00| 9 1zia). rdm.:.... 49.75 in| ee 25.75 2x 6”, 18&20° 24.25 |2x6" ..... gaibon aden 14.25 
ot Reet ce SEEN cecoccsinteces’ 52.75 | No. 2, 1x 8”, rdm...... “50 | OP  scconesentael ‘| ee 
*1x4” E.G. Babtr bap... 66.25 |1x5&10" "22.222: eee 1x10”, rdm...... 21.50  Beeeermancer: 23.75| 2x 8”, 12’... i Plaster Lath, 3x4’ Le 
ye Beets SETEEE’ | chibevenstseacees 56.00 | 1x12”, 10-16"... 28.25 + ee 28.25 Ines + 22.75 |NO. 1 eceeesesseeeeeees 2.75 Ea 
4 9” d | 4 ae svsasanens . F 
F.G. B&tr sap.... 38.75 Quins 2 Dan . 1x12", 18&20°.... 26.00) 224 30.00 | 19830, Car Material, 1x4-6” price 
No. 1 & C.... 34.75 No. 3, lx 8”, rdm...... EO, OF sacoacesnsace 22.75 ” 
mb DP cesceses 22.50 B&btr 1x10”, Sisseces 17.00 | P 12’ 21.00 2. ae ane by | B&btr, 9 or 18’ 37.50 
Ceiling ease 222 conn ixl2", rdm.....+ 18.25) Temeeeret ae * "Random igi... 38.50 Ea 
endl -~em: Wesaeesennee 81.75 |1x5410" — tee 54. Longleaf Dimension, + Ie ib 1). $83 a ee Seaaeaeeee Long 
No. 2 .:..2:2:.., 16.50| Random Fencing, S18 |. ,_ es TM sccnavecnanst 20.50 18&20" °° : |No. 2, Random ......... 22.00 
0. G. Batts No. 1, yy & arn 25,25 Eiaaastesstseenes ores| ws. eo oe 44.00 | No. 1 Longleaf. B&bi 
x4” No. 1 & btr...... $3.25 |No, 2 2 OF cciccecnes OM frat | Timbers B&b 
No, 2 & btr...... 33.35; ” 2x 4”, 4 weet e eee eee 20.00 | Sq. E&S, 26’ & Und- _ 
Drop Siding, No. 117. | No. 3, ise, 16° TT 9999 18", 2 ,, UNA. «esses eenes 30.50 0. 
” ME 3x4&10" 5x10/10x10..... 32.00 ‘ 
a 39.00 sheet. thi 2x 6”, oe. en eeeteees 23.00 |\3.¢4x12” ~eeesedont > 41.00 ao 
a E .agevsensevan 36.50 plap, Random Es GE, sresnsserepes te 00 |6yi9/12x12 . 38.50 
TW conkeceviaeh 25.25 7 L engths inal 5.  Dretnentroeac: is (50 |6=14/14x14 42.00 
Finish, B&btr, A a 4 Bheetete cer: 038 2 34.25 | 18&20" ooo... 2 222 19.75 
Surfaced egel | eee ee oo ep St 87, 18 .--ccrccessee 33.35) No. 1— OG TEE pec ccncesnce 20.25 eo, 2 Setient 1x6” 
aE - pehuepeaeubonnsuel Gin aie ost 16 25 et teas scesdees 24.00 | 25 4", 10" oe .eseeeeeees 21.75  Risaeecstcms 21.25 | Timbers 1x8” 
BEE cesvcescccoscceess 44.50 |” pi | iain vee 16.25 1SBBO’ .cccceses 28.00 oP neeeeeeeeeeee 23.00 BE xensedubie 20.75 | Sa. E&s. 20° & Und- 
BEE’ sscovesesevcesooes 44.25 | ee ee 17.00 SBAZH!? 22. ccceee - 32.50 16" wn aneeeeeeeee Se OO: BE seccecssasses Sl 72k 3 See 28.00 Shot 
7 re 53.00 " eM | Rm IR eeeeeeeeeeees 26.00 18420" .......++. 27.00 16) gees 19.75 xt 10" "ouid/iozid. ++ $2.00 
MCT ttre 5.5 Roofers . ” | Fs ccccccccccs -. 34. SEMET  weeeeeeres oe. Oe sevecssvees 75 | 6x ___ raepeaer 37. 
G/Ont, GAS... cccccccce 64.50 | 1x6” SNE OE © ceteaveses wee «10 2 ee re vicewde Fn ee. ee SUSE IRIMEAE cece cconcssvenee 39.00 2x4” 
GE”  ccncacnanakes SE O acseenathoutadans 35.00 ae +. 42.75)  geeehhneb per 20.75 OP 4s covadunghnkes 22.95 |6x14/14x14 .... 2.0... eee 41.25 2x6" 
BEE cavcccenitncaten Se Ta ©. akepenncdbcgherne 18.50 SME .ncrarcies 48.00 | Te ceneeannh oo Sue GE osensesans GEE. nascieessconnces . 56.00 2x3” 
The following are current f. o. b. mill prices on Arkansas soft pine made during the week ended Dec. 9: is 
aie coring Pinish—Dressed Dimension—Dressed Pencing and Boards 
ge grain— x3 1x4 B&better C No. 1 No. 2 f No.1 No.2 No.3 
2S ees ae .see | 12,14 10,18 12,14 10,18 | 1x 4” ...... .... $15.75 $14.26 fh 
B&better cooccce cQeuee $1.50 ie ok er wns 16’ 20’ 16’ 20’ = a paves $35.50 yey oe ix 
coeccccscce cove ° inf, Ee wesrteesa Se sie a $24.00 $26.75 2x 4” $21.25 $22.50 are +areds eoee -00 17. 1x15 
ot. ° . ° ” xl 
Flat in— 1x12” - 66.75 share 23.50 25.25 2x 6” 19.50 21.00 1x10” ge eee ehicats 20.25 17.00 rr 4 
= 1%, 1%, 2”x4 to 8” 72.50 cies | 8375 9660 22 8” 19°76 21:96 | 1x12” ...... 48.00 25.75 19.00 | 
Bé&better ......- $44.25 $40.25 | 1%, 1%, 2°x6, 10, 12” 74.50 +++ | 24:25 26.00 2x10” 20.75 21.75 Casing and Base 
No. 2 1iccc2l2i51 21126 20/0 Ceiling and Partition a Per ee a Tae B&better F 4x 
Cle. Cle. Clg. Part. 828&CM—shiplap 1xt Se ge cites eeeecceeess a +4 %x 
Mo %” 5” %” %” No.1 No. 2 No. 3 eee eee ee eeeee estes . % x) 
Babtr. .$38.00 $38.25 .... .o.- | 1x6” .......$35.25 #8 po $15.50 Lath 
1%” and under....33 percent disc. | No. ston Ge asoe Dees TSE. stedete” cere 17.00 No.1 No.2 
1%” and over.....25 percent disc. | No. 2 2: 2.) 19:50 i220 cle. Laxnor IIIT II 20.25 17.00 | %x1%” 4’ ...........$8.05 $2.30 MF 
MF 
WISCONSIN HEMLOCK oo 
The following are f. o. b.-mill prices on Wisconsin hemlock: 
No. 1 Hemlock Boards, a ow on “ isase  6/se’ No. 1 Hemlock, 8181E— 
8’ 10’ 12’ 14’ 16’ 4 F 1x . 
5 errr ee $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 4” $30.00 $31.00 $30.00 $29.00 $31.00 338.00 336,08 1x | 
| rors fC. 30.50 30.50 30.50 32.00 34.50 30.50 | oy 6” ||... 27.00 28.00 28.00 28.00 30.00 32.00 35.00 is j 
> rrr  e 32.50 32.50 32.50 34.00 36.50 32.50 2x 3” | ae 29.00 31.00 30.00 30.00 3 ‘ ‘00 1x1 
1x10” ..... 3250 33.50 33.50 33.50 35.00 37.50 33.50 eens ae ’ ’ : 1.00 33.00 = 86. 1x1 
1x2” <1... 3360 34.50 34.50 34:50 36:00 3860 34.60 | 2x10" ..... 29.00 82.00 82.00 32.00 38.00 © 84.00 86.00 rg 
‘ wor, merchantable $18, deduct $3 from price of No. 1,‘for No. 2, de- | 2%12” ..... 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
c 
For shiplap or guering add 50 cents to prices of No. 1 boards. oie 3 bomioch, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and 
‘ or 28, 6” and wider; 6 and longer, No. 2, $26.00; . . x 
No. 8, $22.50. For No. 2 dimension, deduct $4 from price of No. 1. a 
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WEST VIRGINIA WOODS 


Philadelphia, Pa., Dec. 13.—Prices on West 
Virginia hardwoods secured from authoritative 
sources exclusively for the AMERICAN LUMBER- 
MAN are as follows: 


4/4 5/4 6/4 8/4 
A ccvccceoene $100 $115 $115 nave 
@105 $@120 @120 
GemMoN .ccsese 65 76 76 $85 
Ash FAS, 10/ and 12/4, $135@140. 
Chestnut— 
RRP PE 95 110 110 nukes 
4 @100 
Common ....... 53 66 66 ooes 
@62 @70 @70 
sd. wormy 42 — eave ° 
@48 
Se arr 32 
@36 
Poplar— 
FAS, inch & up 115 
@120 
"2 oo - see 130 130 pda 
Cl. saps, 4” & up 85 105 105 106 
@115 @115 @115 
PO cccades 62 
@68 
Com., 6” & UDe< ccc 70 70 78 
@75 @75 @80 
ee: Shh sited wus 43 49 49 61 
@46 @54 
Se =. rr 31 33 33 86 
@36 @36 @37 





PHILADELPHIA PRICES 


Philadelphia, Pa., Dec. 12.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$43.00 10x10” ........ $49.00 
3x6” and 6x6”.. 41.00 nt isegesva 58.00 
3x8”, 4x8” and oo re 56.00 

| eee 42.00 nr 68.00 
Pe” sacennewne Dee BOO vcenvese 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


Pee, Ci Ce cs5 0s oewenes ee Te $86.00 
OE ee eee ae 74.00 
Ki kGesekia dibs nen wes tow oeears 54.00 
Seo a Se ey yee ner 44.00 
oe BG Ge Mbcetcadesavetensosens 25.00 
PO © GR GP Glee oes cbt escocrececevesn 19.00 
Air Dried No. 2 Common Boofers 
1x6”, %x5%....$26.50 1x10”, %x 9%..$28 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28. oo 


Shortleaf Dimensions, S48, %4-inch Scant, 10- 
to 16-foot 


uaa n eile ad Te $29.50 
a” <vsttensawe ¢  . eee 
SES” 2. cccccevce 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
i MEU" gO civcedes $74.00 $63.00 ee 
cae” Ge wandaccne 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
8 te Ut rete ree ee $29.50 
Dts: ME BEE eee sduweedwtosdnnceeeubar 30.00 
i ak sade tg eee dis eegh aaa 31.00 
1x12”, I ahi da ceric eke lech aiid kara Oe 33.00 
#- inch thick, $i more. 
Bed Cedar Bevel Siding 
Oe Or. CE nn onde saeeth aes sehen scanned’ $42.00 
iO, Ge sccccns Meh avieticeteaevk aes 62.00 
Te ww SE okdedKREdas Khe eR mens - 69.00 
Maple Flooring f.o.b. eee 
§x2\% x2% 
MIPBEA Viret GIASS occ ccccvess 81. Be 86.00 
MFMA Second class ......... 73.50 78.00 
MFMA Third class .......... 51.50 56.00 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
2 nt eee $ 67.50 $57.50 $44.25 $36.75 
Se St AGasiaaines 72.50 62.50 41.25 38.25 
SE no cestakens 72.50 62.50 41.25 38.25 
REE scdventwes $2.50 72.50 41.25 38.25 
0 ee He 97.50 87.50 44.25 39.25 
19” an BP. .esee 102.50 92.50 48.25 43.25 
Lath, 4-foot No. 1 
. .$6.75 cif.—$7.25 delivered 


SPruce ...44seses 
‘Hemlock eeeeeeeeee 6.15 c.1.f.— 6. 16 delivered 


q 











The Stevens Is Chicago Headquarters 
for Lumbermen 


“The convenient location, the attractive surroundings and your uni- 
versal courtesy to everybody around The Stevens made Mrs. Craw- 
ford and myself feel very much at home there. 
that necessity compelled our visit to be very short.” 


J. M. CRAWFORD, President, 
Tum-A-Lum Lumber Company, Walla Walla, Wash. 


Our only regret was 
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Michigan Boulevard, 


Sth Streets 


aan TT 


N Michigan Avenue, with park- 

ing permitted on all four sides, 
close to railway stations and the busi- 
ness district, The Stevens not only 
affords the finest accommodations at 
reasonable rates but a good address— 
an advantageous location. 


To the traveler here for a day ora 
month The Stevens with its courtesy, 
juxurious accommodations and fixed- 
price policy offers the world’s greatest 
hotel value. Why not the world’s great- 
est hotel on your next Chicago trip? 





263 $3.50 $5.00 
1242 4.00 6.00 
943 5.00 7.50 
278 6.00 9.00 
181 7.00 10.00 
93 10.00 15.00 
Fixed-Price Meals 
JAPANESE LUNCH ROOM 
Breakfast 45c Luncheon 65c Dinner $1.00 


Breakfast60cand75c Luncheon85c Dinner $1.50 
Sund .00 
Breakfast 60cand 75c Luncheon85c Dinner$1.50 


Luncheon $1.25 


THE STEVENS 


THE WORLD’S GREATEST HOTEL 


CHICAGO 


3000 


Outside Rooms 


3000 
Private Baths 


The Stevens Room Rates 
Number of Rooms Single Rate Double Rate 


COLCHESTER GRILL 


lay Dinner $2. 
OAK ROOM 


Sunday Dinner $2.00 


MAIN DINING ROOM 
Dinner $3.00 per person 
A la carte service is available in all restaurants at all meals 


Centrally located, Hotel La Salle, under 
Stevens management has for many years 
been recognized as the standard of ex- 
cellence in modern hotel service. 


ERNEST J. STEVENS, 
Vice-President and Manager 














St. Louis, Mo., Dec. 12.—Cross tie quota- 
tions f. o. b. St. Louis: Untreated 
White Southern 
Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x3”, 8", 8-inch face.. 1.40 1.10 
No. 3, 6x8”, 8-inch face.. 1.25 1.00 
No. 2, 6x7", He 7-inch face.. 1.15 -85 
No. 1, 6x6”, 8’, 6-inch face.. 1.05 .75 
Red oak ties, 10 cents less and heart cy- 


press ties 15 cents less than white oak; tupelo 
and gum cross ties, 15 cents less than white 


oak; 
oak. 


White oak . 


Red Oak 


eee 


sap cypress, 20 cents less than white 


Bridge 
Plank 
$43.00 

39.00 





SOUTHERN PINE TIES 


NWew York, Dec. 12.—Following are quota- 


tions on southern pine ties, f. 0. b. New York: 
All 8’ 6”— Sa Heart 
0 ee re eee $1.35 $1.65 
ee aw aan am 6 athe doen 1.25 1.55 
UN” ksaticnsdsessendeesheesou Ue 1.26 


BLACK WALNUT 


Cincinnati, Ohio, Dec. 13.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 
$265. 


6/4, $255; 8/4, 


suse 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, 1 > tle 
$115@120; 8/4, $13 


No. 2, 4/4, $45; sasse, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Dec. 12—The poplar siding 
market is less active, as a result of cold 
weather and the late season. Manufacturers 
are fairly well sold up, however. Prices are 


5/4, $105@110; 6/4, 





unchanged. 

FAS Select No. 1 No. 2 
a $50.00 $38.00 $28.00 $22.00 
Ps ancecenes 50.00 86.00 26.00 20.00 
DUE cceccocics 60.00 35.60 22.00 18.60 
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Chis Christmas— 


give a remembrance that 
will last throughout the 
year and renew your best 
wishes every week. 


zxkKeeweK* 


OLVE that perplexing Christmas gift problem by 
sending the AMERICAN LUMBERMAN for 1928 to those 
friends who “have everything” and for whom it is 

most difficult to select gifts. They will appreciate the gift 

and will think of you every week during the year. No mat- 
ter what you paid for it you could not send a gift that would 
be of greater value to your lumbermen friends. 


“Shop Early” is the slogan this year. Don’t wait until the 
last minute and send the same old “stand-by” gifts. Send 
something different this year, something that will carry your 
personality during the whole year. All your Christmas shop- 
ping for your friends in the industry can be done right at 
your desk. (Ss¢Ple*). No waiting in line in crowded shops 
this year, 





A suitable Christmas Card bearing your name 
will be sent to each name you send so that it 
will be received by Christmas morning. 


Should any of the names you send be subscribers already 


their account will be extended one year and advised it is 
done with your best wishes. 


LUMBERMEN’S CHRISTMAS SHOPPING ORDER BLANK 


AMERICAN LUMBERMAN, 
431 So. Dearborn St. 
Chicago, Ill. 


Please enroll the names listed below for a one year’s subscription 
for the AMERICAN LUMBERMAN and send bill at the rate of $4.00 
for each name, $6.00 in Canada. 


If any of the names are already subscribers extend their account 
one year from expiration date. 


NAME 





ADDRESS TOWN STATE 
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POPLAR fT 


Cincinnati, Ohio, Dec. 19.—The following are 
average wholesalers’ carlot prices, Cincinnat; 
base, on poplar: 


Soft Texture— 4/4 5/4 6/4 8/4 
> ¥ . No. 1, 18” 
EE . pwinceouea $135 $150 $150 1 
i cenltiesesindin 105 120 120 = 
Saps & select........ 80 100 100 105 
ee ee 60 65 65 1” 
ee:  G. Bissciews 40 45 45 47 
No. 8 com. B.....+. 28 30 30 80 
Valley— 


atnexede $ 95@100 $100@105 $105@11 
Saps & selects 660 70 10g 75 309 4 
No. 1 com... 48@ 50 55@ 58 58@ &@2 
No. 2 com. A. 37@ 39 41@ 43 43 
No. 2 com. B. 27@ 29 29@ 31 30 





For Editorial Review of Current Market Cun. 
ditions See Page 35 


NORTHERN PINE 


CHICAGO, Dec. 14.—Demand for northern 
pine seems to be showing signs of activity, 
The volume of inquiries from retailers and 
industrial consumers is increasing right along, 
and prospects for the first part of the new 
year are very promising. The lower grades 
are moving quite freely, but are in small 
supply, which tends to create a strong market, 
The common grades are in seasonal call and 
are being held steadily. Although there is a 
fair demand for shop and selects, the market 
on these items is a trifle weak. 


MINNEAPOLIS, MINN., Dec. 13.—While 
box and container trade continues fairly ac- 
tive, movement of northern pine is at the 
low ebb for the year. Weather in the last 
week caused a sharp decline in volume. Re- 
tailers are buying only for immediate needs. 
Prices of pine are unchanged. 


BUFFALO, N. Y., Dec. 14.—The buying in 
northern pine is chiefly for immediate needs. 
Quick shipment is being demanded. Yard as- 
sortments are in pretty good shape, but some 
items are hard to find. The mills have re- 
duced stocks, and prices are maintained. 


EASTERN SPRUCE 


BOSTON, MASS. Dec., 13.—There has been 
another advance on eastern spruce frames, 
to $42 base, and wholesalers state the market 
is absolutely firm. The two large dimension 
mills now in operation are well supplied with 
orders. Random is still quiet, but offerings 
are growing lighter and the market is 
strengthening. Dry boards are scarce, demand 
dull and prices steady. Trade in lath is 
languid and prices remain easy. Quotations: 
Dimension, 8- to 20-foot, rail shipment, 8-inch 
and under, $42; 9-inch, $43; 10-inch, $44; 12- 
inch, $46. Provincial random 2x3, $33@33.50; 
2x4, $33; 2x6, $33@34. Covering boards, 5-inch 
and up, 8-foot and up DIS, $34; matched, 
clipped, 8- to 16-foot, $37@38. Furring, 1x2- 
inch, $32@33. Lath, 1%-inch, $5.65@5.90; 
1%-inch, $6.50. 


HARDWOODS 


CHICAGO, Dec. 14.—The usual pre-inventory 
dullness prevails in the hardwood market. 
There are quite a lot of orders being placed 
for various items to be shipped after Jan. 1, 
these orders coming from all classes of in- 
dustries, including interior finish, furniture, 
molding manufacturers etc. Prices are un- 
changed and fairly firm. 


ST. LOUIS, MO., Dec. 12.—The southern 
hardwood demand is about equal to last week, 
the improvement being held. The most active 
buyers are automobile plants, in the market 
for thick elm and maple, and box factories 
and industrial concerns wanting low grade 
stock. The furniture trade is still quiet, al- 
though a revival is held imminent. Planing 
mill business also is small. With production 
exceeding shipments, prices continue on the 
same level. Good business is expected dur- 
ing the early part of the new year, owing to 
the lowness of consumers’ stocks, 


MINNEAPOLIS, MINN., Dec. 13.—Demand 
for northern hardwood continues light, but is 
normal for this time of year. Factories are 


taking only sufficient to meet current needs. 
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woods operations are under way, and the 
ysual amount of northern hardwood logs will 
pe cut, it is forecast. Hardwood prices are 
nolding steady. 


BUFFALO, N. Y., Dec. 14.—The hardwood 
market is quiet. Very little inquiry is com- 
jng in for immediate delivery, though some 
pusiness has been taken for shipment after 
the first of the year. Prices are about steady, 
and are being kept so by the prospects of cur- 
tailment. Maple holds as firm as any of the 
hardwoods, especially in better grades, 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 14.—Fir demand is slow 
due to the fact that the movement of lumber 
from the retail yards has slackened up within 
the last few weeks. Retailers are turning 
their attention to inventory, but are placing 
an occasional order for prompt delivery. There 
are more inquiries from the large line-yard 
concerns for shipment after the first of the 
year, but most of the mills are not receptive 
to such business. Prices are soft. 


SEATTLE, WASH., Dec. 10.—Fir business 
is without change, except in southern Califor- 
nia, where building permits are increasing in 
volume and there are signs that lumber is 
ready to emerge from long-continued stagna- 
tion. Cold weather throughout the Pacific 
Northwest will undoubtedly enforce needed 
curtailment of production. 


NEW YORK, Dec. 11.—Transit stocks seem 
less plentiful, although cargoes still may be 
picked up. Accumulation in the harbor is not 
serious, although some firms have large sup- 
plies. Wholesale prices for water shipments 
range from $28 for 10-foot to $31 for 18- 
foot lengths in 2x3-inch. 


KANSAS CITY, MO., Dec. 13.—Demand for 
fir here is light, but shows signs of improv- 
ing. Prices still are weak, but are likely to 
become stronger in the next two weeks with 
an expected increase in demand, , 


CYPRESS 


ST. LOUIS, MO., Dec, 12.—<Activity in yellow 
cypress is fair. There is interest in No. 1 
common for the coffin trade, and in Nos. 2 and 
3 for crating. Wholesalers are buying some 
of the output, but the retail trade is quiet 
owing to this being inventory time. Prices 
are unchanged. Red cypress is moving fairly 
well at unchanged quotations. Business in 
tupelo flooring is good. 


HEMLOCK 


CHICAGO, Dec. 14.—Northern hemlock is 
moving freely to country yards and industrial 
plants. Mill stocks on some desirable sizes 
are practically exhausted and prices remain 
firm at $4 off the Broughton list. 


NEW YORK, Dec. 11.—Retailers are buying 
sparingly in special orders. Prices are well 
maintained, however. Stocks of western lum- 
ber are held well in check, and there is no 
overburdening supply of eastern lumber. 


BOSTON, MASS., Dec. 13.—Dry eastern and 
northern hemlock boards are scarce and prices 
are very firm, although demand is quiet, In 
clipped boards, both northern 12-foot, and 
eastern 8- to 16-foot are firm at $32. For 
random boards, $30 is seldom shaded. Stocks 
in first hands are very light. Western hem- 
lock is now looking a little firmer. Some 
transit lots are fetching about $1 above mill 
shipment quotations. 


WESTERN PINES 


CHICAGO, Dec. 14.—The movement of Cali- 
fornia white pine is on a fair basis, orders 
coming mostly from sash and door interests. 
Prices hold steady. Inquiries for Idaho and 
Pondosa pines are coming in pretty well. Mill 
Stocks are somewhat broken due to wet 
weather in the Inland Empire. Prices are un- 
changed. 

NEW YORK, Dec. 12.—Dealers are buying 
Sparingly and wholesale stocks, while not 
large, are sufficient. Idaho white pine, 1x4- 
inch, is quoted: No. 2 common, $44.50; No. 3, 
Ss Pondosa, 1x4-inch, No, 2, $43.25; No.3, 
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When Solomon, peace be to his bones for he 
was wise, built that famous temple of his he 
used a lot of stone, but the story is that “he cov- 
ered it with wood”. 


















































He knew that nothing in the world could be so 
warm and comfortable as wood for a place to 
live, and today those who build homes follow 
in his august footsteps. When the building 
idea strikes them they hunt a LUMBER yard, 
knowing that there LUMBER and its accessor- 
* . building materials needed, will be 
ound. 


Lumber is always in demand—and always will 
be. Sell LUMBER—sell GOOD LUMBER— 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28, 29 and 40. 


Peavy WitsonLumser Company, INc. 






i Manufacturers of 
IRGIN LonG LEAF 
and 


SHort Lear YELLOW PINE 
Shreveport > va. 


SALES AGENTS FOR: 
Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Ine. Peavy-Moore Lumber Co., Ine. Peavy-Moore Lumber Co., Ine, 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texla, Texas 
BRANCH OFFICES: 


CHICAGO: FORT. WORTH: NEW ORLEANS: 
1966 Conway Bldg. 209 Texas Nat’! Bank Bidg. 1826 New Canal Bank Bidg. 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 3701 N. Broad St. 


Every stick of 1” and 2” lumber that we manufacture 
is scientifically steam kiln dried 
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We'll furnish the crane, 


you furnish 


the truck 





= ee 





AKE off that broken body from 

your old motor truck, give the 
chassis a coat of paint; we'll furnish 
an ORTON Model “V” Crane and 
you will have the fastest little lum- 
ber handling outfit in the world. 


You can mount the ORTON Model 
“Vv” Crane on any new or second- 
hand 5 to 7% ton truck having a 
distance of 8-feet 6-inches from back 
of driver’s seat to rear axle, Prac- 
tically every standard truck of the 
required eT has this clearance. 


Cranes 





ORTON CRANE 











The ORTON Truck Crane may be 
equipped with a 20, 24 or 28-foot 
boom; it has a lifting capacity of 5 
tons at a 10-foot radius and 2 tons at 
a 20-foot radius. The Truck Crane 
is full-revolving and is operated with- 
out the use of outriggers. Power is 
furnished by a 53-HP. Hercules Gas- 
oline Motor. 


Complete information including cata- 
logs, specifications and price will be 
sent to anyone interested. Write us 
today. 


YRTON = 


& % SHOVEL COMPANY, 608 SO COMPANY, 608 SO. DEARBORN ST. CHICAGO, ILL 











BUFFALO, N. Y., Dec. 14.—The western 
pine market is rather quiet. In some cases 
buyers need lumber quickly. The buying is 
mostly in small lots. No. 1 shop in 5/ and 
8/4 sugar pine is scarce at mills, and most of 
them will close down with short stocks. 


KANSAS CITY, MO., Dec. 13.—The western 
pines market, which was practically dormant 
for several weeks, is showing a strong pick- 
up, with orders coming from both yard and 
industrial buyers, and prices have gained in 


strength. 
SOUTHERN PINE 


CHICAGO, Dec. 14.—The volume of southern 
pine business in local territory is about equal 
to that of last year. The demand from fac- 
tory consumers is on a better scale than the 
call from retailers, who afe preparing for in- 
ventory. Some mills report a scarcity of 
1x6-, 1x8-inch No. 2, and 2x4-inch 9-foot Nw. 2 
and better, but other items are in good assort- 
ment. Prices “have shown no recent change. 


ST. LOUIS, MO., Dec. 12.—There is a fair 
demand for southern pine, most orders calling 
for mixed cars for prompt shipment. Whole- 
salers as well as yards and industrial buyers 
are contributing to the volume. The business 
is largely for filling in. The list is firm. 


KANSAS CITY, MO., Dec. 13.—A slightly 
larger volume of southern pine business was 
placed last week, though not enough to bring 
prices back to list. There has been some 
strong competition for a number of large in- 
dustrial orders placed in the last two weeks. 
A few retailers are beginning to stock up, but 
present buying by retailers is mostly for im- 
mediate requirements. 


NEW YORK, Dec. 12.—Prices on shortleaf 
vary from $31 for 4x6-inch to $37 for 8x12- 
inch. These prices have not altered in the 
last few weeks and the market seems fairly 
well stabilized. There is a fairly good de- 
mand for flooring, especially in the suburbs. 
Retailers are buying in small volume. 





BOSTON, MASS., Dec. 13.—New Englang 
‘ wholesalers find trade dull. Orders are scarce, 
although sellers are conciliatory. Flooring 
is very hard to move. Prices are easier, 
B&better, 1x4-inch, shortleaf is offered here 
at $68 and longleaf at $74 and possibly less, 
but up to $85 is still quoted. Bé&better par. 
tition,” 11/16-inch, is $44 up to $48 for very 
nice Arkansas stock. 


SHINGLES AND LATH 


CHICAGO, Dec. 14.—There is some demand 
for white cedar shingles at $4.50 for extras: 
$3.50 for standards, and $2.85 for sound butts. 
A quiet tone prevails in the lath market, 


SEATTLE, WASH., Dee. 10.—All items on 
the red cedar shingle list have checked their 
downward swing, and are evidently in a posi- 


tion to firm up. There is some demand, 

Clear are scarce and higher. 
MINNEAPOLIS, MINN., Dec. 13.—There 
was improvement in the red cedar shingle 


market this week. Inquiries are more numer- 
ous and sales have increased. Wholesalers 
say that retail lumbermen believe prices are 
as low as they will be, and are inclined to 
take on supplies. Clears were quoted at $2.25, 
and stars $2.05, both up 5 cents in a week. 
Demand for northern lath is light. Prices 
are steady. 


KANSAS CITY, MO., Dec. 13.—The shingle 
market is slightly stronger, as a result of 
smaller offerings, with clears about $2.30 and 
stars at $2.15. Demand is mostly from the 
country. Lath demand is light and prices are 
weak, both on southern and West Coast stock. 
Siding. demand also is slow and prices are 
weak. 

NEW YORK, Dec. 12.—Eastern spruce lath 
are quoted wholesale by vessel, $6@6.25; by 
rail, 25 cents higher. These prices are un- 
usually low. The market continues over- 
burdened and cargo arrivals are fairly heavy. 
Red cedar shingles, f.o.b. New York, rail: 
Extra clears, $4.45; eurekas, $5.30; perfections, 
$6.30; royals, $13.15; water shipments, $3.80; 


$4.50; $5.45; $11.25. British Columbia are 5 
to 10 cents higher. Shingles may be bought 
below these quoted prices and supplies are 


abundant. 
BOXBOARDS 


BOSTON, MASS., Dec. 13.—Box and shook 
manufacturers are taking boxboards sparingly. 
The box people state that wood has recovered 
some of the business formerly lost to the sub- 
stitute containers. Stocks of dry box lumber 
are now moderate, and prices are steadier. 
Round edge white pine boxboards, inch, are 


$27@30. 
CLAPBOARDS 


BOSTON, MASS., Dec. 13.—Retail yards are 
selling a small volume of clapboards, but are 
doing little buying. Prices for native white 
pine and eastern spruce are firmly held, and 
offerings are very light. Current quotations 
on Coast clapboards: Red cedar, clears, 3- 
and 3%-foot, $17.25; 4- and 5-foot, $23.25: 6 
and 7-foot, $28.25. Redwood, clears, 3- to 
7-foot, $24. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D, C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,651,510. Dovetailing mechanism. Ray L. Car- 
ter, Phoenix, N. Y. 
1,651,528. Collapsible container. Edward T. 


Johnson, Greenfield, Mass. 


1,651,529. Chip breaker. Wallace D. Johnson, 
Beloit, Wis., assignor to Yates-American Machine 
Co., same place. 

1,651,551. Chip breaker. Henry Roman, Bay 
Point, Calif., assignor to Yates-American Machine 
Co., Beloit, Wis. 

1,651,634. Carpenter’s plane. 
New Britain, Conn., 
same place. 


Edmund A. Schade, 
assignor to Stanley Works, 


1,651,702. Band sawing machine. William R. 
Harden, Oakland, Calif. 
1,651,846. Woodworking machine. Emanuel 


Stauder, Rochester, N. Y., assignor to Huther Bros. 
Saw Manufacturing Co., ‘same place. 

1,651,897. Dovetailing machine. Bert A. Linder- 
man, New York, N. Y., assignor to Muskegon Ma- 
chine Co., Muskegon, Mich. 
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| F O R E I G N SALES REPRESENTATIVES : Crai 
— Ww. Jj. a. Bu gy Blvd, Konseg, City, Mo. g 
° . Patterson, onomowoc, . 
Review of Overseas Lumber Market R. 2 Hunting Lumber Co., Merchants Bk. Bidg., Cedar Rapids, Ia. Mountain 
WASHINGTON, D. C., Dec. 12.—William L. a ae ee ali 
Cooper, commercial attaché of the American Alex W. Stewart, 931 Lumber Exch. Bldg., Minneapolis, Minn. Qu ty 


embassy in London, cables the Department of 
Commerce that the United Kingdom market is 
slowly absorbing the largest imports of north- 
ern European softwoods for many years. 
Stocks throughout the country are exceedingly 
heavy and little forward business can be ex- 
pected until they are reduced. American hard- 
woods are in fair demand and prices showing 
a firmer tendency. Stocks of southern pine are 
ample and inquiries few. Douglas fir stocks 
are heavy, demand and prices not strong. The 
trade is experiencing a general seasonal dull- 
ness. Little change is looked for until the 
New Yea! 

Julian B. Foster, American trade commis- 
sioner, Wellington, states that there should be 
a good importation of lumber into New Zea- 
land from the United States in 1928, accord- 
ing to present prospects. Larger sales of red- 
wood and .Douglas fir are exvected. Mr. Fos- 
ter does not think that the import of Ameri- 
can lumber will be reduced to any great ex- 
tent by New Zealand’s increased tariff rates, 
although other factors, especially the decline 
in building activity and the large stocks re- 
maining on hand from the record production 
of 1926, may lower importations for some 
time. 

Latest advices indicate that the Japanese 
market 1s well stocked with lumber from the 
Pacific Northwest, that the River Plate mar- 
kets, especially Argentina, continue over- 
stocked and certain other outlets for Ameri- 
ean exports are fully supplied for the present. 
For example, a cable from Julean Arnold, com- 
mercial attaché, Peking, siates that on ac- 
count of unusually large diversions of stocks 
from Shanghai the Tientsin market now has 
large unsold stocks of lumber. 

The American consul at Mukden cables that 
imports of lumber into South Manchuria from 
the United States increased during the Sep- 
tember quarter, the growth paralleling in- 
creased building and railroad construction ma- 
terial imports, and the placing of further or- 
ders in the United States for electrical, rail- 
way and telephone equipment. 

Trade Commissioner S. H. Day cables from 
Johannesburg, South Africa, that lumber is in 
good demand, also other building materials, 
as a consequence of the continuing building 
boom. 

South African Housing Project 

Cecil H. P. Cross, consul at Capetown, re- 
ports a formal announcement by the Govern- 
ment of the Union of South Africa that it in- 
tends to advance on loan approximately $5,- 
000,000, spread over a period of four years, 
to relieve the housing situation, particularly 
in the slum areas of the larger cities. The 
funds are expected to be available from April 
1, 1928. Details of this housing scheme have 
not yet been made public. A Capetown model 
house to cost $750 has been devised to improve 
the housing conditions in the slum districts. 
Living conditions in the poorer districts are 
attracting increasing attention, 


Export Data for Nine Months 

Exports of lumber and other timber prod- 
ucts and of wood manufactures from the 
United States during the first three quarters 
of this year were valued at $121,230,000, a 
gain of $10,445,000 over the same period of 
1926. These figures include furniture exports. 
The increase in value for lumber and sawn 
timber exported was $8,285,000, while unman- 
ufactured and hewn timber gained $1,564,000. 
Exports of wood manufactures were $596,000 
greater than in the 1926 period. 

Softwood boards, planks and scantlings ex- 
ceeded last year’s exports by 171,000,000 feet 
in quantity and $7,210,000 in value, and hard- 
wood by 42,500,000 feet and $2,060,000. Total 
softwood exports for the first three quarters 
this year were 1,674,000,000 feet, valued at 
$66,686,000. Hardwood exports aggregated 
304,000,000 feet, valued at $20,829,000. 

Exports of softwood sawed timber were 
576,438,000 feet, valued at $15,409,000, a gain 
of 8,000,000 feet and $1,175,000 over the 1926 
period. 

Southern pine and Douglas fir lumber and 
timber showed an increase during September 
over the same month in 1926, in general total 
and in the case of nearly all important mar- 
kets. For the nine-month period southern pine 








D. Clinton Van Ostrand, P. O. Box 99, Omaha, Neb. 


Pondosa 





Eristmas Preetings 


from Craig Mountain 


Craig Mountain light, soft and white Pon- 
dosa Pine has made a_lot of new friends 
during the past year, and we want to wish 
all new, as well as old, friends a Merry Holi- 
day Season and a Prosperous New Year. 


Craig Mountain will be ready to serve 
you in 1928 just as efficiently as in 1927. 


Craig Mountain Lumber Co. 
Winchester, Idaho 


AN OSTRAND, President. 


.H. Vv 
W. C. GEDDES, Vice-Pres. @ Gen’l Manager. 








Ma = ORING | 
QUALITY” OAK 


Learn more about A Big Increase in Sales 


the sales possibilities or visi sale mer inated Cink ahnitin 

# # w e noticed when you stock our “Qua P ooring. 
hs eS It possesses all the qualities desired by builders and will 
— = ce therefore make selling easier for you. Many other dealers 
‘* Kilmoth ” Closet are featuring this flooring with good results. Order in 
Lining. L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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lumber exports totaled 565,508,000 feet and 
southern pine sawed timber 135,960,000 feet, 
Turmber being 140,000,000 feet and tim- 
ber 35,200,000 feet more than for the first nine 
months last year. Douglas fir exports, while 
showing increases in recent months, did not 
rise to last year’s total for the nine-month 
period. Fir lumber exports at 516,685,000 feet 
were 41,000,000 feet less, and timber exports 
at 410,186,000 feet were 10,000,000 feet less 
than for last year. 

Cypress exports were 8,329,000 feet, gain- 
ing 28 percent; redwood 51,732,000 feet, gain- 
ing 40 percent; spruce 18,797,000 feet, gaining 
19 percent; hemlock 155,895,000 feet, gaining 
10 percent. The 25,321,000 feet of soft pine 
represented a slight gain over a year ago. 

Slightly over one-half the hardwood lumber 
exports were oak, aggregating 158,449,000 feet, 
valued at $10,379,000, a gain of 20 percent in 
quantity and 14 percent in value over the nine- 
month period of 1926. 

September shipments of cooperage were 
greater than for the same month last year, 
and for the nine months all items except tight 
shook increased. The total value for all items 
Was approximately $8,500,000, against $7,500,- 
000 last year. 


Lath Supply in Nova Scotia 


Consul Erik W. Magnuson reports from 
Halifax that most of the stocks from the sum- 
mer sawing in Nova Scotia were cleaned up 
during October. On the whole October was a 
favorable month for Nova Scotian operators. 
As a result of the successive supply of lath 
that market toward’ the end of the month 
dropped about 25 cents a thousand, with very 
low demand. 

It is believed in Halifax that the supply of 
lath in New York early in November aggre- 
gated 100,000,000, which might be expected to 
meet the demand until February or March, 
1928. In consequence a 50 percent reduction 
in cut in the intervening months is looked 
for. There has been very little demand for 
Nova Scotia lumber from the English market. 
Usually at the end of October’ English buyers 
are open to make contracts ahead with this 
market for forward delivery, but this year up 
into November there was no buying ahead. 


German Lumber Imports 


Official figures of lumber imports into Ger- 
many for the first nine months of this year 
indicate a healthy recovery for the trade from 
the slump of 1926. This year’s imports have 
been much in excess of those for the same 
period of 1926, the total of numerous specified 
items having been 4,130,163 metric tons, com- 
pared with 1,917,037 in 1926, and 3,016,247 for 
the same period of 1925. Poland is the lead- 
ing supplier, as usual, particularly softwoods, 
but also of oak, with Czechoslovakia leading 
in other hardwoods. The United States sup- 
plied 135,000 metric tons, compared with 66,- 
400 tons in 1926. 

A Russian lumber trade journal published in 
Leningrad states that it was planned to ex- 
port during the last navigation season 865,- 
000,000 feet of lumber. Up to Sept. 1 the total 
sales were 730,000,000 feet, or 85 percent of 
the estimate. Navigation has been closed for 
some time past so that no Russian lumber not 
now on the water will reach the New York 
or other distant markets until spring. 

Frederick Lyon, assistant trade commis- 
sioner, Helsingfors, cables that Finnish lum- 
ber exports during October totaled 343,000,000 
feet and plywood 4,000 tons. 

Trade Commissioner J. R. McKey, San Juan, 
cables that the Porto Rican lumber stocks are 
large and the market for construction mate- 
rials dull. 

Reforestation in Palestine 


Consul Oscar S. Heizer reports from Jeru- 
salem that there are no forests of importance 
in Palestine. While some firewood is obtained 
from the large groves of olive trees that dot 
the country, the principal supply must be im- 
ported. The lack of any protection for the 
forests of the country during the Turkish 
regime resulted in virtually denuding the land 
of all timber, so that it has been necessary 
for the Government to lay out a most com- 
prehensive program of reforestation The 
Zionist organization has coéperated in the pro- 
gram of reforestation, many Jewish colonies 
having planted considerable area to trees. In 
this work the Zionists have specialized in the 
eucalyptus tree with considerable success ow- 
ing to ideal climatic conditions for its devel- 
opment. During the last five years the Gov- 
ernment has taken measures to protect the 
trees that survived the war and in addition 
has planted large areas to seedlings. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














WANTED BY A LARGE SOUTHERN 


Yellow Pine manufacturer salesman. Experiencea 
salesman to cover the northern half of Indiana 
selling lumber to the retail trade. Want man who 
is familiar with the dealers and has traveled this 
territory for several years. Good salary to the 
right man. Position now open. 

Address “A, 1,” care American Lumberman, 


MILLWORK SALESMAN 
Must have experience in selling millwork, also a 
good following between architects and contractors 
In reply state age, experience, and . references. 
Good chance for the right man. All replies will 
be kept strictly confidential. 
Address “‘D. 14,’ care American Lumberman. 


SALESMAN WANTED 
Young man between 26 and 30 having both retail 
lumber and millwork experience to represent West- 
ern Lumber Manufacturer in Chicago territory 
calling on trade in and around Chicago. Address 
“D. 24,” American Lumberman, giving experience 
references, etc. "7 


EXPERIENCED HARDWOOD SALESMAN 
Preferably one acquainted with Furniture trade 
Virginia and North Carolina and capable of buy- 
ing the inspecting. State experience and salary 
expected. 

Address “D. 16,” care American Lumberman. 


WANTED BY 
Southern Yellow Pine wholesaler, a live salesman 
acquainted with the trade in east Tennessee. 
Address “D. 1,” care American Lumberman. 


OLD ESTABLISHED MILL AND 
Wholesale concern desires commission connections 
in territory not now covered; Fir, Spruce and Cedar 
account; unusually profitable proposition. Refer- 
ences desired and furnished. 

Address “B. 12,” care American Lumberman. 






































DO YOU WANT TO BUY OR SELL 
LUMBER, TIMBERLANDS, MACHINERY, 


SAWMILLS, PLANING MILLS, 
MOTIVES, CARS, RAILS, etc.? 


When you want EMPLOYEES or EM- 
PLOYMENT or anything used in the LUM- 
BER world, advertise in the WANTED and 
FOR SALE Department of the American 
LUMBERMAN. 


Send along your ad—we will do the rest. 
NOW IS THE TIME. 


LOCO- 





WANTED 
“Man in capacity of Assistant’ Manager in buying 
and selling-hardwoods and White Pine for East- 


ern Wholesaler. 
employment.” 
Address “D. 17,” care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
For good yard in Southern Wisconsin handling 
Lumber and Fuel. Prefer man who has had 
experience as manager of yard for line yard con- 
cern and who desires small interest in business. 
Address “C. 23,” care American Lumberman. 


WANTED A MAN WITH EXPERIENCE 
In retail lumber business, for selling—office 
and collecting—by a yard located 
Chicago. Give age, experience, 
salary desired. 
Address “C. 21,” 


WANTED—EFFICIENT BOO ER 
For Retail Lumber Office, located in Northern 
Wisconsin City. Must be able to take complete 
charge of books, give full particulars as to ex- 
perience, training and salary in first letter. 
Address “C. 24,” care American Lumberman. 


State present and last previous 








work 
in suburb of 
references and 


care American Lumberman. 








WANTED—FIRST CLASS SAWYER 


Left hand, push feed band mill cutting Soft 
Woods. Located in town of good schools. Will 
pay $8.00 per day to good fast man—must be 
strictly sober. 
Address “C. 1,” 


FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad 
inserted in your paper has been very good and 
results more than satisfactory. I was surprised to 


care American Lumberman. 





get so many letters from competent men. 








WANTED BY YELLOW PINE WHOLESALER 
A salesman for west Kentucky and Tennessee. 
Could make headquarters in vicinity of Evansville. 

Address “D. 2,” care American Lumberman. 


WANTED—SALESMAN 
Calling on New York and New Jersey yard trade 
to offer West Coast panel stock as side line. Lib- 
eral commissions, 
Address “C, 29,” care American Lumberman. 


FIRST CLASS SALESMAN 
For retail lumber yard. Northwest side. Chicago 
experience. Wonderful opportunity for right man. 
Replies treated confidential. 
Address “C. 17,” care American Lumberman. 











CHAPIN’S TALLY SHEETS 


Loose sheets 8%x14, 
for use on clip-board. 
dred sheets, $3.60. 


AMERICAN LUMBERMAN 
431 South Dearborn St.. Chicago, Illinois 


of convenient arrangement, 
Price, delivered, per hun- 





RETAIL YARD MANAGER 
Desires change of position January 1, 1928. Now 
employed as manager of retail yard in large east- 
ern city. One who has proven himself to be of the 
sales and executive type and a result getter. Best 
of reasons for desiring change. Thirty-three years 
of age and married, 
Address “B, 3,” care American Lumberman. 


LUMBERMAN—20 YEARS EXPERIENCE 
In North and South Carolina, Georgia and Florida 
open for position January ist. Know the mills 
as well as retail yards and industrial plants; ex- 
perienced in Pine, Cypress and Hardwoods, also 
west coast woods. Would consider position as Sales- 
manager, Salesman or Buyer. 
Address “B. 24,” care American Lumberman. 


WANTED—POSITION BY 
Planing Mill Foreman by first of the year. Thor- 
oughly familiar with high speed matchers and 
moulders, manufacturing and grading of N. C. and 
long leaf yellow pine. Reason for changing, com- 
pany gone out of business, Best of references. 
R. R. STEWART, Dendron, Va. 


WANTED—POSITION 
Party capable, buying, selling road or office— 
Coast Products, Inland Pine, Southern Yellow Pine 
or Hardwoods. Salary and expense, or expense 











plus. Michigan and East preferred. Can deliver 
goods. 
Address “D. 7,” care American Lumberman. 





MILLING IN TRANSIT AND 
Concentration yard superintendent with dry kiln 
experience wants position January list. Past five 
years in charge of fast electric mill handling 100,- 
000 feet Appalachian hardwoods daily. Best refer- 
ence from all employers. 

Address “B. 8,” care American Lumberman. 


INDUSTRIAL TRAFFIC MANAGER 
With eleven years’ experience including Traffic, 
Office Management, Sales and Accounting desires 
position with reliable organization; available im- 
mediately; excellent references. Communicate with 
™ 4,” care American Lumberman. 








SASH, DOOR & MILLWORK MANUFACTURERS * 


Needing a manager, or assistant, with unusual 
experience and ability who can handle any depart- 
ment. Services available Jan. 1st. Excellent ref- 
erences. 


Address “D. 6,” care American Lumberman. 
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